Fifteen Cents a Copy 


One Dollar a Year 


2 Monthly Journal Devoted to the 
a Manufacture:; of Mill, Steam, Mine and | 


In This Issue: 


EDITORIALS—The Labor Situation—A Study of 
Exposition Values—Gland Planting in Business— 
Real Prosperity in Sight—Sunshine and Moonshine 
—Make Your Profits Sure. 


Fundamentals Essential to Jobbers’ Salesmen 
F. I. Schillinberg 
Complete Account of The E. A. Kinsey Co.’s 
Exposition 


Second Article in Series to Develop Cost Accounting 
System 


The Go-Getter Frank Farrington 
Cash Prizes to Be Given to Jobbers’ Salesmen 
Romance in History of Honolulu Supply House 
Crane Limited Will Have New General Offices 
Increasing Your Efficiency Lester G. Herbert 
Longstreth Medal Awarded to Inventor of New Saw 


Figures Show Big Improvement in Business 


William H. Eager Now President of Whitman & 
Barnes Mfg. Co. 


General News from the Field (Six Pages) 


wford Publish: a 
Entered as second-class matter August 3d, 1917, at the post 
office at Chicago, Illinois, under the act of March 8d, 1879. 
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PULL QuPPLUIES 


A New “Genuine Detroit’? Product 


The “Detroit” Force Feed Oiler Model JTS provides automatic, positive 
and dependable lubrication for all types of steam engines, gas engines, 
pumps and air compressors. 


An extra large filler, exact oil delivery, accurate regulation, simple 
mechanism, positive adjustment, better sight feed and convenient flushing 
device are some of the distinctive features incorporated in its design. 


This oiler is a standardized product made in one feed, two quart capac- 
ity, with shaft extending through the oiler permitting it to be driven from 
either right or left end and is furnished complete in packing 
case, as illustrated, with necessary fittings for easy and sub- 
stantial installation. 


A heating coil is mounted inside of the tank, with con- 
nections provided for circulation of steam, exhaust gases, 
etc. This keeps the oil warm and fluid, permitting the oiler 
to be used on all classes of work and under the most severe 
weather conditions. 


It is a ready seller and profitably carried in stock by job- 
bers and dealers in Mill Supplies. Write for Bulletin No. 12 
and prices. 


LUBRICATOR (OMPANY) 
DETROIT.U.S.A., 


GILBERT WOOD PULLEYS 


Design 
Material 
Workmanship 
Finish 
Reputation 
Service 


Sell 
Themselves 


SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 


bho 
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MULL QUPPLUES 


Stocks of Chicago Belting leather 
belts in 48 cities. 


jobber 


A ° -» ILLI@®-s d policy? 
We are often 
cA asked to state 
our policy 
about selling 


thru dealers. 
Our answer is 
to show how 
many success- 
ful jobbers 
we now have. 


Factory branches in 12 cities. 
Belt shop service in 15 cities * ° 


Write us if 
we are not 
represented in 
your territory. 


Did YOU Get the BIG NEWS? 


Last month we announced an entirely new selling field that is ready, wide- 

open, for mill supply dealers. As we said then, it is territory that few of 

the trade ever have worked, although it can be handled at big profit, with 

no added sales expense. 

A great many dealers already are profiting because they wrote us for the details of 
If Not, You g y e details 


this new proposition. Were you among that number? If not, you are missing a real 
opportunity. 


Overlooked a It Isn’t Too Late Yet—Write TODAY 


REAL BET Our proposition is good any time, but if you wait, you are losing good money every 
day. Don’t delay, write us at once. Dealers who are not handling our lines will be 
especially interested in the scope of our sales co-operation. Our present connections 


who have not written us already about this new proposition should do so immediately. 


and sell 2 milion Indianapolis Brush & Broom Mfg. Co. 
26 Brush St. Indianapolis, Ind. 


CAPITAL 


For All Industrial and Trade Uses 


When writing to Advertisers please mention Mitt Suppties. 
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Made of Heavy Pattern Air 


Furnace Malleable Iron 


“SATISFIED” 


That Is What You Will Say After Trying 


RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 


NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 


ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


Manufacturers of a Complete Line of MALLEABLE AND 
CAST IRON PIPE FITTINGS 


Write for Catalogue 


DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 


‘The File You Will Eventually Use’’ 


The Highest 
Grade File Made 


ARMSTRONG 


IMPROVED CHAIN PIPE WRENCH 


HE Armstrong Improved Chain Pipe 

Wrench is so designed as to embody the 
best features of its type and to eliminate some 
of the weak points which extensive use and 
exhaustive tests have developed in other 
makes, especially the tendency of the jaws to 
work loose on the bar with resultant “spread- 
ing” of the rear end of jaws and “wedged” or 
“jammed” chain. Every chain is proof tested. 


Wherever they are used, Armstrong Chain 
Wrenches have proven that they truly are a 
better wrench. In oil field work, where tools 
must do the toughest work and without care, 
they are receiving the highest praise. 


When next ordering chain wrenches, specify 
Armstrong, and supply your customers with 
a better wrench. 


Send for supply of printed matter. 


A 


305 N. Francisco Ave., 


Armstrong Bros. Tool Co. 


“The Tool Holder People.” 


Chicago 


When writing to Advertisers please mention Mitt Suppttes. 
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The Hoover Line for Jobbers is a Builder 
of Profits and Good Business. Write us 
for Complete Details. 


The World’s Largest Plant Manufacturing 
Steel, Brass, Bronze, Monel, Aluminum 
and Hollow Balls 


HOOVER STEEL BALL CO. 
Ann Arbor, Mich. 


Philadelphia ...259 Middle City Bldg. 
Cleveland ..3124 Edgehill Road 
Chattanooga Sanford Bros. 


“Chicago Rawhide’”’ 
Lace Leather and Cut Lacing 


“SELECTED” Cut 


Made 
from the 


RAWHIDE Leath- 

er for Belt Lacing purposes. 
By all means sell a high grade Belt Lacing because 
there is nothing so costly in power transmission as 
poor belt lacings. We know from experience that a 
dealer who will carry a stock of our “Chicago Raw- 
hide Selected” Mechanical Belt Lacing will double his 
sales in this line in one year. 


“CHICAGO RAWHIDE” Lace Leather and Cut Lac- 
ing will give double the service of the ordinary chemi- 
cal rawhide or surface tanned leather. 


OUR PRODUCTS 


include “Krome” and Indian Tanned Lace Leather and Cut 

Lacing—Rawhide and “Krome” Fiat Beltings, also Round 

and Twisted Belting—Rawhide Hammers and Mallete— 

—— Packings, Cups and U Leathers—Leather Special- 
es, etc. 


If made of leather for mechanical purposes, we make It. 
Write for Dealer's Terms 


The Chicago Rawhide Mfg. Co. 


1301 Elston Ave., Chicago 


New England Branch: LEWIS E. TRACY CO., 
127 Broad Street, Boston 


“TOLEDOS”— 


BUILDERS OF BIGGER BUSINESS 


“Toledos” are builders of bigger business. They 
are the pipe tools that the dealer can sell to his 
customers with the greatest average satisfaction. 
They are already known and used by the great 
majority of plumbers and steamfitters throughout 
the country—all of whom are boosters. Therefore, 
it is easy to sell “Toledo” Tools by simply letting 
your customers know that you have them in stock. 
There is a “Toledo” Pipe Threader for any size pipe 
from 1%” to 12” inclusive. And there is a “Toledo” 
Pipe Cutter for any size pipe from 1%” to 12”. 
Every “Toledo” Tool has practical, easy-cutting 
ability built into it. “Toledo” Pipe Tools originated 
easy working possibilities. One man can operate 
any “Toledo” Pipe Threading Tool, whether it is 
on 14” or 12” pipe. They are all made for hand 
operation. But the line also includes the “Toledo” 
Power Drive that will work any of the geared tools 
electrically and increase their efficiency many times. 
Most jobbers know us and our tools, but if you by 
chance are not yet acquainted, we will be glad to 
have you drop us a line, in response to which we 
will do our best to add you to our family. 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


New York Office, 50 Church St. 


‘TO DO” 


YEARS OF HONEST EFFORT ACHIEVING A) PERFECT 
PRODUCT ARE BACK OF THIS TRADE MARK, 


When writing to Advertisers please mention Mitt Suppties. 
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new WALWORTH display carton 


The genuine WALWORTH Still- 
son Wrench, as you know, is now 
reaching into a great new market as a 
household utility tool. 

It is being steadily advertised in 
the Saturday Evening Post as “The 
Handy Helper in Every Home.” 

The 10-inch Walworth Stillson is 


WALWORTH MANUFACTURING COMPANY, Boston, Mass. 


New York--Philadelphia—Chicago—Seattle—Kewanee, Ill.—Portland, Ore. Plants at Boston, Mass. and Kewanee, Ill. 
WALWORTH INTERNATIONAL COMPANY. NEW YORK, FOREIGN REPRESENTATIVE 


Ready Now For Distribution 


now packed in a new handy box for 
the household trade. 

There are six of these boxes in the 
new Walworth carton. Get this prac- 
tical display on your dealers’ coun- 
ters. It will sell the idea of a house- 
hold wrench to their customers— 
when they are buying. 


“The Handy Helper in Every 
Home.” 

In the customers’ 
convenience. 

In a carton—to reach its widest 
market. 


IF THIS DIAMOND MARK ISN'T 
ON YOUR WRENCH, WALWORTH 
QUALITY ISN’T IN If 


When writing to Advertisers please mention MILL Supplies. 
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‘Daggett 
Ball Bearing 
Counter Shaft 


Buyers buy good performance. Sales- 
men sell good performance. Neither can 
know every detail the manufacturer has 
worked out. But, when the quality 
question arises, no salesman can say 
more than: 


“It’s from the Chicago Line.” 


Know this great line—know its many 
high class specialties like the Marvel 
Hangers and Daggett All Loose Ball 
Bearing Counter Shaft shown here. 


The Marvel Steel Hanger 
Countershaft Type. 


SEND FOR NEW COMPLETE CATALOG 


Have the complete line before you constantly. A postal will Duplex bearing. 
bring it at our expense. a 


Chicago Pulley & Shafting Co. 


41 So. Clinton St. S. A. Ellicson, Manager 


The Marvel Steel Hanger 


Only 1-3 
iron. 


When writing to Advertisers please mention MILL SuppLies. 
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SLUPPILUES 


Light Weight 
and Strength 


Those same two qualities which are so 
earnestly striven for by automobile man- 
ufacturers also decide the supremacy of 
a belt pulley. 


Light weight to insure against friction 
and to effect economy in power trans- 
mission. 


Strength to transmit the very heaviest 
loads and for durability. 


“The Reeves’ Wood Split Pulley is 
about one-third the weight of a cast iron 
pulley of equal size; it is about one-half 
as heavy as a steel pulley. 


As for durability, many of the very 
first Reeves pulleys are still going strong 
—transmitting power year in and year 
out without apparent deterioration. And 
“The Reeves’’ Wood Split Pulley has 


been manufactured for thirty-five years. 


Such Service Spells Satisfaction 


Sold exclusively thru 
jobbers and dealers 


REEVES PULLEY CoO. 
Columbus, Ind. 


Reeves-Bond Sales Co. 


39 So. Clinton St. Chicago, Ill. 


AUTOMATIC y 


In factory or shop—wherever an 
electric socket is handy—CLARK 
AUTOMATIC DRILL will give hard 
continuous service in steel or wood- 
work. 


The offset spindle permits work 
in the closest places. Jacobs chuck 


is used. 
CLARK AUTOMATIC DRILL 
RIBBON EQUIP- comes in three sizes—3/16", 14”, 
MENT— drills, 5/16", and will operate on either 
grinders and buff- direct or alternating current. 
ers with built-in 
motors. 


Jas. Clark Jr. Electric Company 


Incorporated 
Factories and 


a) General Offices LOUISVILLE, KY. 


“first in the field” 


Heavy duty, line 
sleeve clutch. Simple 
and easily adjusted. 
All parts encased, 
permitting continu- 
ous use dusty 
places. No oil re- 
quired on friction 
plates, which are 
faced with burn- 
proof brake lining 
that can be replaced 
without removal 
from shaft. 


Edgemont Clutches 
for Heavy and Light Service 
Sold through Supply Dealers 


Light duty, line shaft 
clutch. Self oiling. 
Has improved ex- 
panding type friction 
with metal to metal 
contact and_ simple 
adjustments’ for 
wear. Sleeves fit 
standard pulleys 
rope sheaves, sprock- 
ets or gears. A uni- 
versal clutch for any 
drive. 


EDGEMONT 
MACHINE CO. 
INC. 


DAYTON 
OHIO 


=e 
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“Universal Giant” Ring Oil- 

ing Ball and Socket Hang- 

ers are made of Cast Iron 
and 

Are Practically Indestructible 


CAST IRON is the only material 
that will give the rigidity and 
strength needed to support line 
shafting. 


“UNIVERSAL GIANT” CAST 
Iron Hangers are non - flexible 
and hold the shaft in position 
without bending or working apart. 


BALL and SOCKET ADJUST- 
MENT reduces friction and in- 
sures perfect alignment of shaft- 


ing. 


RING OILING BEARINGS pro- 
vide positive automatic lubrication. 


Send for dealer plan. 


NEW YORK, U. S. . 


T. B. Woop’s Sons Co. CHAMBERSBURG, PA. 


Manufacturers of Shafting, Couplings, Set Collars, Hangers, 
Pillow Blocks, Pulleys, Rope Sheaves, Friction Clutches, Belt Tighteners 


When writing to Advertisers please mention SuppLiegs. 
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NULL QUPPILUES 


THE PECK ,STOW & 


Southington Connecticut ,.U.S.A. 


The Screw Driver Line 


T doesn’t take many styles of 
screw drivers to make a complete 
line, but the six styles in the PEXTO 
line are all worthy of the PEXTO 
Trade Mark. 


The Nos. 10 and 20 Solshank are 
worthy of especial note. They are 
unusually strong and durable, the 


blade, shank and head being forged 


from one piece of steel. 


The No. | is a rugged screw driver 
for mechanics, the square shank per- 
mits the use of a wrench, where ex- 
ceptional power is needed. 


The No. 3 Solbar is much like the 


No. | except that it has the usual 
round shank. 


The Nos. 9 and 19 are well made 


drivers for carpenters and cabinet 


makers. 


WORTH WHILE TOOLS 
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= 
GUARANTEED 
\ 
// 
No. 10 
Uff \ 
y 
J 
J 
No. 3 No 1% 
Co. 
10 


O-B Disc Valves 


FOR ALL CONDITIONS 


In bright surroundings or in places 
where the sun never shines and where 
dirt, grease, water and other corrosive 
agents are at work—O-B Disc Valves 
function properly. 


High grade raw material, care in man- 
ufacture, numerous inspections, enable 
O-B Disc Valves to stand up under the 
hardest of abuse. 


You Can Rely on O-B Valves 


THE OHIO BRASS CO. 


Mansfield, Ohio 


NEW YORK, 50 Church Street PHILADELPHIA, 710 Witherspoon Bidg. CHICAGO, 343 South Dearborn Street 
WM. P. HORN & CO., Pacific Coast Agents San Francisco Portland Seattle Los Angeles 


American Injector Co. 


DETROIT MICH. 


Get Our Prices 


Before Putting in 
Your Stock Order 


Engineers’ 
Red Book 
Free for 
Asking 


TRANSMISSION MACHINERY 


HE Caldwell line is complete. Bear- 

ings—heavy, properly designed, and 
well finished. Pulleys of ample weight 
and accurately turned. The entire line 
has achieved outstanding recognition 
under hard service. 


Let us figure on your requirements. 


H. W. CALDWELL & SON CO. _sLink-EELT Company, Owner 


Dallas, Texas, 709 Main Street—Chicago, 17th Street and 
Western Ave.—New York, Woolworth Bldg. 


CANILIDW/ 15 ILIL 
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TATISTICS prove that most of the difficulties 

occurring in line shaft equipment are due to 
bearing inefficiency, for there is always a certain 
amount of shaft deflection, misalignment and 
vibration to be absorbed. 


Hangers equipped with self-aligning ball bearings 
marked SKF enable the shaft to ride almost fric- 
tionless not only when well aligned but also under 
conditions of misalignment which, in plain bear- 
ing installations set up binding strains that quickly 
cause rubbing, heating, and finally destructive 
wear. Note the cross-section view above showing 
the ball bearing inner race. It tilts with every 


THE SKAYEF BALL BEARING COMPANY 


-748 


Supervised by SHF' Industries, Inc., 165 Broadway, N. Y. City 


SKAYEF 


Ball Bearing 
HANGER 


(IMPROVED TYPE) 


The Bearing— 
The Vital Part 
Of Any Hanger 


vibration or deflection of the shaft and the bear- 
ing can never stick, pinch or bind. This eliminates 
alt the harmful effects produced by misalignment 
conditions. 


As a result, power reaches your units of produc- 
tion at a marked decrease in cost, thereby pro- 
viding a definite means for lowering cost of unit 
production. 


So large a saving is made possible by the use of 
Skayef Improved Ball Bearing Hangers that in 
many cases they are paying their entire cost—in- 
stallation and materials—in from nine to fifteen 
months. Write us for detailed information. 


S 


MADE UNDER 


SUPERVISION 
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At the End of 
Each Cut -The 
Dies Open Up 


saving the user's time 
by making “unwind- 
ing to back off the 


pipe unnecessary. 


THE OSTER 


Manufacturing Co. 
Cleveland, Ohio 


QUPPLUES 


At the End of 
Each Cut-The 
Dies Open Up 


and the tool lifts off 
the pipe, leaving the 
threads clean-cut and 
true instead of injured 
by the dies running 
back over the threads. 


OSTER 


BULL-DOG 
DIE-STOCKS 


At the End of 
Each Cut -The 
Dies Open Up 


simply by throwing 
one lever to the left. 
Throwing that lever 
back to the right re= 
sets the dies instantly 
and accurately to pre- 


vious size. 


For quick sales, tell these facts to your die-stock prospects 


When writing to Advertisers please mention MILL Supp ties, 
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MULL, QUPPILUES 


ARGUTO 
An Illustration of How 
ARGUTO Oilless Bearings 


Lower Manufacturing Costs 


In sending in one of several repeat orders, a user writes :— 


“Before using ARGUTO, we had to re-babbitt these 

sleeves every few weeks. 

“The original installation of ARGUTO Bushings was 

made nearly five years ago and today they seem to be as 

vood as when first put in. 

“They certainly have relieved us of a lot of bother, trouble Smoother than Grease 

and expense.” 
(in an average the metal bushings had to be re-babbitted every six 
weeks at an approximate cost of about $2.40 per bearing—more 
than the cost of an ARGUTO. There were six ARGUTOS in the 
first installation and the old type bearings would have been re- 
babbitted 30 times in the same period. 
Figure the savings tor yourself :— 

30 * $2.40=$72.00 saved per bearing 

6 bearings+$432.00 total saved by six ARGUTOS 
How many bearings in your customer's plant? Figure up the 
savings you could make for him and then write for a trial order 
to the 


ARGUTO OILLESS BEARING CO. 


Pioneer Manufacturers of Oilless Bearings 
151 Berkley St. Wayne Junction 
Philadelphia 


Outwears the best 
bronze metal 
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This is a How-To-Do-It Book, 
please remember—not a mere 
What-To-Buy book. A plain, 
simple, easily-understood text 
book which is in daily use at 
many good industrial schools 
and by thousands of practical 
welders. Valuable diagrams, 
estimating tables; 55 pages full 
of real information. You need 
it; you'll want it. We'll trade 
it for the coupon. 


QUPPLUES 


EVEREADY 


INSTRUCTION BOOK 


ON OXY-ACETYLENE 
WELDING & CUTTING 


I do 


do not 


& YOUR JOBBER’S 


own Welding Apparatus 


EVEREADY 


Oxy-Acetylene Welding and Cutting Outfits 


Setd be OXWELD ACETYLENE COMPANY The Line of 

Active Newark Chicago San Francisco Dependable 

b WORLD'S LARGEST MAKERS OF OXY-ACETYLENE 
WELDING AND CUTTING APPARATUS AND SUPPLIES 
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argest makers asbestos 
textiles America 


GARCO Asbestos Brake Lining and Automotive 
Specialties are produced by the LARGEST makers of 
asbestos textiles in America. This is significant, be- 
cause it means that only public demand plus satisfac- 
tory service can build a great, successful business. 
GARCO Asbestos Products are Quality products. 


Jobbers and users who seek reliability select GARCO 
Asbestos Products. 


GENERAL ASBESTOS & RUBBER CO. 
Branches: 


New York Chicago Pittsburgh 
Main Offices and Factories: 


Charleston, S. C. 


ASBESTOS PRODUCTS 


Asbestos Products 


Packings 
Locomotive Throttle and Air 
Pump Packings 
High Pressure Piston Packings 
Valve Stem Packing 
Medium and Low Pressure 
Packings 
Perfect Valve Rings 
Flax Packings 
High, Low and Medium Pressure 
Sheet Packings 
Gaskets and Gasketing Material 
Ashestos Wick and Rope 
Electric Heater Cord 


Asbestos Textiles 
Cloth Yarn Cord 
Carded Fibre Braided Tubing 


When writing to Advertisers please mention Mitt Suppties. 
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CAST—CUT—MORTISE 
All Styles—Any Materials 


yu inspection of our fireproof pattern warehouse, pattern 
making shops, engineering methods, foundry fixtures and shop 
facilities would convince you that Medart is prepared to fill your 
gearing orders to exactly suit you. 

You are assured utmost satisfaction—we have been Industrial 
Gear Specialists for many years. 

Since Medart gears distinguished themselves in performance 
and make machinery work and wear better, adopt Medart as your 
regular source of supply for good gears. 


Everything in Line Shafting Equipment 


The Medart line embraces everything required in the mechanical transmission 
of power—Medart is the only organization in the world exclusively producing 
line shafting equipment in its entirety and its continuous expansion since 
1879 indicates definitely the high standard of excellence to which every 
Medart product must conform. 


Get Catalog No. 43 


Write today for our new catalog No. 43—send your specifications for our 
Engineers’ estimate. 


THE MEDART COMPANY 
(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 


Oftice and Warehouse: Cincinnati Offices: Chicago and Philadelphia 
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The D. H. Stoll Com- 
5 pany of Buffalo, makes 


sure thatthe machinery 
i | } it builds will be pro- 


perly lubricated by in- 


stalling Buffalo Glass 
Body Oil Cups on its 
products. 


Have you received a copy 
of the Sherwood Book? 
It is well worth reading. 


Write your name and 
address on the margin of 
this page. Forward it to 
us, and we will send the 
Sherwood Book to you 
by return mail. 


ULL QUPPILUES 


ENGINEE 


ING-SPECIALTIES 


Brings 
Repeat Orders 


The Buffalo Glass Body Oil Cup 
is but one of the Sherwood Engin- 
eering Specialties demanded by 
engineers because of its depend- 
ability. It brings repeat orders 
to jobbers because of satisfied 
customers. 


Extensively advertised—not only 
through trade papers read by 
engineers but by dependable 
and economical performance in 
thousands of power plants—the 
Sherwood line, once introduced, 
results in immediate sales for 
jobbers. 


Scores of inquiries are referred to 
jobbers and sales cooperation is 
given to every dealer stocking the 
Sherwood line. 


Sherwood never stops helping 
jobbers to secure business and 
always gives them real sales 
assistance in addition to the 
usual cooperation, including 
catalog pages and direct-by-mail 
literature. 


SHERWOOD MANUFACTURING CO. 


BRASS FOUNDERS AND FINISHERS 
Sole Manufacturers of Sherwood Engineering Specialties 


BUFFALO, N. Y. 


(39) 
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The fact is that Whitman & Barnes drills could 
not be as accurate as they are, unless they also 
possessed all the other good qualities which 
constitute an approach to perfection. 

Such supreme accuracy requires perfect steel, 


to begin with, and master workmanship through- 
oul. 

Scrupulous attention to detail and quality— 
never being satisfied that the point of perfection 
has been reached—are the elementary reasons 
for the many ‘““W & B” qualities, of which this 
accuracy is but a single instance. 


Subject any dozen “W & B” drills, taken from the 
stock of any dealer, to the micrometer test. 

Ask yourself if this extreme accuracy, added to 
strength, long life, and economy, is not a solution 
to one or more of your drilling problems. 


W&B 

i 

if — 


“COMPTOMETER” 


NatrurALLy, Whitman & Barnes are proud that they have 
been able to contribute to the unique qualities which 
identify Comptometer. 

The selection of tools used in the manufacture of 
Comptometer is based upon critical tests which unerringly 
disclose their fitness or unfitness for the service required. 

As a result of comparative micrometer tests, Whitman 
& Barnes drills have been selected for delicate drilling 
operations wherever supreme accuracy is necessary. 

These drills are used in small multiple spindle drill 
presses, designed and built by Felt & Tarrant themselves. 

Every hole drilled must run true to size without 
reaming. 

Due to the great dependability of Whitman & Barnes 
drills in this and other respects, they are serving with 
complete satisfaction. 


“W & B” Warehouses 
64 Reade Street, New York City 
565 W. Washington St., Chicago, IIL. 
139 Queen Victoria St., London, E. C. 4 


W&B 


Barnes 


AKRON, OHIO 
Manufacturers of TWIST DRILLS AND REAMERS Exclusively 
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Ferry Bright-Finished, Heat-Treated Cap Screws 


Engineers Insist on 
Ferry Heat-Treatment 


The demand for Ferry Heat-Treated Cap Screws is growing as 
engineers realize the importance of heat treatment in Cap Screws 
made by the Upset process. 


They know that brittleness in the steel from which screws are 
fashioned is the most dangerous condition that users of cap 
screws have to contend with. 


It is the cause of cap screws breaking when under unusual strains. 
And only by the use of heat-treatment can this be completely 
eliminated. 


Send for above sample of our new Bright-finished, Heat-treated 
cap screw and compare it with other makes. 


“If it’s upset, it must be Heat-Treated’’ 


The Ferry Cap & Set Screw Co., Cleveland, O. 


PROCESS SCREWS 
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Ask your 


When the question of your new Mill Supply 
catalog comes up, whom do you consult as to 
the type of catalog desired? 


Do you consider the arrangement of the tabulated 
matter, size, make-up and appearance of the 
catalog from a sales-increasing point of view, or 
do you place the order for a catalog as such, letting 
the question of price and delivery determine where 
you get them? 

Your salesmen 


are the ones who should help determine the 
complexion of your catalog. They know! 


Do you consult your salesmen? 


Ask your salesmen 
If a catalog helps them get orders. 


If your present catalog is sufficiently up to date 
to be of maximum assistance. 


If they would not prefer a catalog having the 
cuts and all affiliated data grouped together 
(and not scattered over the page), thus providing 
quick and easy reference by your salesmen and 
making possible a quick presentation to their 
customer, enabling him to visualize and grasp 
all information sought at one view. 


If your catalog would not be more impressive if 
not “‘cast in the same mould” as others in your 
territory. 


If they would rather carry a 1,000-pacge catalog 
if they could get one having but 600 to 700 pages 


/ 


covering the same numbkcr of items. 


salesmen 


We leave it to your salesmen 


They want a Mill Supply catalog that in its 
mechanical make-up suggests a high class house 
it’s good business. 


They want a catalog containing a comprehensive 
detailed listing of only such material as you carry 
in stock or that has a market in your territory—it 
helps them to concentrate their sales efforts. 


They want a catalog listing each item intelligently, 
with the important technical points brought out 
in the description and having up-to-date, depend- 
able list prices easily located—it gives them con- 
fidence and saves their time. 


They want a catalog in which each item is listed 
separately with its own illustration, description and 
list price—it avoids confusion and eliminates errors. 


They want a catalog that is distinctive and has 
individuality. 


They want a compact, concise, easily-handled 
book—it relieves the physical strain that comes 
from carrying heavy catalogs on their daily rounds. 


They want our Column 3 Unit Catalogs, National 


Standard Size, for they measure up to this standard. 


Ask us to send one of our Column a Unit Cata- 
logs, National Standard Size, for your inspection. 
Show it to your salesmen. Get their opinion of 
it. The natural outcome will be that we will 
be asked to discuss details with you, which we 
shall be glad to do at your convenience. 


Ask your salesmen 


WYNKOOP HALLENBECK CRAWFORD CO. 


“Printing Headquarters” 


Compilers and Printers of 


Mill Supply Catalogs 


THE COLUMN ey UNIT CATALOG 


NATIONAL STANDARD SIZE 


80 LAFAYETTE STREET 


NEW YORK CITY 


When writing to Advertisers please mention MILL SUPPLIES. 
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WORKABLE 
PIPE 


The modern processes used in the manufacture of “NATIONAL” Pipe are intended 
primarily to produce durability and dependability in the product, but they also result 
in practical working advantages for those who install pipe. 

“NATIONAL” Pipe is exceptionally workable, because it is uniform and strong; it is sound in wall 


and weld; it is clean and smooth, inside and out; and being homogeneous and ductile, gives clean, 
strong threads and good bends. 


Where the use of pipe involves bending or forming special shapes it pays to specify “NATIONAL” 


THE RECOGNIZED STANDARD OF 
WROUGHT PIPE FOR BENDING PURPOSES 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


General Sales Offices: Frick Building 
DISTRICT SALES OFFICES 
Atlanta Boston Chicago Denver Detroit New Orleans New York Salt LakeCity Philadelphia Pittsburgh St. Louis St. Paul 
PACIFIC COAST REPRESENTATIVES : U.S. Steel Products Co. San Francisco Angeles Portland Seattle 
EXPORT REPRESENTATIVES: U.S. Steel Products Co. New York City 
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LIMESTONE MOTOR PULLEYS 


Immediate 
Shipment 
Always 


Limestone 
Quality 


THE OHIO VALLEY PULLEY WORKS 


Incorporated 


Maysville, Ky., U.S. A. 


DOUBLE EXTRA HEAVY Horizontal Check Valve 


Regrinding Hydraulic Valves 


Designed to meet exacting requirements in controlling 
at HIGH PRESSURE steam, water, oil, air, gas or 


chemical solutions. 


Can be furnished in globe, angle, cross or check | ) 
patterns. POWELL 


HYD. 
Regrinding NON-CORROSIVE White POWELLIUM 
Bronze Disc, unequaled where severe service is re- 


quired. Working pressure 1,000 


Have your specifications call for and 2,000 Ibs. 


POWELL ‘“troxze WALVES 


87 
DHE WM. POWELL COMPANY IN, 
 eireular CINCINNATI, OHIO V 
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THE LABOR SITUATION 

The country is again confronted with a situa- 
tion that presents many ugly and dangerous 
angles. In the first place a strike has been on in 
the union coal mining regions several months, 
with production in the bituminous field continuing 
at a fairly high rate owing to the large number of 
mines producing soft coal ‘that were not unionized. 
Then on June 9 came the massacre of nineteen 
non-union men in the open pit mines around Her- 
rin, Ill. As many more were seriously wounded. A 
mob of more than a thousand union miners 
attacked the non-union men. Loaded with moon- 
shine whiskey, armed with guns and revolvers se- 
cured by breaking into hardware stores in Herrin 
and adjacent small towns, the mob fired on the 
open pit miners and their guards. A few minutes 
later the workers hoisted a white flag and sur- 
rendered. This mob separated the prisoners into 
groups of three and five men, linking them to- 
gether with ropes, and then beat them brutally. 
The mob ordered the prisoners to run for their 
lives, and then opened fire on the fleeing men and 
shot them down. Where death was not instan- 
taneous the mob fired on the wounded at close 
range. Three of the prisoners were hanged. Two 
union men were killed. 

There is no regret expressed by the union min- 
ers as the result of these murders. Dynamite 


used to wreck mine machinery and structures. A 
notice posted in a barber shop at Herrin seems to 
express the sentiment of union labor in Herrin. 
It read as follows: 

‘“Twenty-five scabs are dead, nine are in the 
hospital, and the mine is closed. The striking 
miners’ prayer was answered. ig 

A coroner’s jury on June 25 discovered that a 
union miner was murdered by a mine superin- 
tendent, and that nineteen non-union miners met 
death at the hands of persons unknown, ‘‘as the 
result of the activities of the officials of the South- 
ern I]linois Coal Co.”’ 

Union labor, as well as politicians and so-called 
peace officers, have entirely lost their sense of 
proportion, as well as belief in the law. Union 
labor assumes that industry has no right to oper- 
ate except under its dictation. Industry is warned 
by labor that to operate with free men will be 
hazardous to life and property, and prove it re- 
peatedly as at Herrin. Union labor at Herrin tor- 
tured and murdered men who dared to work with- 
out a union ecard. Murderers and their supporters 
defend the massacre on the ground that workers 
and mine officials were warned of their danger. A 
military investigator declares the sheriff of Wil- 
liamson county, named Thaxton, ‘‘has little ability 
and no nerve.’’ He made no effort to prevent 
the massacre. In Fulton county, adjacent to Wil- 
liamson county, another cowardly sheriff three 
days later permitted mobs to visit mines using 
free labor, and forced them to close. Gov. Small 
assumes state troops are not needed to keep the 
peace. Mob rule is triumphant. Torture and 
murder are justified, and organized labor proves 
that there is no such thing in this country as free- 
dom. If you desire to work in safety, join a union, 
support Gompers, Lewis, Farrington, Jewell and 
others like them, and then go ahead and dictate 
to the owners of properties how they shall eon- 
duct their business, and if they dare to ignore dic- 
tation, kill the free men they employ, destroy their 
properties, and then hide behind the mob. It’s a 
favorite pastime in Russia, why not in Illinois? 

It is vet to be seen what action will be taken as 
the result of these latest murders, the destruction 
of property, the wounding of men, and the raiding 
of stores to secure possession of arms and ammu- 
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nition. Seores of men, including officers of the 
law, military men on the ground, the wounded who 
may live, storekeepers and citizens generally can, 
if they dare, identify many of the murderers. The 
local sheriff is a union sympathizer, and now a 
candidate for office in a territory controlled by 
union labor votes. It yet remains to be seen 
whether polities or the law is to prevail in Ulinois. 

Samuel Gompers, head of the American Feder- 
ation of Labor, the overlord of union labor in this 
country, Was in Cincinnati when this murderous 
outbreak was reported to him. He neglected to 
say that he was shocked, but did go so far as to 
remark that he was exasperated at the stubborn- 
ness of mine owners and operators, leading up to 
a situation where miners found it necessary to 
take matters into their own hands. 

How long union labor ean maintain legal stand- 
ing in this country will probably be more definitely 
settled when it is decided whether or not the rail- 
way unions will carry out their threat to strike 
against the reduction of wages decreed by the 
railroad labor board. If the strike is called, there 
is not the slightest doubt that union labor will find 
itself involved in a head-on collision with the fed- 
eral government. President Harding has been 
quoted as stating that the government will back 
up the labor board to the full extent of the law if 
the unions resort to foree the defeat the wage 
adjustments provided for by the Cummings-Esch 
transportation act. 


GLAND PLANTING IN BUSINESS 

Gland transplantation, as a means of supplying 
the waters of the long sought fountain of eternal 
vouth, has again come to the front via the news- 
paper accounts of the operation which a prom- 
inent Chicago captain of industry recently under- 
went. According to the medical reports of the 
case, the interstitial gland was removed from one 
ian and part of the tissues from it were inserted 
heneath the skin of the patient. 

We are further informed that ‘‘the effects of 
the operation come gradually. Aside from the 
general feeling of renewed vigor, return of mem- 
ory, keener eyesight, and other symptoms which 
the patient experiences, there come outward mani- 
festations, such as the softening of the skin,the 
return of a ‘peachbloom’ complexion, heavier 
healthier growth of hair, increased appetite, and 
with it increased weight. 

“The transplanted gland does not function 
as a separate organ but merely serves to stimu- 
late and revivify the tissue into which it is 
grafted. It serves the purpose of revitalization 
until it becomes atrophied or shrivels away.’’ It 
is said that the effects of this rejuvenation last 
for about five vears. 

Very interesting, if true. Now for an appliea- 
tion of the gland theory into business. Let us 
transplant a few new tissues in those organs 
which are not properly functioning, and with the 


renewed vigor that will come, together with the 
‘*keener eyesight,’’ we will soon notice the effects 
of rejuvenation and, with the increased appetite 
for business, will rapidly gain in strength and 
weight. The results of inserting some ‘*pep’’ 
beneath the tissues will be far more certain than 
in the operations on the human body. 


MAKE YOUR PROFITS SURE 

At every recent gathering of pipe and supplies 
associations, manufacturers have stressed the 
point that jobbers should make a profit on the 
goods they sell, and not go around selling mate- 
rial at prices lower than they could replace it, 
merely to get business. It is almost unbelievable 
that such advice should be necessary and vet it is 
an indisputable fact that such conditions exist in 
the trade. The advice is just as pertinent to the 
mill supply jobber as to the jobber of plumbing 
goods. They are both in business to make money, 
and they should not expect to accomplish the 
desired end if they do not turn over their stocks 
at a profit. 

At the summer meeting of the Eastern Supply 
Association, this very point was emphasized by 
President Maddock, who issued a warning that 
conditions in the plumbing field were steadily 
improving and that all jobbers would have all the 
business they could handle. Consequently, he 
believes, it is a pity that jobbers should continue 
to sell without basing their prices on original cost. 

Arthur Lazarus, chief assistant in the cost 
accounting bureau of the chamber of commerce of 
the United States, still further emphasized the 
need. Ile advised jobbers to divide their business 
into departments. A department store, he said, 
does not expect to make money on hats and lose it 
on shoes, and jobbers should work along the same 
lines as department store owners. They must try 
to make each department self-supporting, and to 
do this, it is first of all necessary that they must 
know the cost of each department. For this pur- 
pose a system of cost accounting is necessary. 

More sound advice for mill supply jobbers. See 
that vou are not making a profit on one line of 
goods and losing it on another. See that vou know 
your costs of doing business in each department 
and then vou will know at all times where the 
leaks are and what is needed to plug them up. 


A STUDY OF EXPOSITION VALUES 

Selecting the proper medium is one of the chief 
determining factors successful advertising. 
This applies not only to that class of advertising 
which is the backbone of newspapers and maga- 
zines, but also to such forms of publieity as publie 
expositions. Beeause of the fact that we have 
recently passed through a period that has been 
marked by expositions of various kinds, in whieh 
mill supply manufacturers have taken a leading 
part, it is timely to consider the comparative 
values of the different expositions, mainly for 
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the purpose of calling the attention of sales and 
advertising managers to the necessity for giving 
these expositions the same thoughtful considera- 
tion they give their advertising mediums. 

There are two specific classes of expositions 
which have recently been given much attention 
by mill supply men. One of these is the conven- 
tion exhibits held as a side line in connection with 
gatherings of various associations. The other is 
the mill supply house exposition which has been 
so admirably illustrated by the recent ones held 
by The Cleveland Tool & Supply Company at 
Cleveland, and by The KE. A. Kinsey Company at 
Cincinnati. 

Considering each of these classes and using as 
a basis of judgment the reports of manufacturers’ 
representatives who have recently had exhibits at 
both conventions and supply house expositions, 
we are led to the following conclusions : 

The expense of attending the more general ex- 
positions is considerably heavier than in the case 
of the mill supply house expositions. In the first 
place, there is a heavy initial charge for securing 
display space. There is no such charge for sup- 
ply house booths. Then, too, the incidental costs 
add considerably to the total for the larger af- 
fairs, whereas for the supply house exhibits, prae- 
tically all of the incidentals are borne by the 
jobber, the only cost to the manufacturers being 
the traveling expenses of their representatives 
and the cost of shipping their exhibits. 

As to the results of the two classes, the con- 
sensus of opinion of a number of exhibitors in 
both classes points conclusively to the overwhelm- 
ing advantage of the supply house as a place of 
display. In the first place, the convention visitors 
are kept busy the greater part of their time by 
attending business sessions, and by entertainment 
features. This prevents the attendance of many 
of the most promising prospects at the exposi- 
tion hall. Then, too, a large share of the visitors 
to such a publie display is composed of curiosity 
seekers. 

On the other hand, in all of the recent mill sup- 
ply house expositions, the attendance has been 
made up, almost entirely, of the very class of per- 
sons who are actual or prospective buyers of the 
goods exhibited. There has been a noticeable in- 
terest on the part of these visitors, and this has 
brought forth desired results in the business 
hooked by the jobbers in the weeks following the 
expositions. Such is the report of both of the 
companies mentioned above. 

It would seem, therefore, to be an economy on 
the part of the mill supply manufacturers to study 
the results obtained from these various exposi- 
tions, and if they arrive at what appears to be 
the sensible solution, to lay their future exposi- 
tion plans so as to seeure the best returns for 
their money. We venture to predict that such a 
study would cause a number of manufacturers to 
decide that it would be far more economical and 


effective for them to make a greater effort to co- 
operate whole-heartedly with the jobber. 

It is conceded that the interest aroused among 
buyers by the expositions should not be allowed to 
evaporate. The manufacturer should assist the 
jobber to maintain this interest, to follow up with 
personal solicitation and direct mail advertising, 
and still further, should keep his own name and 
products before the jobber by using the publica- 
tions that serve the jobbers’ interests. 


REAL PROSPERITY IN SIGHT 

Inquiry among business men in different parts 
of the country indicates a gradual resumption of 
activity throughout the industrial sections, and 
while those industries closely allied with the 
building trades are experiencing the change more 
rapidly than others, on the whole, it may be said 
that the business situation is growing more and 
more satisfactory. 

Some of the more general indications of this 
are to be found in the steady growth of bank 
clearings, car loadings and pig iron production, 
all good indices. There is a noticeable decrease 
in failures of late, as compared with the closing 
months of last year and the early months of this 
year. Unemployment, too, is no longer menacing 
the nation. Crop prospects are bright. 

According to one authority, preduction in gen- 
eral is nearly 95 per cent of normal. Of course, 
there are always a few storm warnings in the 
business weather foreeast, but, if a settlement can 
be effected in the coal strike and if the threatened 
railroad tie-up is averted, it is difficult to picture 
anything other than prosperity in the immediate 
future. Further than that, it looks like real pros- 
perity, described by a prominent banking execu- 
tive as meaning a ‘‘normal] condition of business.”’ 


SUNSHINE AND MOONSHINE 

The prohibition controversy was again thrown 
wide open during the past month by the disclo- 
sures of the shipping board’s liquor dealing 
activities, and, regardless of personal opinions 
on the subject of liquor drinking, it looks as if 
Chairman Lasker had assumed extraordinary 
powers in permitting shipping board vessels to 
open up their bars outside the three-mile limit. 
There is no more justification for allowing this 
practice, on the sole grounds that it is necessary, 
if we are to compete with foreign vessels, than 
there is permitting liquor to be sold in this coun- 
try because we need the revenue from it. Where 
is the justice of spending millions for prohibition 
agents to prevent the ‘land lubber’’ from enjov- 
ing a glass, and then legalizing the sale of liquor 
to those who are fortunate enough to have money 
and leisure for ocean voyages? We were always 
of the opinion that the laws of the country fol- 
lowed the flag, but it appears that we are not up 
on the new version. What is sunshine on the 
ocean is evidently moonshine on the land. 
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Fundamentals Essential to Jobbers’ Salesmen 


Sound Knowledge of Products Important in Selling Service That 
Builds Good Will and Takes Salesman Out of Rank of Order Taker 


F. I. SCHILLINBERG 
General Sales Manager, the Gandy Belting Co., Baltimore, Md. 


For every type of installation there is a particular 
type of belting that will give the maximum service 
and wear with best economy in cost and upkeep. Also 
that same belt on the wrong installation will prove an 
utter disappointment. Therefore, nothing is more im- 
portant from the sales point of view than a thorough 
knowledge of each type of belt- 


ing, its uses, its advantages, its 
limitations, and the relative 
merits of various brands. 

It is true that because of the 
large number of lines carried, 
jobbers’ salesmen have little 
time to devote to any one par- 
ticular item. The opportuni- 
ties, however, to render real 


e published in “MILL 
jobbers’ 
knowledge 
their employers. 
present time have 
many of the 


Many 


house furnishes to them. 


This ts the first of a series of articles which will 
SuppPLiges” 
salesmen in 
of how to sell the products stocked by 
of these 
no more intimate knowledge of 
supplies they sell than may have been 
gleaned from the pages of the catalogues which the 
It is our belief that to sell 
a jobber a line ts only the beginning of the manu- 


facturers. Brands differ widely—except in looks. Most 
of them are of the same red color, but that is as far as 
the similarity goes. Since the first stitched cotton duck 
belting was made, there have been many different cotton 
duck belts placed on the market. Stitched cotton duck 
belting is one of the products which it is impossible to 


judge by appearance. They all 
> enaeaes look good at the start. In fact, 
some of the poorer grades 


with the tdea of 


often look the best when new. 
securing a_ better 


Service alone proves the real 
worth of a stitched cotton duck 
belt. 

There is no constructive sell- 
ing or business building in the 
act of selling a customer ‘so 


salesmen at the 


service to a customer and to facturer’s journey. To move his goods from the | many feet of belting.” What 
reason tha ILL SuppLigs” is interesting manufac- 
Vy, av j creas @ service, < when a 
vere 4a ‘void trouble, increase turers m sending selling messages direct to the sales- belting ee ind whe 


his plant efficiency and build 
good will for the salesman are 
so great that a sound knowl- 
edge of belting fundamentals is 
very valuable. Instead of sim- 
ply offering for his customers’ 
selection a varied line of belt- this 
ings, the salesman, by recom- 
mending the proper belt for a 
particular piece of work, will 
be serving his customer far bet- 
ter and also the house he represents. 
are limited in use. 

Except in special instances, do not recommend stitched 
cotton duck belting for high-speed drives or for use over 
small pulleys. If a speed of 5,000 feet per minute is 
required of a belt, the factory’s approval should always 
be obtained before cotton duck belting is installed. High 
speeds and small pulleys generally go together. A four- 
ply stitched cotton duck belt should never be run over 
a pulley less than 9 inches in diameter. For six-ply, 15 
inches is the minimum, and a ten-ply belt requires a 
pulley diameter of at least four feet. Other conditions, 
such as the horsepower required, will also determine 
the kind of belt to be used. Very often the best grade 
of leather belting will prove an economy on these small 
pulley, high belt speed drives. 

On the other hand, there are few main drives that 
cannot be belted economically by stitched cotton duck 
helting. Stitched cotton duck belting is better for most 
elevating and conveying installations. In the chemical, 
brick, cement, lime and stone industries especially is this 
true. Where hard, rough work is required of a belt; 
where abrasives, hot or wet materials are to be handled, 
stitched cotton duck belts will give better results and 
maximum wear. 

Not all stitched cotton duck belt is alike. There are 
no specification standards governing the materials and 
construction put into their product by the various manu- 


mate consumer. 


have encountered any 
any of their products, 
manner, we 


jobbers’ salesmen, 
advantageous. 


All types of belting 


men who will in turn carry the messages to the ulti- 
Articles of this nature will be wel- 
comed from manufacturers. 


special difficulties in selling 


knowledge of any particular product, are invited to 
contribute articles to this series. | 
may have a forum for the mter- 
change of views between manufacturers, jobbers and 
which 


salesman steps out of the rank 
of order taker, studies his cus- 
tomer’s requirements and sells 
him the belt best suited for the 
job—one that will do the work 
satisfactorily, efficiently and 
economically—he_ building 
results for the customer, good 
will for his house and a larger 
—— income for himself. 

That is the only kind of sell- 
ing which “brings home the bacon” these days. It is 
necessary, and it pays. You must work with vour cus- 
tomer in getting the most out of the product. If you 
haven’t time to give to this phase of selling; if vour lines 
are too many for you to give necessary sales effort to 
stitched cotton duck belt—or any other important item— 
then you are covering too much territory to secure effi- 
ciency and maximum profit. 

At a recent gathering, a speaker of national reputa- 
tion, desirous of driving home to a group of business 
men the necessity for clear thinking, told a story 
which, though originated by an imagination worthy 
of a fisherman, very aptly illustrated the point. He 
said that the situation in the business world today 
reminded him very much of the old fellow down in 
the Bay of Fundi, where they have heavy fogs. One 
day the old fellow decided that his house needed 
shingling and so he started to do the job, and kept 
on shingling until he had finished the roof, and for 
three days he shingled right out on the fog, and never 
discovered it until one day the sun came out and he 
fell through and broke his neck. 

It is very similar with many salesmen. They keep 
on shingling but do not stop to consider that they 
are shingling on top of the fog and that a little knowl- 
edge of the weather, a study of the conditions con- 
fronting them, would save them from disastrous falls. 


Jobbers’ salesmen, who 


who may have special 


It is hoped that, m 


will prove 


mutually 
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Another Successful Mill Supply Exposition 


The E. A. Kinsey Company of Cincinnati Staged a Four Days’ Display 
During Which Fifteen Hundred Potential Buyers Visited the Store 


Another successful mill supply exposition was re- 
corded on June 10 when The E. A. Kinsey Company, 
331 W. Fourth street, Cincinnati, concluded a special 
four days’ event at which 66 manufacturers exhibited 
their lines to fully 1,500 customers and_ prospects. 
It was the first affair of its kind ever held in Cincin- 
nati, and by the interest which it aroused among the 
city’s manufacturers, it proved bevond doubt that a well 
managed exposition is one of the best means of ob- 
taining the right kind of publicity for a jobbing house. 

Even the weather was powerless to detract from 
the exposition results, for, in spite of the fact that a 
sultry, mid-summer sun cast out wave after wave of 
discomforting heat that wilted collars and sent rivers 


The same system of registration was in use as at 
Cleveland. Visitors were met at the main entrance 
of the store and given a tag, one-half of which was 
deposited in a box and the holder of the duplicate half 
given an opportunity to win a baby electric iron con- 
tributed by the International Electric Company. One 
of these prizes was drawn each day of the show. 

The visitors were then escorted by one of the house 
salesmen to the exposition room, which occupied the 
entire second floor of the main Kinsey building. On 
this floor, booths decorated in blue and white bunting 
had been erected, and overhead shafting was installed 
with transmassion equipment for operating the ma- 
chinery of the different exhibits. A special lighting 
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GROUP OF MANUFACTURERS REPRESENTATIVES AND KINSEY SALESMEN AT DINNER ON CLOSING DAY OF BIG EXPOSITION 


of perspiration racing down the backs of exhibitors 
and visitors alike, the attendance at the Kinsey store 
on the hottest day of the show reached the five hun- 
dred mark, and this includes only the count of repre- 
sentatives from manufacturing establishments, and 
does not take into account the number of students 
from the technical departments of the University of 
Cincinnati and the Ohio Mechanics Institute. 

In its essentials, the exposition was carried out 
along similar lines to the Cleveland show. There 
were, however, more displays and more exhibits of 
machinery in motion. For the benefit of those jobbers 
in other cities who may contemplate staging a similar 
exposition, it is worth noting that those exhibitors 
who introduced moving parts into their displays at- 
tracted the bigger share of the visitors’ attention, and 
the consensus of opinion is that future exhibits will 
be composed chiefly of displays of the moving variety. 


equipment was in readiness for the night sessions, for 
the show was open until 9 o’clock each evening. 

The interest aroused among visitors is well illus- 
trated by one incident which came to the attention 
of the representative of Mitt Suppiirs. The president 
and superintendent of one of Cincinnati’s large tool 
manufacturing plants visited the show on the after- 
noon of the third day. They spent fully two hours 
examining various displays. That evening a delega- 
tion of department heads and shop foremen from their 
factory was on hand, and inquiry, directed to one of 
this group, brought the information that the president 
of the company has personally advised them to make 
the visit, as it offered, in his opinion, unusual educa- 
tional opportunities. 

The registration showed that the main purchasing 
powers of practically all of the factories in Cincinnati 
and vicinity were among those who attended. In 
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addition, there were visitors from New Orleans, Mex- 
ico and Los Angeles, and one from Amsterdam, 
Holland. 

W. J. Radelitfe, president of the Kinsey company, 
who, by the way, is the newly elected president of 
the National Supply and Machinery Dealers’ Associa- 
tion, in a statement to Mitt expressed his 
enthusiasm over the results of the exposition, and 
said that there is no doubt that the effects of the expo- 
sition would be reflected in his company’s sales for 
months to come. While instructions to all exhibitors 
prevented them from attempting to secure orders dur- 
ing the four days, nevertheless a number of large 
orders were voluntarily handed to many of the sales- 
men, and in addition, some of the best new prospects 
that the company has recorded in many months were 


company. The ballroom of the hotel had been re- 
served for the occasion, and places were set for 100 
persons. It was a unique banquet, marked by a num- 
ber of enjoyable features. In the center of the ball- 
room a miniature ship had been erected. No detail of 
shipboard was neglected. There were funnels, bridge, 
steering wheel, compass, ropes, masts and rigging. 
Each of the guests was provided with a sailor’s cap. 
President Radclitfe was the captain, in full charge, 
as in his business. Treasurer McVay was the pilot 
who saw that the ship sailed its proper course and 
did not get on the rocks, much in the same fashion 
as he daily guards the company’s credit and prevents 
the Kinsey organization from running into financial 
shoals. Mr. Shays was first mate. Then there were 
a second and a third mate, helmsmen, jolly tars, veo- 


VIEW OF EXHIBITS AS SEEN BY CAMERA MAN STANDING IN CE 


added to the lists. One of the inquiries, which was 
received as a result, was from a manufacturer who 
requested information on a lot of fifty of a certain 
type of hoists. There is a very good prospect of 
securing an order for this equipment in the immediate 
future. 

Talks with the manufacturers’ representatives, who 
were in charge of the various exhibits, showed that 
they were enthusiastic over the results of their four 
days’ work. Several of these men have recently par- 
ticipated in big convention expositions in different 
parts of the country, and they reported that more real 
prospects and more promising business had been noted 
in a single day of this exposition than at any of these 
other shows. 

The exposition was formally closed on Saturday 
noon, and at 1:30 the officials of the Kinsey company 
were hosts at the Hotel Sinton to all of the repre- 
sentatives of the exhibitors and the sales force of the 


NTER OF EXPOSITION FLOOR, LOOKING TOWARD TITE FRONT 


men and mess attendants, all members of the Kinsey 
sales force. An appetizing dinner was served, with 
grape juice in honor of “William Jennings,” whom 
many of the old-timers recalled as a former candi- 
date for honors in this division of indoor sports. 
There were several smaller gatherings and dinner 
parties during the week. One of these was held on 
Friday evening at the Hotel Gibson, with J. L. Haz- 
ley, sales manager of the Jacobs Mfg. Co. and the 
Rhodes Mfg. Co., as host. Among his guests were 
W. J. Kidd, Jr., president of the Kidd Drawn Steel 
Co., Aliquippa, Pa.; William A. Purtell, district rep- 
resentative, Allen Mfg. Co., Hartford, Conn.; P. J. 
Hoeffler, Lumen Bearing Co., Buffalo; Fred L. Me- 
Carthy, Chicago manager of the Jacobs Mfg. Co.; 
H. R. Jaegeli, C. E. Johansson, Inc., Poughkeepsic, 
N. Y.; and John A. Cronin, Mitt Suppiirs, Chicago. 
Mr. Purtell entertained with a number of recitations 
which helped win his spurs as an entertainer during 
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his war service in France. All of those present at 

the dinner had been at a recent eastern exposition. 
There follows a list of the exhibitors, their repre- 

sentatives and a brief description of the exhibits: 


LIST OF EXHIBITORS AT EXPOSITION 


Clipper Belt Lacer Co., Grand Rapids, R. S. Moore, clipper 
belt hooks and belt lacing machines, same as at Cleveland. 

Torchweld Equipment Co., Chicago, A. F. Dillon, special rep- 
resentative, line of oxy-acetylene welding and cutting torches. 
This included nine sizes of “no-flash” welding torch, metal cut- 
ters and torch with cutting attachment. 

M. B. Skinner Co., Chicago, R. W. Peterson, emergency pipe 
and joint clamps and valve grinding tools. 

The Joyee-Cridland Co., Dayton, H. Brock, sales manager, a 
complete line of jacks, all styles and capacities. 

Nicholson File Co., Providence, Capt. A. D. Borden, line of 
Nicholson files and Swiss files. 

J. H. Williams & Co., Brooklyn, H. Wisbauer, drop forge 


MLL 


Wahlstrom Tool Co., Brooklyn, Charles N. Gregory, district 
representative, quick change chucks and automatic tapping chucks. 
Union Mfg. Co., New Britain, Conn., E. I. Stevens, special 
sales representative, lathe chucks. 
Chadwick & Trefethen, Portsmouth, N. H., Mr. Osborne, gen- 
uine Critchley expanding reamers. 
Lumen Bearing Co., Buffalo, N. Y., P. J. Hoeffler, special 
representative, machine bronze and habbitted bearings. 
The Chisholm & Moore Mfg. Co., Cleveland, H. C. McCoy, 
Cincinnati, sales manager, hoists and trolleys, hand operated 
up to 30 tons were displayed in operation. 
E. Johannson, Inc., Poughkeepsie, N Y., H. R. Jaeggli, 
district sales manager, measuring blocks, gauges and micrometers. 
R. & J. Dick Co., Inc., Passaic, N. J., J. H. Jewett, district 
sales manager, and W. F. Preston, sales representative, genuine 
Dick balata belting. 
Buffalo Pulley & Caster Co., Buffalo, H. H. Hunt. sales man- 
ager, leather pulleys and leather tired casters. 
American Pulley Co., Philadelphia, B. E. Baker, American 
steel split pulleys. 
The Transmission Ball Bearing Co., Buffalo, H. H. Macomber, 


VIEW OF EXHIBITS WHICH OCCUPIED THE REAR HALF OF EXPOSITION FLOOR 


wrenches, lathe tools, clamps, pipe vises and pipe wrenches. 

Pike Mfg. Co., Pike, N. H., L. B. Ward, oil stones, slicks 
and sharpening stones. [Exhibited picce of first stone put out by 
the company when it started in business 99 vears ago. 

Clark Equipment Co., Buchanan, Mich., W. E. McCabe and 
C. FE. Staninger, high speed drills and reamers, 

Dries & Krump Mig. Co., Chicago, D. D. Dorsey, Atlas carry- 
all overhcad conveyance system in operation. This is a new 
equipment recently put on the market and designed for moving 
material where the usual load does not exceed 3,000 pounds. 

The L. S. Starrett Co., Athol, Mass., L. R. Hartley, district 
representative, hacksaw blades, tools and gauges. 

The MecCroskey Tool Corp., Meadville, Pa., C. M. Sutton, sales 
representative, quick-change chucks and inserted blade reamers. 

Kidd Drawn Steel Co., Aliquippa, Pa., W. J. Kidd, Jr., drawn 
stecl of all shapes. 

Minnesota Mining & Mig. Co., Chicago, A. G. Bush, president, 
and L. Weyand, district sales manager, abrasive papers and 
cloths. 

The Jacobs Mfg. Co., Hartford, Conn., William A. Purtell, 
district representative, .\llen set screws and wrenches. 

The Standard Tool Co., Cleveland, C. E. Day, carbon and high 
speed drills and reamers, and a line of chucks. 


Chicago district manager, Chapman ball-bearing hanger hooks 
for lineshatt. 
Brown & Sharpe Mfg. Co., Providence, J. H. Devlin, Tobey 
Scott, W. A. Weatherhead, milling machine, cylindrical grinding 
machine,tool maker’s vise, high speed carbon cutters, hobs, tools 
and other implements. 
Norton Co., Worcester, E. F. Mellen, grinding wheels, alun- 
dum and crystolon grains and refiactory products. 
Indianapolis Brush & Broom Co., Indianapolis, R. C. Roberts, 
secretary, line of brooms and brushes. 
Greene, Tweed & Co., New York, F. J. Hill, Palmetto packing. 
The E. Horton & Sons Co., Windsor Locks, Conn., C. J. But- 
terfuss and Mr. Cutler, lathe and drill chucks and face plate 
jaws. 
Kiel Flexible Pipe Joint Co., Louisville, Ky., H. G. Droppel- 
man, flexible pipe joints. 
The International Electric Co., Indianapolis, Robert FE. Dietz, 
electric glue heaters. 
Jones & Lamson Co., Springfield, Vt., L. H. Constantine, 
Hartness die heads and chasers. 
Crogan Mig. Co., Bangor, Me., Charles L. Flint, sales man- 
ager and engineer, one-man tapes, a new product in the mill 
supply market, making it possible for one man to make meas- 
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urements and to secure accurate inside as well as outside readings. 

The Macleod Co., Cincinnati, Oscar P. Gwinner, sales man- 
ager, sand blasting equipment. 

The Gardner Machine Co., Beloit, Wis., Wm. Townsend, R. H. 
Dahl, motor-driven dise grinding machine, motor-driven polish- 
ing lathe, and discs and disc grinding accessories, 

The Electric Arc Cutting & Welding Co., Newark, N. J., C. I. 
Mitchell, electric arc welding and cutting machines and apparatus. 
Mr. Mitchell had an asbestos booth set up and with the neces- 
sary safety apparatus, showed his machines in actual operation, 
safety windows permitting visitors to watch the operator from 
the outside of the booth. 

The Bartlett Co., Nashua, N. H., Greenard arbor presses. 

J. D. Wallace & Co., Chicago, M. H. Houston, motor-driven 
16-inch bandsaw in operation, motor-driven 6-inch joiner, and 
motor-driven universal saw table. 

3ellevue Industrial Furnace Co., Detroit, L. J. Raymo, high 
speed gas furnace. 

Shore Instrument Co., New York, pyroscope and schleroscope. 

Rhodes Mfg. Co., Hartford, Conn., J. L. Hazley, sales man- 
ager, combination shaper and slotting machine, a comparatively 
new machine which has recently been placed on the market. 
This was exhibited in operation, and attracted unusual attention. 


QUEPLUES 


Peerless Machine Co., Racine, Wis., C. Rasmussen, engineer, 
universal sawing machine, motor driven, a comparatively new 
product recently perfected by the company, one of the most 
interesting machines in operation. 

Diamond Machine Co., Providence, grinding machine. 

Wilmarth — Mormon Co., Grand Rapids, Mich., surface grind- 
ing machine. 

Rivett Lathe & Grinder Co., Boston, radius grinding machine. 

P. L. Billingsley Co., Cincinnati, portable universal wood- 
working machine with accessories. 

Ingersoll Rand Co., New York, power-driven air compressor 
and portable electric drilling machine. 

Peck, Stow & Wilcox Co., Southington, Conn., full display of 
sheet metal working machinery. 

Kirk & Blum Mfg. Co., Cincinnati, exhaust system. 


KINSEY ORGANIZATION AND HISTORY 
The E. A. Kinsey Company has had a long and 
interesting business life. It was established in 1890, 
opening business in a store at 333-335 West Fourth 
street. This store is today part of the present head- 
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R. K. LeBlond Machine Tool Co., Cincinnati, F. B. Hoffstetter, 
9-inch multi-cut lathe, cutting machine tool clutches in 1 minute 
and 40 seconds actual cutting time. 

Oliver Instrument Co., Adrian, Mich., E. C. Oliver, vice-presi- 
dent, drill grinding machine and filing machine in operation. 
The former is a newcomer in the market and created general 
interest. 

Smith & Mills Co., Cincinnati, Mr. Mills, 16-inch high speed 
back gearing shaper. 

Bradford Machine Tool Co., Cincinnati, 14-inch quick-change 
gear engine lathe, featuring Horton hand and power differential 
scroll chucks. 

Minster Machine Co., Minster, Ohio, Mr. Dine, high duty drill- 
ing machine. 

Millholland Machine Co., Indianapolis, K. H. Hannum and 
W. J. Crumrine, No. 4 geared turret lathe. 

Landau Machine & Drill Press Co., turrent sensitive drilling 
and tapping machine. 

Adolph Muehlmatt, Cincinnati, motor-driven bench drilling 
machine. 

American Gauge Co., Dayton, amplifying gauge. 

Burke Machine Tool Co,, Conneaut, Ohio, bench tapping ma- 
chine and motor-driven bench drilling machine. 

Van Norman Machine Tool Co., Springfield, Mass., Mr. Tripp, 
Relio No. 2 motor-driven garage grinding machine. 

U. S. Drill Head Co., Cincinnati, Harry Heckman, drill head 
in operation. 

Fosdick Machine Tool Co., Cincinnati, Mr. Kountz, 25-inch 
sliding head upright drilling machine, gear-box driven, motor- 
driven sensitive drilling machine. 

Metal Cutting Machine Co., Springfield, Vt., cutting off ma- 
chines. 

Williams Tool Corp., Erie, Pa., J. W. McLeod, 4-inch pipe 
threading machine, motor driven. 


FURNISHES MUCH MILL SUPPLY BUSINESS 


quarters of the organization. The offices of the com- 
pany were on the first floor of the building and the 
rest of the structure was used for warehouse pur- 
poses. In those days the total floor space employed 
for both general business and warehouses was 50,000 
square feet and the entire working force consisted of 
fifteen employes. 

Today the company occupies two warehouse build- 
ings, containing approximately 140,000 square feet, 
and owns a three-story building which is used as 
general offices. It also has a large warehouse and 
salesrooms in Indianapolis, and another in Hamilton, 
Ohio. In addition to its jobbing business, the com- 
pany operates one manufacturing plant in Cincinnati, 
making buffs. 

Automobile delivery is maintained in Cincinnati, 
Hamilton and Indianapolis, and branch offices are 
located at Louisville, Ky.; Columbus, Ohio; Beckley, 
W. Va.; Dayton, Ohio, and Huntington, W. Va. 

The present force of the company numbers over 100 
employes. The officials are: W. J. Radcliffe, presi- 
dent; G. C. Shays, vice-president; C. M. McVay, 
treasurer; Louis N. Gatch, secretary; A. Brokaw, 
machinery department; A. E. Douglas, supply depart- 
ment; J. P. Day, in charge of the Hamilton store; 
E. W. Buschmann, in charge of the Indianapolis store. 

Included in the supply department sales force are 
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KWLL QUPPLUES 


the following: G. C. Shays, J. C. Rheude, O. C. Scott, 
H. C. Bierhorst, W. A. Struck, C. Boultman and C. 
Oglesby, all of the Cincinnati force; J. P. Day and H. 
Davis, of the Hamilton store; E. W. Buschmann, 
J. H. Jenkins and E. B. Andrews of Indianapolis; F. 
C. Bentley, Dayton; J. H. Cryan, Columbus, Ohio; 
Frank Moore, Beckley, W. Va.; F. R. McCormick, 
Huntington, W. Va.; and W. J. O'Malley, Louisville. 

The machinery sales force includes the following 
men: E. Bierler, D. Martin, H. R. Tshudy, E. Charles, 
A. Leatherby, J. McManus, and W. Sceeles. 

The Cincinnati office organization is headed by Mr. 
Douglas, who is in fact one of the moving forces in 
the company, for, besides managing the offices, he is 
in entire charge of the purchasing department and in 
addition keeps a close contact with the selling end of 
the game. He is, in fact, a general manager. He is 
assisted in the general office management by the fol- 


in the southwest corner of the state of Ohio, on the 
Ohio river, midway between its source and mouth. It 
is 100 miles from the center of the country’s popula- 
tion, and within a radius of fifty miles are located no 
less than ninety-three towns of over 500 inhabitants. 
The city contains about seventy-two square miles and 
the population, according to the latest census returns, 
numbers 401,257, while Greater Cincinnati, including, 
besides the city proper, Norwood, Covington, Newport 
and adjoining suburbs, totals 565,000 population. 

The industrial district of Cincinnati includes the 
city itself and its adjoining communities, and also all 
of Hamilton and Butler counties in Ohio, and the 
greater part of Campbell and Kenton counties in Ken- 
tucky. An average of 134 passenger trains and 106 


freight trains enter the city, while 140 passenger and 
107 freight trains leave each day. 
serve the community. 


Nineteen railroads 
Included in this list are nine 


PLANT OF THE LUNKENHEIMER COMPANY, 


lowing assistants: F. Koklauner, quotation clerk; W. 
Wiemann and George Meyers, order clerks; W. 
Nickum, service desk man, and J. J. Cogan, head bill- 
ing clerk. 

ne of the interesting features of the organization 
is the method by which each department handles its 
own inventory. The latter is in effect a perpetual 
inventory, but, different from many jobbing houses, 
it is not all handled at a central desk, but by each 
department. In addition, the departments keep an 
indexed list of all orders for different lines of goods. 
In this manner, whenever a company places an order 
for any particular product, the supply department 
head knows at a glance just what particular size and 
all the features of what the company ordered on the 
previous occasion. This is especially valuable for spe- 
cialties, and for repeat orders, where a concern tells 
the salesman to send up a gear or a grinding wheel 
like the one ordered some months ago. 

CINCINNATI'S INDUSTRIAL STRENGTH 

The story of the Kinsey Company would not be 
complete without some mention of the city whose 
manufacturing enterprises have been mainly respon- 
sible for the company’s growth. Cincinnati, described 
by a local historian as “the most southern northern 
city and the most northern southern city,” is located 


ONE OF CINCINNATI'S LEADING INDUSTRIES 


great systems—New York Central, Pennsylvania, Bal- 
timore & Ohio, Southern Railway, Louisville & Nash- 
ville, Chesapeake & Ohio, Norfolk & Western, Erie 
Railroad, and C., 1. & L. (Monon). The city owns 
the Southern Railway, the only municipally owned 
steam railroad in the country. ‘This road is 335 miles 
long and extends to Chattanooga. In addition to the 
railroads, the city is served by water transportation, 
the Ohio river being used extensively for this purpose. 

Ninety-four different industries are represented in 
the city. Of these, the principal ones are soap, foun- 
dry and machine products, slaughtering and meat 
packing, clothing, and printing and publishing. Other 
important industries there include boots and_ shoes, 
automobiles, tin and sheet iron products, chemicals 
and fertilizers, bakery products, carriages and wagons, 
cooperage and wooden goods, flags and society regalia, 
badges and emblems, furniture and refrigerators, to- 
bacco manufactures, and pianos. 

There are more than 2,200 manufacturing establish- 
ments in Cincinnati, and more than 2,900 in Greater 
Cincinnati. The annual value of the products of these 
factories was $600,000,000 in 1920. The city boasts of 
the largest soap factory in the country, the largest 
ambulance and hearse manufacturing plant, one of 
the largest woodworking plants, and is one of the 
greatest machine tool centers of the world. 
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SILLMANS 


MICHIGAN SMELTING & REFINING Co. 


DETROIT. MICHIGAN,U.S.A. 


AN OPEN LETTER 
TO THE 5000 MILL SUPPLY HOUSES IN 
THE UNITED STATES 
AND CANADA. 


SOME ONE IN YOUR ESTABLISHMENT HAS BEEN OVERWORKING 
YOUR WASTEBASKET TO THE VERY GREAT DISADVANTAGE AND DEFINITE LOSS 
TO YOUR BUSINESS. 


I know this for the reason that during the early part 
of May I sent a proposition and a revised price list to every dealer 
on the list of 5000 names, and have received response from less than 
ten per cent. 


The proposition carried two very important points 
uppermost in the mind of every Mill Supply Dealer in the country - 
(1) a dependable new product that can be profitably handled by the 
Mill Supply Dealers, and (2) a price list and a proposition for 
not only stabilizing the purchase and sales of Standard Babbitt 
Metals but a studiously worked-out plan to make a satisfactory 
margin of profit for the dealers, 


Now as a further test of your appreciation for the 
progressive ideas and earnest efforts of America’s greatest metal 
concern to help standardize and make profitable these specialties, 
I am going to mail you a still stronger proposition effective July 
lst. Will some one in your establishment interested in progress 
and profits please look for it and read it? 


Cordially and sincerely yours, 


MICHIGAN SMELTING & REFINING CO. 


= 
SPELTER SOLDER 
-2 BABBITT ~ 
SPECIAL ALLOYS 
- ALUMINUM ~ 
CABLE ADDRESS 


“EMESARCO" 
WESTERN UNION CODE 


When writing to Advertisers please mention MILL SuPpiizs. 
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MULL, 


Purchasing Records for Mill Supply Houses 


Means of Maintaining Control Over Merchandise Include Daily 
MH vant Reports, Purchase Requests and Orders, and Stock Records 


G. W. HAFNER 


G. W. Hafner, Inc., Industrial Engineers, Chicag 


The philosophy of correct purchasing consists in 
getting the right merchandise, in proper quantities, at a 
low price, and with as little cost for the doing of it as 
possible. 

The purchasing problem should be a most interesting 
and important subject to every mill supply merchant, 


lected on the following morning from the buyers. The 
originals are then puiled and destroved. 

The merchandising power of any mill supply house 
should be centralized, considered from the standpoint 
of both purchases and sales, hence its beginning and 
result should radiate from the Merchandise Managers’ 


because the policy pursued with re- 
gard to purchasing will not only gov- 
ern to a very large extent the economy 
of all his expenditures, except rent 
and payroll, but it will also control 
his selling policies. Goods are sold 
only because some one wants to buy. 
In the last analysis, the purchasing 
problems of those who purchase from 
mill supply houses, govern the selling 
problems of those concerns. In other 
words, in order to sell properly, it 
is necessary to meet the requirements 
of those who buy. 
DAILY WANT REPORTS 

To determine just what articles are 
called for by customers which are 
not carried in stock, as well as com- 
ments and complaints, The Daily 
Want Report (figure 2) is used. These 
are made up in triplicate in book 
form. At least one of these reports 
should be filled out each day by each 
sales clerk, only one item being en- 


This second article in the series, 
which will develop a complete system 
of record keeping for mill supply job- 
bers, covers the purchasing problems of 
the indusiry and presents methods of 
maintaining control over merchandise. 

This series will run for several 
months, and each article will contain 
reproductions of the various report 
sheets and ledger pages suggested by 
the author for use in connection with 
his system. It is the hope of the editor 
of “Mill Supplies” that this series will 
develop a real worthwhile system of 
accounting which will be productive of 
economies for those who may adopt 
it in their own business. 

The first article, which was published 
in the June issue, dealt with the funda- 
menutals of bookkeeping, the ground- 
work upon which all accounting sys- 
tems must be based. It is the opinion 
of the editor that the articles on this 
unportant subject should be studied 
carefully, for they may suggest, even 
to those men who are at present well 
satisfied with their own methods, some 
new ideas worthy of incorporation in 
their present system. It is suggested 
that executives see that those who have 
charge of their accounts be given an 


office. This office should not merely 
pass upon the placing of orders, or 
offer suggestions to buyers that a 
specific class of merchandise can be 
purchased from a different manufac- 
turer at a better discount. The abso- 
lute control of stock in every depart- 
ment should be centered here. 

In order that this may be accom- 
plished, it is advisable to have each 
buyer or department head make out 
Purchase Requests, (figure 3) instead 
of writing a purchase order. 

These Purchase Requests furnish 
detailed information about concerns 
from whom to purchase the goods; 
how to be shipped; when they are 
wanted ; to what account and depart- 
ment they are to be charged; the 
quantity of merchandise in stock; the 
merchandise requirements; quantity 
of merchandise ordered; description 
of the merchandise, and the price if 
that knowledge is obtainable. 

They should be filled out completely 


tered on each slip. If there are no 
calls or complaints, the words “No 
Calls” should be written across the 
face of the slip. The date, department number and 
number of the clerk should be entered at the top. Under 
“article” should be shown in detail merchandise called 
and the number of calls for that particular article. The 
space provided at the bottom is for entering all com- 
ments and criticisms of merchandise or service. If 
possible the name and address of the customer should 
be obtained and written in at the top under the word 
“article.” The original and duplicate of these reports 
are to be turned in to the department head or buyer 
by sales clerks at the end of each day. The triplicate 
is left in the book. 

If order is placed for merchandise, the date and the 
order or Purchase Request number should be shown 
in the spaces provided. If the buyer cannot obtain 
merchandise, or does not desire to order, the reason 
should be stated in the space marked “Why Order Is 
Not Placed.” If purchase will be made later, this 
should be stated in the space provided therefor. 

The originals of these reports are collected from de- 
partment heads on the morning after the day received, 
and are filed by departments. The duplicates are col- 


opportunity to study these articles. 


and signed by the buyer or depart- 
ment head, except in those cases 
where the Merchandise Manager may 
reserve the prerogative of specifving the name of the 
concern from whom purchase shall be made. In such 
cases the name and address of the trade creditor would 
be left blank by the buyer. 
PURCHASE ORDERS 

The Merchandise Manager will approve all Purchase 
Requests, from which a regular confirmed Purchase 
Order (figures + and 4A) will be made up. At this 
time the Purchase Order number is noted on the Pur- 
chase Request in the space provided. 

The Purchase Order is usually a form comprising 
three or more copies upon which the necessary details 
with respect to the specific order are entered. It should 
always bear a serial number, and a request that such 
order number appear on the seller’s invoice. 

This is necessary in order to facilitate the settling of 
any questions that may arise as to the authority for 
a purchase, or as to the quality or quantity of stock 
purchases, since it is an easy matter to look up the dup- 
licate of the Purchase Order, and thereby determine all 
the facts in relation thereto. 

The printed matter on the different copies varies con- 
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Dodge Ball and Socket 
Drop Hanger 


A factory operates with greatest efficiency when 
equipped with power transmission appliances best 
suited to its requirements. 


In the Dodge line of shaft hangers there is a type 
for every service, each one embodying the result of 
over forty years’ specialization in the design and 
manufacture of power transmission equipment. 


The Dodge ball and socket drop and post hangers 
supply the demand for a hanger of ample strength 
and rigidity to safely and economically transmit 
heavy loads and to absorb the constant pounding 
and vibration caused by rapidly revolving shafting 
and heavy angular pull of belts. The true ball and 
socket bearing, an exclusive feature of Dodge 
hangers, affords easy permanent alignment of 
shafting and allows a perfect universal movement 
of the bearing in the frame without permitting rota- 
tion with the shaft. 


New York 


Pittsburgh 
Boston 
Cincinnati 


Philadelphia Dodge Capillary Bearing 


Dodge Ball and Socket 
Post Hanger 


once every six months. 


|Dodge Sales and Engineering Company 


winneapous | General Offices: Mishawaka, Ind. Works: Mishawaka, Ind.and Oneida,NY 
St. Louis 
Houston | Power Transmission Machinery-Elevating and Conveying Equipment-Heavy Oil Engines 


San Francisco 


When writing to Advertisers please mention Mitt Supp ies. 


The Dodge capillary bearing is scien- 
tifically correct, provides positive lubrica- 
tion and requires attention and re-filling but 
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we 


FRILL, QUPPLIES 


Shaft Hangers 


Oneida Four Point J 
Iron Hanger 


priced. It will be found especially 


working plants. 


preference for a hanger suitable 
is through Dodge dealers who 


tributing centers. 


The Dodge dealer is helped by 


The Dodge pressed steel hanger is light—strong 
—safe—easy to erect—unbreakable and low 


suitable for serv- 


ice in textile mills, shoe factories, wood working 
plants, machine shops, automobile and light metal 


Oneida and Keystone iron hangers satisfy the 


for the heaviest 


service and providing four-point adjustment. 
Distribution of Dodge-Oneida-Keystone products 


carry complete 


stocks maintained through co-operation with four- 
teen Dodge branch warehouses in the power dis- 


the reputation of 


Dodge products built up by over forty years’ special- 


The Dodge Pressed ization in the power transmission 


field and by the 


Steel Hanger fact that the Dodge line is the only complete stand- 
ardized line including everything for the mechanical 
transmission of power and obtainable locally on 


the immediate delivery basis. 


Send for our dealer proposition. It will interest 


you. 


Dodge Ring Oiling bearings have liberal 
bearing areas and maintain an absolutely 
uniform film of oil between the turning shaft 
and babbitt lining. Large oil reservoir re- 
quires filling only once in six months. 


Dodge Ring Oiling Bearing 


Dodge Sales and Engineering Company 
General Offices: Mishawaka, Ind. Works: Mishawaka, Ind.and Oneida,NXY 


New York 
Philadelphia 
Pittsburgh 
Boston 
Cincinnati 
Newark 
Chicago 
Atlanta 
Minneapolis 


Power Transmission Machinery-Elevating and Conveying Equipment-Heavy Oil Engines 


St. Louis 
Houston 
Seattle EE 


San Francisco 


When writing to Advertisers please mention Mitt Suppiies. 
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siderably, as will be noted from the two forms illus- 
trated. Thus the original copy is a direct order for 
goods, carrying on its face, in addition to the name of 
the seller, certain information as to whom, where, when 
and how shipment is to be made. 

The second copy is sent to the receiving department, 
against which all incoming goods are checked. This 
copy is usually made up with a “short” carbon so 
arranged that, in the body of the order, only the articles 
and description will show, the balance of the order 
being left blank, so that the receiving department may 
be forced to weigh, count, measure or otherwise deter- 


THAFMGR METHODS 
FIG.R 


NO, 


DAILY WANT REPORT 


MULL, QUIPPILWES 


DEPT. CLERK 
ARTICLE CALLS 
| 
= 
CADER 

ORDERED—DATE NUMBER 
WHY ORDERIS NOT PLACED 
| 
WiLL BUY LATER 
| | 
| 
| COMMENTS AND CRITICISM OF OUR CUSTOMERS 

» 
SIGNED SIQWNED 
CLERK BUYGR 


The standard size of this daily want report sheet is 54474", and 
should be made up in pad form 


mine the quantity of stock received, instead of relying 
upon the purchase order to furnish that information. 

By this means a satisfactory check is maintained over 
quantities received, since this report of the actual amount 
of goods received is checked with the third copy in the 
file, and any shortages are quickly discovered and acted 
upon. 

The third copy is similar to the second copy and is 
filed away in an “unfilled order file,” until the goods 
are received, when it is attached to the invoice. 

When this is impracticable, because of a number of 
invoices being rendered by the shipper, all of which 
are covered by one purchase order, it is left in the 
“unfilled order file” until all invoices have been received 
and checked against it, when it is taken out and perma- 
nently filed, or otherwise disposed of. 

After merchandise has been received the purchase 
invoices covering same will be entered in the merchandise 
record, which is designed to provide the following in- 


formation, as shown by figure 5: day of entry, date of 
invoice, invoice number, due date, vendor’s name, in- 
voice amount at cost, invoice amount at retail, payment 
reference, freight, discount amount, discount per cent, 
mark up amount, and mark up per cent. 

The face value of each invoice is to be separately 
entered in this record in the column headed “Cost”; at 
the same time the resale value, i. e., the value at which 
the merchandise is marked for sale, is to be entered in 
the column headed “Resale.” This is ordinarily accom- 
plished by pasting a “rider” or “sticker” on the invoice, 
which provided spaces for price and extensions at resale. 
The difference between the cost and resale amounts 
will be carried to the column headed “Amount” under 
“Mark Up.” The per cent of mark up is computed on 
the purchases at resale. 

Preference is given to the control of stocks at resale 
rather than at cost. To give briefly the most concrete 
reasons, the reader will assume that the average per- 
centage of profit for a department is 33 1-3 per cent, 
and that the overhead to conduct that department is 
30 per cent. At a glance it can be seen what margin 
of net profit the department is working on. Again, 1f 
a certain purchase is marked up 25 per cent on the 
selling price, and it costs 30 per cent to carry the de- 
partment (meaning 30 per cent on the sales) a loss of 
> per cent is sustained. 

The column headed “Discount” is for the entry of 
the amount and percentage of discount allowed by the 
seller. 

The column headed “Paid by Check No.” is used ts 
set in the number of the check given in payment. When 
this is done, it will be found unnecessary to maintain 
a Purchase Ledger or Accounts Pavable Ledger, be- 
cause the open items in the Merchandise Record will 
always give the details as to any and all unpaid bills, and 
the total of such open items will agree with the balance 
of the controlling account with Accounts payable in 
the General Ledger. 

It is to be understood that a merchandise record is 
to be maintained with each department of the business, 
the total of the “Invoice Cost” column representing the 
charge for merchandise against the departments, and the 
credit to Accounts Payable for the month. 

PURCHASE INVOICE PRECEDURE 

All purchase invoices should be put througk some 

such schedule as listed below : 

Sorted by departments. 

Invoice riders attached. 

Purchase orders pulled from the file and compared with 
Invoice, 

4. Priced at selling prices for merchandise only. 

5. Extended at selling prices. 

6. Cost and selling extensions checked. 

7. Entered in Merchandise Record by departments. 

8. Filed for payment by due date. 

Sufficient attention is not always given to the matter 
of taking purchase discounts; but if the following table 
is studied, it will at once become evident how much it 
actually costs to lose discounts: 

2% cash, 30 days net...... Year 
3% cash, 30 days net............ PEF year 
Go WO days, Gays: ...... 18% per year 
2% 10 days, 30 days net............ DEL Year 
3% 10 days, 30 days net...... Per year 
1% 10 days, 60 days net... 144% per year 
2% 10 days, 60 days net 28.8% per year 
3%. days; days Met. DEF year 

In one sense the loss or saving involved in discounts 

is so obvious that illustrations seem needless, were it 
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not for the fact that there is frequently developed in 
conversation with business men a degree of faulty figur- 
ing and thinking that provoked discussion. To illustrate 
the matter in the simplest way: Your bills discountable 
at 1% within ten days of date of invoice total exactly 
$100 every month. You discount them regularly, saving 
$1 per month—$12 per year—on a turnover of $1200. 
That $12 is obviously 1% on the total amount involved, 
while returning 12% annually on the $100 employed 
consistently during the vear. 

In order, therefore, that bills may be paid in time to 
take advantage of discounts, all invoices should be filed 
by due date. For example, this may be 2% 10 days, 
net 30 days for an invoice date July 15. This invoice 
would accordingly be filed under the date of July 25; 
in other words, under the specific date on which it is 
to be paid. 

Kach day the invoices due for payment on the follow- 
ing day will be pulled from the file, approved for pay- 
ment and checks written. 

On the morning of the following day, the checks 
made out will be handed to the treasurer for signature. 


QUPPILWES 


Fig. No 
PURCHASE REQUEST 
ORDER DEPT: Dare 
FROM 
ADDRESS 
TO BE SHIPPED BY TIME WANTED 
CHARGE TO ACCT, NO. FOR DEPT. HO. 
Requre- |quantr 
sTocK | ORDERSD 
REQUISITIONED BY | APPROVED BY PURCHASE ORDER NO. 
HAPNER METHODS 


The standard size of this purchase request sheet ts 5x8" 


A trial balance of the due date tile should be taken 
on the first day of each month. This trial balance will 
serve as a list of payables by dates on which they mature. 

STOCK RECORD 

In order that a current daily knowledge of stocks 
on hand in each department may be had, it is necessary 
to maintain a stock record, as illustrated by figure 6. 

This record provides a daily running inventory of the 
quantity of each and every kind of commodity on the 
shelves within the specific department. 

As goods are received into any department, they are 
entered in the column headed “Received” on the line 
opposite the particular day of the month in which the 
transaction occurred. Each day the sales are likewise 
entered in the column headed “Sold” and the balance 
on hand likewise carried to the column headed “Bal- 
ance.” Each article in stock is written in the space 
provided under the word “article” and the triple column 
arrangement serves to give all the facts regarding the 
quantity of that particular stock on hand at the end 
of any day. 


RETAIL INVENTORY METHOD 


To obtain a monthly income and expense or profit 
and loss statement in a business such as the merchandis- 


ing of mill supplies, it becomes necessary to arrive at 
dependable inventory valuations at cost. 

It is inadvisable, if not indeed a practical impossibility, 
to maintain a perpetual or going inventory, showing 
values as well as quantities, because of the multiplicity 


FIG.4 
‘ PURCHASE ORDER 
MODERN Mui SUPPLY CO 


DELIVER NOT LATER THam THE GOODE LISTED Ow 
MARK PACKAGES 

| RECEIPT OF THIS AND IF YOU Canmey Mane 

ADVISE US WHEN vou CAN 

| SHOW OUR ORDER NUMBER ON YOUR INVOICE 


DESCHIPTION 


MODERN SUPPLY CO. 


The 


standard size of this purchase order is 7x10", with 2” 


perforated binding strip 


of items carried in stock, together with the fact that 
the volume of sales transactions is large in proportion 
to the gross amount of business done. 

Nevertheless, proper control of a merchandising busi- 
ness demands that statistics regarding operations be 
available at frequent intervals. The old-fashioned 
method of taking a physical inventory annually, or semi- 
annually, was bad practice when it concealed—as it did 
—losses which could have been avoided if information 
had been more frequently available. 

The resale inventory method solves this problem. It 
will enable any mill supply house to reach a 
tive inventory at cost value each month, or 


conserva- 
whenever 


FIG 4A ] 
ER | 
| PURCHASE ORD aoe wes | 
| | SUPPLY CO 
Orrice Cory 
FOm DELIVERY AT LATEST THe Goons BELOW. | 
PACKAGES TO BE MARKED 


| 


The office copy of the purchase order is the same size as Fig. 4 
but without the perforation 


desired. If a record leads to a correct inventory at 
resale prices, and at the same time tells the percentage 
of mark-up in this inventory, it is clear that the inventory 
at costs is determined by merely reducing the resale 
inventory by the per cent of mark-up. 
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MULL 


Your Plans for 
Fall Publicity Campaign 


are without doubt assuming some 
definite form, and it ought to be a fair 
assumption that you have MILL SUP- 
PLIES in mind in making up your list 
of publications. 


You know that MILL SUPPLIES 
is a key publication in reaching the 
dealer and distributor of factory, 
mine, steam and machine shop sup- 
plies, tools and machinery, and that 
these mill supply jobbers cover all in- 
dustrial wants in every section of the 
country. Their salesmen know their 
territory down to the last auto repair 
shop, and these distributors therefore 
offer the ideal method of economical 
distribution. 


Regardless of your advertising in 
publications to reach special fields, you 
should place your message in the pub- 
lication that reaches the basic dealer 


in industrial supplies—MILL SUP- 
PLIES, a member of the Audit 
Bureau of Circulations and Asso- 
ciated Business Papers, Inc. The 
publisher who cannot give you an A. 
B. C. statement usually leaves you 
guessing as to the quality of his goods 
—the “sterling” mark is absent. 

Now is the time to tell the distribu- 
tor of mill supplies of your new prod- 
ucts, of your improvements in the old 
line, of your plans for co-operating 
with your distributors and aiding them 
in securing not only repeat orders but 
new customers. 


All these things are fundamental in 
any selling campaign, and MILL 
SUPPLIES can aid you. However 
well known your line, remember that 
buyers in every field have fickle mem- 
ories, and it pays to keep your name 
and your products before them. 


Can we be of assistance? May we send rate 
cards, or furnish additional information? 


The Crawford Publishing Co. 


537 South Dearborn St., Chicago, Ill. 


When writing to Advertisers please mention MILt Supptigs. 
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MERCHANDISE SYNOPSIS Second Column, Per cent to Resale Purchases. 
But concisely, the resale inventory method is a means hese percentages are arrived at as follows: 
of arriving at a resale inventory at any time, and a Gross Mark Up—Exclusive of Inventory: Retail 
plan for obtaining the correct per cent of mark-up in Purchases column, minus cost purchases column, 
such inventory. divided by resale purchases column, excluding start- 
A perfect inventory control is shown by the Merchan- ing inventory figures in both columns. 
dise Synopsis (figure 7). These sheets give the figures Gross Mark Up—Inclusive of Inventory: Resale 
| Fig. S 
} MERCHANDISE RECORD 
MODERN MILL SUPPLY co. 
DEPARTMENT MONTH OF 9 
InvoIce Invoices AMOUNT Discount MARK UP 
Bare | No. pare cost we. AMOUNT Yo Amount | Ye 
i T 
Bae: 
| | {| | 
The standard size of this merchandise record sheet is 11x14" and should be in cither bound or loose-leaf book form 
by months, and accumulatively to date, for three years, divided by resale purchases column, including starting 
and a separate sheet should be maintained for each inventory figures in both columns. 
department. Mark downs: Mark down inventory deductions 
The procedure is as follows: column divided by resale purchases column. 
First Column, Purchases at Resale and Cost. Third Column, /nventory Deductions. 

The inception of any procedure must have its base. Mark Downs: Enter in this column total mark 
This record begins, therefore, with a physical inven- down amount for the month, less mark down can- 
tory for each department priced and extended at both cellations. 

FiG.6 SR. 
STOCK RECORD 
MODERN mye SUPPLY COMPANY 
DEPARTMENT MONTH OF — 
ARTICLE | ARTICLE ARTICLE ARTICLE 
meceiveo| sow souDd WALANCE RECEIVED SOLD [BALANCE/RECEiveD Taacance 
| 
| | | | | | i 
The standard size of this stock record sheet is 10%4x14", with 2” binding strip and ailowance for 31 days to the sheet 
resale and cost. Enter these figures on the line marked Net Sales: The total of the monthly net sales is 
“Inv.” Add to this on the line marked “Jany.” the Purchases column, minus cost purchases column, 
total purchases for that month at resale and cost entered in this column. 
taken from the Merchandise Record, plus additional Fourth Column, /nventories. 
mark-ups and minus net transfers from departments, Resale: Resale purchases column, minus the total 


of both mark down and net sales of inventory deduc- 
tions column. 

Cost: Resale inventories column, less per cent of 
mark up showing in per cent of gross mark up to 
ously obtained total. retail purchases including inventory column. 


and so on throughout each month of the vear. The 
accumulated total on the line marked ‘To Date,”’ is 
the addition of the monthly purchases to the previ- 
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a 
THE'Racine-— 


JUNIOR 


i 


RIGHT HAND VIEW, SHOWING CUTTING POSITION 


Introducing 


“Racine” Junior 
A Worthy Addition to a Worthy Line 


Here. at last. is a satisfactory, medium- 
duty, high-speed metal-cutting machine at 
a moderate price. Of course, it’s a “Ra- 
cine,” with all the exclusive features that 
have made famous the entire line of “Ra- 
cine” High-Speed Metal Cutting Machines. 
Sturdy, extremely simple and compact, yet 
wonderfully accurate, the “Racine” Junior 
cuts faster, truer and more economically 
than any other machine of its kind. 


With a normal capacity from 0 to 4 in. 
it can be adjusted easily to cut stock up 
to 6 in. by 6 in. when the occasion de- 
mands. The positive draw-cut principle 
permits the use of hand blades at high 
speed. 

The many exclusive features of this ma- 
chine and all other products in the “Ra- 
cine” line make them quick sellers that 
bring in real profits, stay sold and make 
friends. 


Get all the facts 


Racine Tool & Machine Company 


1405 Jones Ave., Racine, Wis., U. S. A. 


Makers of the famous 


High Speed 


99 


Metal Cutting Machines 


PARKER VISES 


“Grip Like a Grizzly” 
—because they have reserve strength ALL OVER! 
Renewable tool steel jaws, a steel “backbone” in 
the slide, a solid underportion, and a swivel that 
grips as hard as the jaws. Parkers are in the great 
U. S. and Canadian shops because they are UNI- 
FORMLY STURDY. Jobbers, write for new cat- 
alog No. 57-M if not already received. 


THE CHARLES PARKER CO. 
Master Vise Makers, MERIDEN, CONN., U.S.A. 


Mr. Dealer—How do you 
Interpret your profits ? 


Every article sold over your counter either gives 
continued evidence of the service you offer or else 
it loses the next sale. 

There are no half way methods about present day 
purchasing. To meet competition you must have the 
right article as well as the right price—IN LONG 
ISLAND BROOMS YOU HAVE BOTH. 


No. 885 — Floor Brush—a_ sturdy, 
floor sweep of pure horse hair, plain 
or mixed with wire to pick up stub- 


born lint, ete. Made on a two piece 
block, and wire drawn, We can 
guarantee its continued service—a 
sturdy and practicable broom to offer 
your” trade, All sizes from 9 in. 
to 48 in. 

No. 1015 — A little Giant—a small 


size heavy duty broom made of whole 
round cane rattan and carrying two 
electrically welded steel bands. For 
engine rooms, shipping platforms, 
yards and heavy interior work. All 
weights from 18 Ibs. to 48 Ibs. per 
dozen. 


PRICES ON REQUEST. WE 
WILL CIRCULARIZE YOUR 


Bit PROSPECTS FOR YOU. 


ong Island Broom Works 


Long Island City New York 


When writing to Advertisers please mention MiLt Suppties, 
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Fifth Column, Turnover. 

The total inventory figures showing in the retail 
inventories column divided by number of inventories 
will equal average stock. Net sales column divided 
by this average stock gives the turn over. Turn over 
multiplied by proportion of year equals rate of turn 
over. 

Sixth Column, Cost of Sales. 

Merchandise Cost of Sales: Beginning inventory 
figures in cost inventories column, plus current 
month’s purchases in cost purchases column, minus 


of goods, and departments becoming stagnated and not 
producing the volume of business which is expected. 
For whatever reason the mark down is taken, no 
reductions should be made in selling prices at any time 
without reporting the facts on the Report of Change in 
Resale Price (figure 8). This report gives the detail 
of the merchandise being marked down, the cost price, 
the present resale price, the revised resale price, the 
difference between the present resale and revised resale 
price, the quantity being marked down, and the amount 
of the reduction or change. This amount of change is 
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MERCHANDISE SYNOPSIS 
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The standard size of this merchandise synopsis sheet is 10x16" wi 


th 2” binding strip, and allowance for 6 months to the sheet with 


4 memo lines at the bottom 


ending inventory figures in cost inventories column. 
Discount: Distribute departmental discounts to this 


column. 

Loss: <Any inventory losses are entered in this 
column. 

Total Cost of Sales: Merchandise cost of sales 


column, minus discount column, plus loss column. 

Seventh Column, Gross Profits. 
Net Sales column, minus total cost of value of 
sales column. 
Eighth Column, Per Cent to Sales. 
Gross profit column divided by net sales column. 
CHANGES IN RESALE PRICE 

In the proper control of merchandise, it is necessary 
to know what reductions have been made in the selling 
prices of stocks on the floor, and to record such reduc- 
tions on the Merchandise Records. Sometimes stocks 
will be marked down without making a record of such 
reduction. This generally occurs by lowering the price 
to effect a sale, but not reporting it to the accounting 
department. Immediately the control is affected, and 
a loss to departments will occur in setting up a profit 
and loss statement, either at the end of the month or 
at the end of the fiscal year. It may also show up as 
a shortage in inventory. 

The terminology of mark down is a reduction in the 
selling price of an article, regardless of its classification 
or the department in which it is carried for sale. There 
may be several reasons why a mark down is taken, 


the most common being that merchandise having been 
carried in stock longer than is deemed advisable, must 
be reduced in price in order to effect a quicker sale. 
Other reasons may be shop worn articles, deterioration 


arrived at by multiplying the difference between present 
resale and revised resale by the quantity which is being 
reduced in price. 

Assuming that all price changes are correctly reported, 
and the records accurately kept, the difference between 
the book inventory, and the actual physical inventory 
when taken, represents merchandise stolen. The impor- 
tance of such knowledge is obvious. 

By the use of the Resale Inventory Method the neces- 


FIG. 8 4 
REPORT OF CHANGE IN RESALE PRICE 
DEPARTMENT Dare 
RECORD 
AMOUNT 
APrROvVED 
PALURE TO ARK DOWNG CAUS! 
CAUTION: A DISCREPANCY YOUR INVENTORY 
The standard size of this report of change sheet is 5x8" 


sity for taking vearly physical inventories is eliminated, 
if the management’ adopts the practice of inventorying 
stocks in the several departments at the close of differ- 
ent months. When these are made at the low ebb of 
stock, the labor involved is reduced and greater accuracy 
is assured, both items worthy of the greatest consider- 
ation on the part of mill supply jobbers. 
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SPROCKET 


WHEELS 


Write for 


Discounts 


PYOTT FOUNDRY CO, 


CAST IRON PULLEYS, SPROCKETS axoF LY WHEELS 


328 N. Sangamon St. 


(Established 1897) 


Prices and 


Chicago 


There is only 
ONE 


“‘All Men Know It—Knowing Men Use It’’ 


Keen dealers stock it be 
cause they know there is no 
substitute. 

—because it pays a good 
profit and because the de- 
mand is constant,—and the 


trade it builds up, perma- 
A MARK nent. 
known -and re- 
If youcarry Albany Grease, 
fair Carry a full stock ot all 
“a quality product sized packages. 
and an unexcelled 
service, If you do not—wzhy not. 


Adam Cook’s Sons 


708-710 Washington St., New York .,. ,.,, 


It is mighty unsatisfactory business— 
handling poor lace leather. Why not 
handle the best there is? That’s 


COCHECO Raw Hide 


and 
ORIOLE Indian Tanned 


Best in quality, cleanest and closest in 
trim, guaranteed absolutely correct in 
measure. More of it sold than of any 
other lace on earth. 


will be glad to have you with us. Write for catalog. 


I. B. Williams & Sons, Dover, N.H. 


71-73 Murray St. 14-16 N. Franklin St. 157 Summer St. 


New York Chicago Boston 


HILL 
Friction Clutches 


(Smith Type) 


Do customers in your territory know you can supply 
them with Smith Type Hill friction clutches? 
Get your share of the business. 


Write for Bulletins, and Clutch Catalog, too. Every 
Dealer should have them for reference. 


THE (LuTcH co. 


Cleveland, O. New York Office, 50 Church St. 


When writing to Advertisers please mention MILL Supplies. 
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Cash Prizes to be Given to Jobbers’ Salesmen 


ULL 


Fifty Dollars Will Be Paid by “Mill Supplies” for the Best Letter 
on Sales Methods, With Substantial Cash -lwards for the Others 


For the purpose of encouraging jobbers’ salesmen 
in their work, and to secure an interchange of ideas 
among them, Mitt Suppiies has inaugurated a letter- 
writing contest, and will split up over $100 among 
those men who will write the most interesting letters 
on sales methods which have been used by them to 
“bring home the bacon.” The best letter received will 
net the writer $50, the second choice will be awarded 
$25, the third $15, the fourth $10, and so on down. 
In order to arouse universal interest among the sales- 
men, no letter received from a bona fide member of 
the sales foree of any mill supply house will go unre- 
warded. Sales managers are included in the list of 
those eligible for prizes. All letters received at the 
office of MILL Suppiies up to and including \ugust 31, 
1922, will be given consideration, and a board of im- 
partial judges will act as the tribunal in the award of 
prizes. All prizes will be in cash, and checks covering 
them will be forwarded to the winning salesmen im- 
mediately after the closing date, making only allow- 
anee for the time required for the judges to make 
their decisions. 

The decision to offer substantial prizes was reached 
as a result of the unusual interest which has recently 
been shown in MILL Suppiirs by jobbers’ salesmen, as 
evidenced by the number who have recently sent in 
subscriptions, so that they might be kept in touch 
with the activities in the mill supply industry, in 
which they play such an important part. This deci- 
sion was further strengthened by inquiries among 
leading jobbers and manufacturers as to what type of 
salesmanship stories would be of greatest interest to 
them. In nearly every instance the reply has been 
that the actual experiences of salesmen furnish the 
basis for the best type of story. 

There is seareely a single salesman who has not, 
during his selling career, encountered some unusual 
experience which required cither unusual knowledge 
or the finest of salesmanship to secure an order from 
a prospect, or afforded the salesman an added knowl- 
edge of the problems which confronted him in his 
everyday business life. Sales managers, too, are con- 
stantly meeting new problems in maintaining interest 
among their forces, and many of them have overcome 
scemingly insurmountable obstacles by the application 
of clever salesmanship. 

It is stories of these little problems in selling that 
Mitt Suppiies desires to secure in letters, and empha- 
sis is to be placed entirely on the subject matter 
contained in the stories and not in the technic of the 
letters. In other words, it is not necessary that a 
salesman be a master of the art of letter writing to 
enter the race for a prize. The publisher does not 
ask for fine writing. There is no desire to develop 
literary geniuses. The aim is to develop keener 
rivalry among the jobbers’ salesmen in order to arouse 
interest among the selling forces of individual jobbers, 
and, by the interchange of information, endeavor to 
make the individual salesman better informed about 
his own line of work. 

The letters received will be published in Mitt Sup- 


pLiks during the coming months. It is the belief of 
the publisher that they will form the basis for a closer 
organization and a better understanding between the 
executives and their men, and that they also afford a 
basis for better acquaintance among the salesmen 
themselves. 

It is the intention of MILL Suppiies to couple up 
the letters of the salesmen with articles to be written 
by manufacturers, outlining points of salesmanship 
which may be of assistance to the men in increasing 
their knowledge of various lines which they are sell- 
ing. “Thus they will have a fund of selling knowledge 
from experienced men in every line, which should 
prove a valuable addition to the salesman’s cducation. 
Incidentally, it should be enlightening to the excecu- 
tives of manufacturing plants which cater to the mill 
supply trade, and to the jobbers who are the prime 
factors in moving the products of these manufacturers. 

Recently a representative of MILL Suppiirs had 
oceasion to discuss the coming letter-writing series 
with an executive of one of the most prominent job- 
bing houses in the country. The executive was asked: 
“What do you like to read in your trade paper?” 
His reply was that what he would like to see is more 
of the actual selling experiences of the men who are 
responsible for moving the goods from his shelves. 
He said that he personally was tired of reading 
articles on efficiency, such as fill the pages of some 
of the better known magazines which have a wide 
popular circulation. “There is too much ‘bunk’ in 
some of this efficiency stuff,” he explained. “It lacks 
application. I would much prefer to read the story of 
a clever stunt pulled off by some salesman, not a lot 
of imaginary tricks which are not practical.” 

As an example of the type of story that appeals to 
most practical men, the following narrative of an 
experience is told by the sales manager of a large 
jobbing house: 

“T remember how we got in so strong with those 
people (referring to a large manufacturing concern 
in his city). [ was home one afternoon, having left 
the store in response to a message that one of my 
youngsters had been taken ill. During my absence 
an official of their plant dropped into our store. They 
were just opening up their new factory and he was 
having some trouble deciding on the proper hoists. 
One of the boys happened to be on the job at the 
store, but unfortunately he was entirely up a tree 
when it came to technical questions fired at him by 
the manufacturer. He pointed out the line we carried 
and gave all the information he could, but when it 
came to the fine points he said: ‘Well, I guess I'll 
have to get that dope from the factory and Il bring 
it up to you. 

“The good prospect left the store. Later in the 
afternoon the salesman called me up and told me 
about the incident. I immediately sized up the situ- 
ation as very bad, but not hopeless. Accordingly 1 
hurried back to the store, threw one of the hoists in 
question into my car, and taking one of our specialty 
men whom I had hastily summoned from a special 
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For Record Year 
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RICHARDSON 
COMPANY 


NO HOOKS 


In this year of building activity Cealers in prepared 
roofing must choose more carefully than ever before, 
to avoid products that are inferior in quality and 
workmanship. For permanent business and permanent 
profits depend entirely upon the permanent satisfac- 
tion of users. 


The Richardson Company enters the summer of 
1922 with the product, the organization and the deter- 
mination to insure this satisfaction—to increase busi- 
ness for Flex-a-Tile dealers and to build solid customer 
good will. 


~ 


Richardson has plant capacity to insure uniformly 
skilled workmanship without sacrificing prompt 
deliveries or economical production. 


Richardson has in the field a strong, well-trained 
force of men, with the same determination to serve 
both the dealer and the buying public. 


Richardson has a line of products covering every 
roofing need—everywhere. This line includes asphalt 
shingles in many styles, shingle roll and slate roll 
roofing, smooth-surface voll roofing, Richardson Wall 
Board, Viskalt Membrane roofs for flat areas, Viskalt 


Flex-a-Tile has behind it more than 50 years of 
skilled manufacture of felt, the base that gives fine 
roofing its strength and durability. Richardson felt 
is as uniformly well made, as dependable, today as it 
was when the first pound was manufactured in 1868. 


Richardson has its own asphalt refineries, assuring 
a grade of scientifically blended asphalt that gives 
Flex-a-Tile its unusual weather resisting qualities. 

Richardson has its own slate quarries, yielding an 
inexhaustible supply of the handsome surfacing that 
has always marked Flex-a-Tile House-Tops. 


RICHARDSON 


rodiuct 


Compound in various forms for waterproofing, Viskalt 
Saniflex for sound-deadening and insulating. 


Richardson is backing this combination of product 
and manufacturing capacity with a strong newspaper 
campaign over the signature of its dealers—a cam- 
paign that will bring the Flex-a-Tile name and line 
before millions of possible buyers. 


You too, can profit by this determination to make 
1922 a Flex-a-Tile year. Write for further infor- 
mation regarding Richardson Products and_ their 
possibilities in your district. 


Address Dept. M 


RICHARDSON COMPANY 


Melrose Park, Chicago, IIl. 


Lockland (Cincinnati) Ohio 


New Orleans, La. 


When writing to Advertisers please mention MILL Supplies. 
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job, hurried to the factory, and sent in our names. 

‘We had to wait fully fifteen minutes for an inter- 
view and then only to be told, ‘You're just fifteen min- 
utes too late.” ‘But is the order signed?’ I asked, and 
the reply was, ‘No, but we have decided to give it 
to so and so.’ 

“Well, if it isn’t signed, then we’re not too late.’ 
And I opened up on him with a story of the technical 
points of our hoists. He listened attentively, but 
when I was through he remarked that the hoists he 
necded had to have a capacity of three thousand 
pounds. In spite of the fact that our hoists were rated 
below that figure, | knew they had a much greater 
capacity, and | immediately said that 1 would guar- 
antee that our hoists would stand up under tests of 
thirty-five hundred pounds. 

“He was skeptical of this, whereat | amazed him by 
declaring that I would prove it to him, and prove it 
to him immediately. I told him I had one of the 
hoists with me, that I would like to set it up and 
show him its capacity for work. It was a charm. He 
had no idea that I had a hoist with me. There is no 
need of going into details. I knew what the hoist 
would do and I knew how good a product it was. I 
immediately set it up and proved my point. The 
order for the other hoists was never signed. We took 
home the signature on the dotted line, and better still, 
we won the esteem of the manufacturer.” 

The above story is an actual experience, and proved 
that it is never too late if the order has not been 
signed. There are plenty of examples of such sales- 
manship. Any one of them is basis for a letter which 
may win one of the cash prizes. 


NEW MILL STRAPPING DEPARTMENT 


I. B. Williams and Sons Announce Addition to Their Manufac- 
turing Activities to Be Managed by T. L. Chapman 


I. B. Williams & Sons, Dover, N. H., well-known 
manufacturers of leather belting, have announced the 
establishment of a new department of their business 
for the manufacture of mill strapping of all kinds. 
They have equipped the new department with special 
machinery for the manufacture of every type of strap- 
ping or leather pieces of special shapes required by 
manufacturers in any line. 

TY. L. Chapman, who has for many years been New 
England manager for the Deford Co., well-known 
tanners, and has also conducted the mill strapping 
department of that company, has become connected 
with I. B. Williams & Sons, and will have entire 
charge of this department. He has a very extensive 
knowledge of the strapping business, as well as of 
curried leather of all kinds. 

. 
Anniversary Wage Premiums 


The Yale & Towne Mfg. Co., Stamford, Conn., 
manufacturer of hoists and other conveying equip- 
ment, has adopted a system of anniversary wage 
premiums for their employes. The system will in- 
clude all those who have worked for the company 
for two years or more and whose earnings or salaries 
amount to less than $3,000 a year. The premiums will 
begin at 3 per cent for those who have been employed 
for 2 years, and will increase 1 per cent a year until 
they reach a maximum of 10 per cent. 


NEW HOME FOR JAMES McGRAW 


Expansion of Business Forced Old Richmond Mill Supply Jobber 
to Secure More Commodious Quarters 

James McGraw, Ine., one of the oldest jobbers of 
mill supplies and machinery in the south, is now 
occupying a new business home at Tenth and Cary 
streets, Richmond, Va., a five-story building contain- 
ing floor space of 60,000 square feet. 

The building is located on a railroad siding in the 
center of Richmond’s manufacturing and financial dis- 
trict, and has just been remodeled throughout so that 
it is particularly adaptable for a mill supply business. 


The first floor is used as salesroom, and in addition 
the company maintains on this floor an interesting 
machinery display, and a stock of small tools, fittings. 
bolts and similar goods. The second floor is used for 
general offices, and also for part of the company’s 
stock of pipe, boiler tubes, shafting and bar iron. 
The entire third floor is given over to power trans- 
mission equipment. The fourth floor is stocked with 
a complete line of contractors’ and blacksmiths’ sup- 
plies. The top floor is used principally for over- 
stocked items. 

The company was established in 1866 and carried 
on a local business until its incorporation in 1916, 
after which it entered a period of expansion, adding 
to its territory. Today it employs seven outside sales- 
men and does business in Virginia, North and South 
Carolina. The success of the expansion program is 
evidenced by the fact that the organization was forced 
to seek the larger quarters which it now occupies. 

The present officers of the company are: President, 
Oscar Hooker; secretary and treasurer, S. 5. Clary; 
sales manager, R. W. Johnson; purchasing agent, R. 
FE. Pearsall. The store manager is F. C. Vaughan. 
The McGraw organization is composed almost en- 
tirely of young men, and to the pep and optimism of 
these younger salesmen the company attributes much 
of its success. The executives predict that 1922 sales 
are going to surpass those of any previous year since 
the company was organized. 


Sheet Prices Due to Advance 


The National Hardware Association’s metal branch 
held its eleventh annual meeting in Cleveland, June 
9 and 10. The outstanding feature of the meeting 
was a warning to sheet consumers that there will be 
a shortage in this line and that prices may advance. 
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NEW YORK BELTING PACKING COMPANY 


Standardize on these Packings 


From our line of tested packings you can select a type 
to meet every power plant need, whether for steam, 
air, Water, ammonia, gas, oil or chemicals. 


These highly specialized packings are the result of a 
careful study of the packing requirements on modern 
power plant machinery, and their proved efficiency is 
the outcome of exhaustive tests of each packing under 
actual service conditions. 


You can STANDARDIZE on these packings with 
the certainty that each item is right for the service 
intended. A few of the leading styles are shown 
herewith: 


Indestructible White Sheet Packing—Style 10. A high 
grade rubber packing for general use: air, water, gas, 
creosote, ammonia and steam to 150 pounds pressure. 
Carried in stock in rolls 36” wide, 1/32”, 1/16", 3/32”, 
1g”, 3/16", 14” thick. 


Cobbs Piston Packing—Style 2. For steam to 150 
pounds pressure, air and gas. 


Firo Superheat Sheet Packing—Style 1846. For 
superheat steam, acids, ammonia, alkali and all cases 
requiring a heat-proof, non-absorbent, firm sheet pack- 
ing. Made trom long fibre asbestos, with suitable 
binder, compressed into sheets under tons of hydrau- 
lic pressure. Carried in stock in sheets 40"x40", 1/32”, 
1/16” and 1%” thick. 


Turxo Valve Stem Packing—Furnished braided or 
twisted, on spools of one, two or five pounds each. 


Make use of our consulting  serv- 
ice by submitting your packing 
problems’ for advice and_ solution 


NEW YORK BELTING & PACKING CY. 


Rubber Goods for Mechanical Purposes 


New York 
i Boston t. Louis 


When writing to Advertisers please mention MILL SuPPLIEs. 
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QUPPILUES 


During the business slump, which, happily, is now 
receding into the past, vou may have noticed that some 
salesmen kept right on smiling and going after busi- 
ness just as if there was no slump. Others behaved 
differently. They looked sour and disgruntled. They 
cursed a good deal about conditions and about the 
shortsightedness of men who refused to buy or to do 
anything to keep up their own business. 

A good many of these discouraged and disgruntled 
salesmen ceased making any great effort to get busi- 
ness. They accepted it as inevitable that trade was 
going to be bad and that there would be nothing doing 
until times improved. For them the slump was calam- 
itous. It put them down and even the Salvation Army 
would admit that they were out as well as down. They 
were quitters. 

Sut there were other salesmen, and the mill supplies 
field numbered a lot of them for its own, who made 
up their minds that, even though business in general 
might be bad, there would still be some business and 
that they would go get that business. They knew 
that not all users of mill supplies would cease using, 
that not all buyers would cease buying. 

Whether you were a go-getter or a quitter during 
the dullest business times depends on what your atti- 
tude was, to which of the above classes you belonged. 
Perhaps you think you were half way between the 
two. In that case, you may have hit the medium, but 
it was not a happy medium. You suffered the disad- 
vantages of both positions without securing the advan- 
tages of either. The man who only half tries to get 
business does not get even half a business. 

The business men who faced the slump with a deci- 
sion to crawl into their shells and wait, with the least 
possible expense while they waited, are in their shells 
yet. No news has reached them of better conditions 
or of any return of prosperity. They will still be wait- 
ing for their business to come back when the under- 
taker or the sheriff closes them out. 

The men who faced the slump with a determination 
to fight it out instead of to sleep it out, to get all the 
business they could, to look for opportunities instead 
of waiting for them, who increased their efforts to 
succeed instead of ceasing all effort; those men know 
that business is better. They are already getting their 
share of the increased business and, in addition, they 
are getting the shares of those who crawled into their 
holes to wait. 

If, when business is dull, we grow half-hearted in 
our solicitation of orders, if we let up on our efforts, 
if we allow ourselves to look and to feel discouraged, 
then we play right into the hands of other salesmen 
who do not let up on their efforts and who realize that 


By Frank Farrington 
All Rights Reserved 


The Go-Getter 


when business is hard to get, one must work harder 
to get it. 

Salesmen who allow themselves to grow discour- 
aged, when orders come like pulling teeth, allow their 
feelings to overcome their judgment. In driving your 
automobile, would you take your foot off the acceler- 
ator just because the hill ahead looked like a stiff pull? 
When your business strikes a hill, when you find your- 
self confronted by up-hill going, more power, rather 
than less, is required. 

One authority has made the statement that the vol- 
ume of business in the United States does not vary 
more than 19 per cent from normal either in good 
times or in bad times. With 85 per cent of the busi- 
ness available, why need a salesman feel discouraged ? 

Now, right here in the second half of 1922, we have 
salesmen who are beginning to worry because there 
is no business boom. They looked for the slump to 
end abruptly with a smashing boom, when it would 
become as easy to get orders as it was during the war 
period when no buyer could get as much as he wanted 
of anything. Some salesmen, who have worked pretty 
hard through dull times, have showed signs of quit- 


ting after times grew better, because they did not im- . 


prove fast enough. Well, for every man who quits, 
there is that much more opportunity for those who 
stick. 

There is no boom and none expected, and, in the 
true sense of the word, none wanted. Booms are not 
desirable. They bring in their train the kind of re- 
action from which we have recently been suffering. 
When business goes up with a boom, it comes down 
with a thud. The old law of physics says that action 
and reaction are equal and in opposite directions. 
Though business may improve too slowly to suit some 
of us, it comes back to stay. 

The more each mill supplies salesman does indi- 
vidually to help make business better, the faster it will 
improve. The more of us there are to sit back and 
grumble and wait, the longer we shall have to wait— 
and the less we shall get for our waiting—because 
there are plenty of others who are not waiting. There 
are always some salesmen who can see no point in 
waiting, who believe in going out to get what they 
want. 

Even though the year 1922 does not develop the 
business speed that was predicted for it a year ago by 
a few wildly enthusiastic optimists who had more 
optimism than intelligence, we know now that there 
has been, is and will continue to be a steady gain in 
our trade. Great bodies move slowly when they move 
by rational processes. Business is certainly a great 
body and when it is inflated as it was for a time, obvi- 
ously that inflation was artificial and unhealthy and 
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QUPPLLE 


Announcing 
the New 


Roller 


Bearing 


A Typical Bond Product 


Now ready for distribution 


The Bond Line of Power Transmission Appliances is 
constantly being enlarged by the development and 
manufacture of new and improved devices. The new 
Bond Roller Bearing is an improvement over babbitted 
bearings and soon pays for itself by preventing from 
40°7 to 50% of the friction in ordinary bearings, 
which means a saving of at least 10% of the coal or 
power bill. 


Note this exclusive Bond feature—-The high carbon 
steel sleeve is fastened to the shaft with steel collars. 
These collars are welded to the sleeve, thus reducing 
the number of parts necessary in this type of bearing 
and considerably increasing its efficiency. 


Other features of the Bond bearing— 


Easy to install. As all parts are split, it is not neces- 
sary to disturb shaft, couplings, collars, pulleys or 
belts. 

Can be installed in any hanger in place of babbitted 
bearing. 

Rollers are casehardened to the proper depth, with a 
resilient, soft steel center. 

Bearing consists of only three parts—sleeve, rollers 
and retainers, and housing. 

Wear all comes on the sleeve—none on the shaft. 

Made with single roller structure (shown in illustra- 
tion) for line and countershaft, and double roller 
structure for main shafts and heavy belt pulls. 


Shaft sizes, 5/16 to 5 inch. 


DEALERS—Don’t wait until the sales of this new (and 
better) bearing begin to go to your competitors. They 
will gradually find their way into thousands of pro- 
gressive plants, through the medium of supply dealers 
who are prepared to supply them. Ask for new Roller 
Bearing Folder. 


Bond Foundry and Machine Co. 


Manheim, Pennsylvania 


Standardizing 


on Jenkins 


are distinct and quali- 
fied advantages for your cus- 
tomers in installing genuine Jenkins 
Valves and Jenkins only. 


Users have found that Jenkins give 
maximum valve service, and that 
greater efficiency and economy have 
resulted from standardization on 
Jenkins Valves. Operatives are not 
required to become familiar with 
the actions and peculiarities of a 
scattered assortment of valves. 
Also greatly reduced inventories of 
replacement parts are possible. 


Jenkins standardization among 
your customers is a source of advan- 
tage and profit to you. It is possi- 
ble for you to supply the needs of 
your patrons with one make of 
valve, thereby eliminating invest- 
ment in valves of varied makes 
and patterns. You will find that 
you can sell Jenkins Valves with 
less effort and consequently least 
expense. 


Point out to your patrons the ad- 
vantage of Jenkins standardization. 
It will mean maximum valve serv- 
ice for them and an assured volume 
of permanent business for you. 


The Jenkins “Diamond Mark” and 
signature identify the genuine. 


JENKINS BROS. 


Philadelphia Chicago 
Montreal 


New York Boston 
London 
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UPPLIBS 


could not last, and must be followed by 
exhaustion, 

What every salesman is concerned in most  par- 
ticularly is in seeing his own individual business im- 
prove. “Well, if you want to see your own sales speed- 
ing up, you know you must exert some pressure to 
aceelerate them. Your business this year, more than 
in some years, is What you make it. 

Don’t yield to the influence of conditions around you 
or to the depressing talk of pessimistic salesmen in 
your own or in other lines. Even in the best times 
there are salesmen who are depressed, who cannot see 
any opportunity for them, and they spread their own 
depression as much as their talk and manner will 
spread it. 

To the user of mill supplies who claims that he 
has not yet felt any improvement in his business, talk 
of the importance of getting ready for it before it 
comes. A merchant does not wait until a busy day 
to clean and trim his windows and to arrange his 
stock in interesting displays, to develop an aggressive 
advertising campaign, to install new equipment. He 
plans to do the constructive work on the days when 
actual incoming trade does not require his time and 
attention. 

To let equipment and supplies run down because 
business is dull at the time, is like paying no attention 
to the condition of vour automobile until you want to 
use it. Men who never prepare for emergencies until 
the emergencies arise, are the ones to be buried by the 
unexpected situation. 

The time to get ready for more business is while it 
is still a little way ahead, coming, but not arrived. 

The kind of salesman who is going to be the big 
business producer during the rest of this year and 
the vear following, is the go-getter, the man who does 


a period of 


not depend upon the publicity methods of his house to’ 


develop and ripen business for him so that all he will 
have to do is to pick it, but who sets out to create 
business for himself. 

With all the advertising manager can do, and all 
the sales manager can do, all the production manager 
and the nerchandising manager can do, to develop 
more demand, it is still up to the salesman himself 
to get the orders, and the go-getter is the fellow who 
is going to produce while the mere order-takers send 
in nothing but expense accounts. 

War times developed a good many take-it-easy trav- 
eling men, not to call them salesmen, who ambled back 
and forth through their territory telling anxious buy- 
ers how much they could let them have of certain 
products. Already conditions have eliminated a good 
many of these salesmen who could not stand the 
severely competitive conditions in a stagnant market, 
and they have departed out of the selling end of the 
business, dropping back into some phase of work 
more suited to their type of ability. Salesmanship is 
now getting upon more of a prewar basis, when real 
selling ability is essential to selling success, and when 
real selling ability will produce success. Now is the 
opportunity of the go-getter man. 

No buyer opens his heart to the timid or to the hesi- 
tant salesman. Those salesmen who are afraid, who 
think they are going to be turned down, who go into 
a buyer's office to listen to his explanations of why 
he can’t buy, to hear him let them down easily, do not 
get the orders. Plenty of buyers who have a latent 
need for your stuff, who know that they are soon 


going to be obliged to buy, will send you on your way 
without an order if you show by your manner that 
you expect something of that sort. The go-getter 
salesman, however, never shows any lack of confi- 
denee. He indicates by his attitude that he expects 
business, that he knows the buyer is in need of some- 
thing. The buyer knows instinctively that the go- 
getter has come to get his order and that the easiest 
Way out is to give it to him. 

The new salesman, the diffident or the inexperienced 


salesman, needs to acquire the go-getter attitude. He 
can do it by calling upon his will power. He can 


develop in himself the essential assurance and conti- 
dence just as he can train his mind to grasp the details 
of his selling proposition. 

With business better and constantly improving, we 
want salesmen with confidence and energy, salesmen 
who will go out determined to get the orders. Mere 
traveling men who only visit prospects and record 
their opinions about business conditions and the firm’s 
products, will not produce business, even in the rising 
demand. This is the day of the go-getter and the 
whole werld is waiting for such men and will buy 
whatever they have to sell. 

—ter 


ATTRACTIVE WINDOW DISPLAY 


Philadelphia Jobber Finds That Moving Machinery 
Magnet to Draw Attention of Public 


Acts as 


Many mill supply jobbers do not cash in on the 
possibilities offered for securing the attention of pro- 
spective customers by the use of attractive window 
The value of such advertising should not 
Investigation in the display field 


displays. 
be underestimated. 


proves conclusively that whenever machinery in oper- 
ation is exhibited, it becomes a magnet for the 
passerby. 

The accompanying illustration shows the manner 
in which the Charles Bond Company, 617 Arch street. 
Philadelphia, jobber of mill supplies and power trans- 
mission equipment, recently made use of their show 
windows by installing an attractive display. A large 
Gilbert wood split pulley was set up with S. kK. F. 
ball bearing hangers. The pulley was driven by a 
1/16 hp. motor, a common wrapping string being used 
asa belt. There was a noticeable increase in the inter- 
est of these who passed the store. 
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“PIONEER” 
STEEL SHAFT HANGER 


— SAFE 


Patented 


THE “PIONEER”, as its name indicates, was the first successful 
steel shaft hanger ever made. 


Having graduated from the school of experience, the 
“PIONEER” of today is perfect—hence its wonderful success as 
testified to by several competitors recently following our lead. 


Stock the “PIONEER”, the original, the genuine steel hanger. 


We also make Bench Legs, Pillow Blocks, Couplings, Collars, 
etc. Ask for catalogues and prices on the full line. 


Standard Pressed Steel Co. 


Jenkintown, Pa. 


(THE “PIONEER” STEEL HANGER PEOPLE) 


When writing to Advertisers please mention Mitt Supp ies. 
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QUPPLIES 


Romance in History of Honolulu Supply House 


Theo. Davies 
and Today Its New 


Co. 


familiar to most Amer- 
wherein romance seems 


Hlonolulu and Hawaii are 
icans as a city and territory 
to play a major part. Moonlight flooding the beach 
at) Waikiki, ukeleles strumming gaily, hula hula 
maidens sinuously cavorting, dark-hued athletes rid- 
ing the surf, and a general holiday spirit——all are asso- 
ciated with the average stranger’s mental picture of 
those islands of pleasure in the Pacific. Yet, there 
is in this land of sunshine and laughter a commercial 
aspect that holds just as much glamour of romance, 
and which in a greater measure affects the destiny of 


Sow 


Started Business 
'Tlome Is Largest Business 


NEW HOME OF THEO. If. DAVIES & CO. 


the islands. It is noteworthy that in this business life 
of the territory, a mill supply house, Theo. H. Davies 
& Co., Ltd., plays a most important role. 

Before entering into a narrative of the part which 
the House of Davies plays in the everyday life of the 
community, it must be explained that, while its mill 
supply business alone Would win laurels for the com- 
pany as one of the leading enterprises of Hawaii, it is 
not simply a dealer in this line. It is in reality a 
Wholesale merchandise house which caters to the 
wants of all interests on the islands, and, in addition, 
isa large factor in the sugar and shipping industries. 
llowever, the fact that the company is sole distributor 
throughout the territory for such well known lines 
as Goodrich mechanical rubber goods, Detroit Oak 
leather belting, “Dickbelt” Balata belting, “Clipper” 
belt lacers, and is a large dealer in Disston’s saws, 
Starrett’s tools and other equally well known  prod- 
ucts, makes the story of the company’s achievements 
distinetly one for mill supply men. 

It is timely to acquaint the readers of Mitt Supprtrs 
with Theo. TH. Davies & Co., because only a few 
months have clapsed since the organization moved 
into a splendid new home, covering an entire block 
in the heart of Hlonolulu’s business district, sur- 
rounded by the tropical foliage which is so charm- 
ingly characteristic of the city, and a building which 
is conceded by all to be the finest and most modern 
business edifice in the territory. 

The new structure is totally different from any in 
the islands, and is the largest monolithic building in 
the entire United States. Built upon a solid founda- 
tion of rock, the building itself is solid conerete, fire- 


in 1845 in Tiny Store,: 
Edifice in Hawati 


proof throughout, and with all the Jatest improve- 
ments in construction. Occupying 63,000 square fect 
of land, the largest area occupied by any one building 
in the territory, it contains in excess of nine acres of 
floor space, making it the most extensive undertaking 
of the present day in Honolulu. 

No wood is used in the actual construction, 
there are few furnishings that contain any of this 
material. Where doors are necessary, they are of 
steel, their interiors filled with asbestos. The stair- 
cases are enclosed and reached through fireproof and 
asbestos doors. There are four freight clevators for 
taking goods to storage spaces. Six chutes are used 
to deliver material from the upper floors to the ship- 
ping floor. wo passenger elevators are installed. 
Dumb waiters for sending orders and special messages 
from one department to another further facilitate 
business. 

The building is four stories high, but by means of 
a system of mezzanine floors, the highest package in 
a tier can be reached by a man standing on the floor. 
A specific location is allotted to every type of goods, 
and lanes are painted so as to divide the different 
storage sections. Trucks with rubber wheels are used 
to move goods to and from the storage and chutes. 

The offices of the company are located on the first 
floor, and look out on an open court which occupies the 


and 


center of the ground area. Within the court is a 
specially designed fountain, surrounded by a lawn 


and walks. The offices open into the court by French 


SMALL TOOL SECTION OF DAVIES STORE 
windows, 
touch. 
The story of the history of the company is perhaps 
best told in an account in one of the Honolulu news- 
papers, which recently published a special edition in 
honor of the opening of the new building. After 
briefly sketching the rise of the company from a tiny 
store in 1845 to Honolulu’s finest, largest and most 
modern business home today, the narrative continues: 
“The story of the company’s life goes so far back 
into the life of the territory that to most of the resi- 
dents of the city it is lost in the legendary past. Even 
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AKRON Barrow Jobber Advantages 


Jobbers of AKRON Barrows have four outstanding advantages 


No. 1—Factory Organization 
No. 2—Product 

No. 3—Advertising 

No. 4—Exclusive Agency Plan 


° F ew bar- 
Exclusive Agency Plan 
pects are sold on a salesman’s first or second visit. 
Consistent sales effort brings in orders. 


That fact makes AKRON Barrows a good jobbing prop- 


osition. Salesmen can leave a prospect on the first or 
second call, knowing that if the prospect decides to buy later, 
the purchase must be made from his firm—the only AKRON 
jobber in his locality. 


Under the AKRON Exclusive Agency Plan, all inquiries from 
each territory are referred to one dealer. He receives exclusive 
benefit from AKRON publication and other advertising going 
to his customers. 


This selling agreement is highly desirable to present AKRON 
jobbers—it will be to you. Investigate! Tear out this page, 
pin it to your letterhead or business card, and mail to us. 


THE AKRON BARROW COMPANY 
Factory: Akron, Ohio Offices: Cleveland, Ohio 


COMPLETE AKRON LINE 


THREE LEADERS 


of the 


Concrete Cart, 


the 
the 
one 
and 
bus 
aS: 
fort 
a re 


54 : When writing to Advertisers please mention Mint Suppties. 


pla 

in 
i N t rl 
of 

wit 
por 
Sta 
anc 
car 

to 
arr 
Th 

sor 

in 

~ 

act 

Tubular steel Barrow. an 

ot 

an 
Contractor’s Wood Handle tsarrow. un 

18 

/ 
en 
ho 

ts = ta 

pl 
ar 
es 

ta 


UPPLLES 


the names of the men who were early associated with 
the company mean but little except as symbols of a 
past which must have been fine and progressive. 

“From old letters, dusty order books and musty files 
one can gather the story of the firm, piece by picce, 
and weave from them the romance of one of Hawaii's 
business giants—a romance not so thrilling perhaps 
as that of some of the adventurers and soldiers of 
fortune who visited these shores in an early day, but 
a romance none the less glorious and one which has 
endured even to the present day. 

“The present firm and its predecessors must have 
played a tremendous part in the early commercial 
development of the territory, as evidenced by the 
steady, substantial growth of the institution. 

“What is today Theo. Hl. Davies & Co., had its 
beginning in 1845 when R. C. Janion, under the name 
of Starkey, Janion & Co., opened in a tiny little store 
in what was then a very thinly settled business dis- 
trict, the business which was later to develop into one 
of the greatest in the islands. 

“Mr. Janion was the resident partner of the firm, 
with James Starkey, his partner, a resident of Liver- 
pool, where he controlled the business of James 
Starkey & Co. The partnership was dissolved in 1852 
and for a considerable space of time the business was 
carried on under the name of R. C. Janion. 

“In 1856, Mr. Janion engaged a young clerk, who 
was then with Henry Beecroft Jackson, of Manchester, 
to come to Honolulu. This the young man did and 
arrived in the islands in 1857 after a trip around the 
Horn and by way of San Francisco. The man was 
Theo. H. Davies, later to become the dominant per- 
sonality in the firm and one of the business powers in 
the territory. 

“From this time onward, the firm took rapid strides 
in expanding its business, embracing several lines of 
activity which previously had cither been neglected 
or considered unprofitable. Besides its commission 
and merchandise interests, the firm became the owner 
of several sailing vessels and assumed the ageney for 
a cattle ranch, 

“In 1868 Mr. Davies took over the business in his 
own name. From this date begins the great expansion 
and progress of the firm. The business continued 
under his name until 1882, when T. R. Walker was 
admitted to partnership, the name then changing to 
Theo H. Davies & Company. Three years later, 
Francis M. Swanzy, another of the firm’s great men, 
became a partner. The business was incorporated in 
1894, with Mr. Davies as manager director. When 
Mr. Davies died, in 1898, Mr. Swanzy succeeded him 
in that position. Under the latter’s splendid manage- 
ment, the scope of the business was. still further 
enlarged. 

“Upon the death of Mr. Swanzy, in 1917, three man- 
aging directors—Messrs. ‘T. Clive Davies, E. H. Wode- 
house and George F. Davies—were appointed, with 
Mr. Wodehouse as resident managing director. Be- 
sides these three men, the directorate is at present 
composed of Messrs. W. H. Baird, George H. Angus, 
James Wakefield, J. N.S. Williams and E. D. Tenney. 
Mr. Wakefield is treasurer and W. C. Shields, secre- 
tary.” 

It might be stated that the company’s staff of em- 
ployes in Honolulu numbers more than 200 persons, 
and in addition a number are employed at its branch 
establishment in Hilo, Hawaii. The company main- 
tains branch offices in New York and San Francisco. 


It is also interesting to note that the Davies inter- 
ests control the Honolulu Iron Works Co., a dominat- 
ing factor in the manufacture of mill machinery and 
a large distributor of mill, hardware and plumbers’ 
supplies. 


FOUNDRY MEN’S CONVENTION 


Large Attendance, Interesting Papers and Fine Exhibition of 
Equipment Made Rochester Gathering a Success 

The twenty-sixth convention of the American 
oundrymen’s Association, held at Rochester, N. Y., 
during the week of June 5, was marked by the high 
interest shown by those attending and by the excel- 
lence and timeliness of the papers presented at the 
technical meetings. There was a registration of 1,400, 
a figure that has been exceeded at but two of the 
association’s previous gatherings. 

The exhibition of foundry and machine shop equip- 
ment, held in connection with the convention, taxed 
the capacity of the exhibition hall. It is interesting 
to note that the largest exhibit of metal working ma- 
chines was shown by a mill supply house, the Syra- 
cuse Supply Co., Syracuse, N. Y. 

Among the exhibitors well known to the mill supply 
field were: E. C. Atkins & Co., Indianapolis, saws 
and accessories and a belt dressing; Henry Disston 
& Sons, Inc., Philadelphia, milling saws, hack saws, 
files and metal band saws; the Racine Tool & Machine 
Co., Racine, Wis., a combination wood and metal band 
saw machine, and high speed draw cut hack saw 
machines; the Simonds Mfg. Co., Fitchburg, Mass., 
solid and inserted tooth metal cutting saw blades on 
a machine built by the Greenfield Tap & Die Corp.; 
J. D. Wallace & Co., Chicago, wood working machin- 
ery; Ingersoll-Rand Co., New York, air compressors 
and electric tools; Shepard Electric Crane & Hoist 
Co., Montour Falls, N. Y., and the Cleveland Crane 
& Engineering Co., Wickliffe, Ohio, cranes and hoists: 
Oxweld Acetylene Mfg. Co., Newark, N. J., cutting of 
iron by oxy-acetylene torch; the Bastian-Blessing Co., 
Chicago, welding and cutting equipment; T. B. Woods 
Sons Co., Chambersburg, Pa., power transmission 
machinery ; and Clipper Belt Lacer Co., Grand Rapids, 
belt lacing tool and lacing. 

The new officers of the association elected at the 
convention are: President, C. R. Messinger, Sivyer 
Steel Casting Co., Milwaukee; vice-president, G. H. 
Clamer, Ajax Metal Co., Philadelphia; directors, C. 
bh. Connelley, Harrisburg, Pa.; Fred Erb, Packard 
Motor Car Co., Detroit; I.. W. Olson, Ohio Brass 
Co., Mansfield, Ohio, and A. B. Root, Jr., Hunt- 
Spiller Mfg. Corp., Boston. 

Dick Manager's Tragic Death 

Henry J. Wemett, sales manager for the Chicago 
territory of the R. & J. Dick Company, was found dead 
on a cot in the basement of the company’s offices, 63 
W. Lake street, Chicago, on the morning of June 13. 
He had been shot through the brain. The tragedy 
was discovered by employes when they came to work. 
The police investigation led to the belief that it was 
a case of suicide. Two days after the discovery of 
the body, a man named Harry Deyo, alias Wilson, a 
drug addict, confessed to the police that he had mur- 
dered Wemett. However, there were many discrep- 
ancies in the man’s statements. Wemett was married 
and lived with his wife at 4447 Beacon street, Chicago. 


| 
fe 
yey 
j 
| 
ake 
; 
55 


} Ti ( 
(MULL QUPPLUES 


GAUGE GLASSES 


In ordering Libbey Standard Gauge Glasses you 
have absolute assurance that they will fulfill all of 
the claims we make for them and more—simply 


to meet ordinary requirements would never be a 
sufficient to meet Libbey ideals, which have set a c 
standard of excellence for the world since 1818. 

Each Libbey Gauge Glass is produced with ample 0 

margin of safety—above and beyond its normal \ 

specified capacity. 

The Libbey Standard Gauge Glasses withstand a 

pressures up to 200 pounds remain clear in service. : 

They have the unconditional Libbey guarantee \ 

to be absolutely uniform in size. 

b 

Libbe igh Pressure Gauge Glasses, for 7 
The Libbey High P Gauge Gl f 

pressures up to 400 pounds have passed the most p 

exacting tests by railroads and other corporations 0 

with a liberal factor of safety. : 

We welcome inquiries for prices or literature 

a 

THE LIBBEY GLASS MFG. CO. h 

Toledo, Ohio, USA. 


When writing to Advertisers please mention Mitt Supp ics. 
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GUPPLIRS 
Crane Limited Will Have New General Offices 


[expansion of Business Since Lutry Into Canadian Iield Has 


Made Company One of the Dominant Factors in the Dominion 


Announcement that Crane Limited, the Canadian 
branch of Crane Co., Chicago, will soon be installed 
in new general offices in Montreal brings to mind the 
fact that in the four years since the company became 
incorporated under Dominion Letters Patent, it has 
become a dominant factor in the manufacture and dis- 
tribution of pipe and supplies in the great country to 
the north. 

The entry of this noted American organization into 
the Canadian field dates back to the establishment of 
branch houses of Crane Co. in Winnipeg in 1906; and 
in Vaneouver in 1908.) Prior to the establishment of 
these branches, the company’s products had some Ca- 
nadian distribution. Thereafter, the demand for them 


The main buildings, pipe shop, garage and stables 
are of reinforced concrete construction faced with 
brick; the pipe storage is of brick. 

The top floor of the main building is occupied by 
the brass and iron foundries, core room, brass clean- 
ing room and brass finishing division. On the second 
floor are located the mill room, tapping and finishing 
departments, tool room, pattern shop, and plumbing 
goods stockroom. On the ground floor are the fin 
ished stock room, order department office, shipping 
and reeeiving departments, and the general offices. In 
the basement are the stocks of raw materials, the 
boiler room and extra storage space for heavy valves 
and fittings. 


MONTREAL FACTORY 


beeame more marked, and it was not many years 
before it became necessary to secure a factory to take 
care of the business in that country. 

As it was advisable to form a distinet Canadian 
company to handle this business, a corporation was 
organized, and the Crane branches in Vancouver and 
Winnipeg were purchased by the new company. An 
investigation of factory sites led to the selection of 
Montreal as the location of the plant, and a site of 
about cight acres, at St. Patrick and Pitt streets, on 
the banks of the Lachine canal, and served by both 
the Canadian Pacific and the Grand Trunk railroads, 
was purchased. 

Work on the new factory was started in Septem- 
ber, 1918, and the main buildings were completed in 
July of the following year. The remainder of the 
plant was ready for occupation last summer. As it is 
one of the most modern and most efficient manufac- 
turing establishments in Canada, a brief description 
is timely. 

The plant comprises a main building of three stories 
and basement, a one-story pipe shop, a one-story and 
basement building for core rooms, core ovens, anneal- 
ing ovens and galvanizing kettles, a one-story pipe stor- 
age, a two-story garage and stables, and two large 
stock warehouscs. 


OF CRANE LIMITED 


Electrical power is used throughout, being supplied 
by a Montreal power company. Large machines are 
direet-motor driven, and the others are driven from 
overhead shafting. The buildings are all heated from 
a central plant in the basement of the main building. 
The sanitary equipment is complete and of the latest 
design. Plenty of windows and ventilators make the 
shops light and working conditions good. 

The pipe shop joins the main building on the west 
and is completely equipped for cutting, threading and 
bending all sizes of pipe up to 18 inches. 

Crane Limited now has a chain of offices, ware- 
houses and branch houses extending from the main 
factory at Montreal and stretching from coast to coast. 
These are located at Halifax, St. John, Quebee, Sher- 
brooke, Ottawa, Toronto, Hamilton, London, Winni- 
peg. Regina, Edmonton, Calgary, Vaneouver and 
Vietoria. 

It is with the view of further increasing the Crane 
service that the company recently purchased property 
in the heart of Montreal, on Phillips place, extending 
through to Union avenue, and on this site it is now 
erecting a five-story and basement building. When 
completed, the general offices of the company will be 
located here, and in addition steam and plumbing 
show rooms and city stores will be maintained. It 


ae’ 
| = 
= 
57 


PMLL SUPPLIES 


Belt Users Want Gandy Quality 


HE biggest belting demand is for an article of sound quality and guar- 

anteed worth. 

That is the demand Gandy Belt fills. It is known everywhere as the 
standard of stitched cotton duck belt value. Its reputation has grown out 
of the satisfactory service and long wear Gandy Belt gives. 

We are advertising Gandy Belt to your customers steadily. See trade 
journal advertisement reproduced above. 

Full particulars of dealers’ contract sent on request to all established 
dealers. 

“It's the Belt with the Green Edge” 


GANDY BELTING COMPANY 


MAIN OFFICE AND FACTORY: 757 WEST PRATT ST., BALTIMORE, MD. 
New York: 36 Warren Street. Chicago: 552 West Adams Street. 
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is anticipated that the building will be ready for 
occupancy by August. 

The company employs 1,000 persons at its factories, 
offices and warehouses. As in the American estab- 
lishment, everything possible is done to maintain a 
company spirit. Free insurance is provided for every 
employe. Annual picnic with full pay, frequent 
dances, occasional dinners, athletics and other enter- 
tainments are some the features of the welfare 
work. 


The company provides tennis courts, and tourna- 


of 


LESTER G. 


Character is the biggest asset which any man can 
A great thinker once said that, “There are no 
pockets in a shroud.” Character is made up of the warp 
and woof of the soul itself. We take it with us when we 
go into eternity—our money, our lands, our business, our 
social position, we leave behind. And yet, how many 
give life and opportunity for that which cannot remain. 
Character is the backbone of happiness, of life satisfac- 
tion, of business success, and of ultimate reward. 

The man with character plus a reasonable amount of 
initiative will never have any trouble getting financial 
backing adequate for his needs and abilities. Character, 
be it remembered, is what we really are; while reputation 
is what people think we are. Only the individual who 
is genuine through and through possesses character. 
Only a man whose word is as good as his bond, whose 
integrity is unpurchasable, and whose honor is beyond 
reproach, can qualify for a passing mark in the 100 
per cent character class. 

Character includes what we are at home and at busi- 
ness; what we are to our inferiors and to our superiors ; 
what we do in the face of temptation and adversity and 
success. Success often tries a man’s character more 
than adversity. Character tells people how much they 
can trust us and how far. 

A great many people of natural endowments fail be- 
cause of lack of developed intelligence. Nature bestows 
upon us at birth certain rich faculties and marvelous 
potential possibilities. Iducation adds nothing to these. 
It merely releases them and permits them to grow. In- 
telligence is the result. It is the blossom—the fruit. A 
surprising number of individuals are mere echoes. They 
have not learned to think, to reason, to have forethought 
and vision. Consequently they are short on intelligence. 

The man who is a success—a permanent and _ real 
success—does not achieve this enviable position because 
of good luck or happenso. It is the result of cause and 
effect, and a large factor in the cause is intelligence. 
Intelligence may be described in this connection in know- 
ing how, and in knowing why, and in the exercise of 
wise and skillful executive management. 

To possess latent talents and not to use them is a 
sad waste of inherited capital. The exercise of will 
power in pursuing given lines of study, the logical and 
scientific use of the sub-conscious mind through auto- 
suggestion, and association with people who have passed 
over the high-road of success themselves, will all help 


possess. 
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ments, which cover a period of several months, are 
arranged each year. Bowling, too, is a specialty, and 
Crane Limited teams took part last year in three 
different leagues. A complete equipment is furnished 
for a baseball team. The greatest interest, naturally, 
is in the success of the company’s hockey team, 
hockey being the great national sport of Canada. The 
entire force follows the team through the season, and 
there was much enthusiasm over the winning of the 
championship in the Montreal Manufacturers’ Hockey 
League last year. 


Increasing Your Efficiency 


Time and I:ffort Spent in Building Up Character bring Real Results 


HERBERT 


to develop the intelligence to which we have a right. 

Therefore, we may lay down for ourselves the undis- 
putable rule that business succeeds in the exact degree 
or proportion in which it is intelligently directed, and 
according to the manner of intelligence in which the di- 
rection is maintained. All of which brings us to the 
conclusion that anything which increases a man’s intel- 
ligence increases his chances for permanent and worth- 
while prosperity. 

The right mental attitude toward life is one of the 
most important possessions we can acquire. You may 
be in a suitable field of business. You may be able to 
estimate opportunity and true values. You may possess 
an excellent character. You may be above average in- 
telligence and yet fail because of the wrong attitude of 
mind. 

The attitude of mind which makes for personal effi- 
ciency is one which is teachable yet not gullible; modest 
without assuming modesty; courageous without being 
foolhardy ; cautious without being timid; and optimistic 
without being a plunger. 

The right mental attitude toward life is one which 
considers and acknowledges people as more important 
than things. It is one which magnifies service and the 
quality of service. It is that form of intelligence which 
expresses itself in doing cheerfully what ought to be 
done, when it ought to be done, and how it ought to 
be done. It is the belief in the Fatherhood of God and 
the Brotherhood of Man. It is the determination to 
leave the world better than we found it—richer for our 
having lived and not poorer; richer in human life and 
character; richer in heartthrobs of happiness; and richer 
in material wealth. 

Therefore, we can lay down the rule that the right 
attitude of mind toward work, toward life, and toward 
making the best use of time, is of prime importance. 
Cheerfulness is a virtue. Love is an emotion which no 
man need be ashamed to own. So let us live in the 
atmosphere of the success and happiness which we de- 
sire to attain, and we cannot fail to attract about us 
the people and the conditions which will help us to reach 
our goal. The men in the war who were most afraid 
were the ones to get hit. The ones whose souls sang 
even while their bodies crawled through the mud, were 
the ones to come out most often unscathed. Mental 
attitude can repel or retract. Cultivate the right mental 
attitude, and increase your chances for success. 
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EXILL QuPPLIBES 


The clutch that is simple in design and has 
power to spare. Note the features—free 
floating fibre discs— extended sleeves on 
which can be mounted cast iron, steel or 
wood pulleys, sprocket wheels or sheaves. 
Also made as cut off couplings, for use 
where it is desired to have one section of 
line shaft idle while remainder is running. 


Our clutch experts will gladly 
give advice based on over 
thirty years’ experience in this 
field. You will not be obli- 
gated in any way. Just send 
in details of your conditions 
and we will tell you promptly 
just what is needed for your 
particular case. 


Write for Catalog L-21 


W. A. Jones Foundry & Machine Company 


4411 West Roosevelt Road, Chicago 


Branch Sales and Engineering Offices: 
NEW WN. Y. MILWAUKEE, WIS 
24) Murray Street Ist Wis. Nat'l Bank Bldg 
PITTSBURGH, PA BUFFALO, N. Y. 
Union Areade Main st 


When writing to Advertisers please mention Suppiigs. 
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Longstreth Medal Awarded Inventor of New Saw 


Distinctive Honor Given by Franklin Institute to Philadelphia Man 


Hho Has Long Been Associated 


Samuel reas, of Henry Disston & Sons, Inc., 
Philadelphia, was recently the recipient of a distinctive 
honor when the Franklin Institute of the State of 
Pennsylvania presented him with the Edward Long- 
streth medal in recognition of his invention of the in- 
terlocking tooth metal cutting saw. 

The Franklin Institute is one of the oldest and 
largest organizations of its kind in the country. It 
was organized in 1824, not ‘only as a memorial to 
Benjamin Franklin, but also as a means of continuing 
“a work which he perhaps regarded as his best, 
namely, the discovery of physical and natural laws 
and their application to increase the well-being and 
comfort of mankind.” 

An important branch of the Institute’s work is that 
which is now conducted by the committee on science 
and the arts. It is the duty of this committee “to 
examine and make report of all new and useful ma- 
chines, inventions, and discoveries submitted to them.” 
This committee fills an urgent need “felt by inventors 
and discoverers, of some competent, trustworthy and 
impartial body, to whom they could safely appeal for 
advice, and on whose judgment they could confidently 
rely for an opinion as to the usefulness of their inven- 
tions and The Edward Longstreth 
medal is awarded by the Institute on the reeommenda- 
tion of this committee for “inventions of high order 
and for particularly meritorious improvements and 
developments in machines and mechanical processes.” 

The presentation of the medal to Mr. Freas was 
made upon the recommendation of the Institute’s com- 
mittee on science and the arts after a very complete 
Investigation of the development of the inserted tooth 
circular metal cutting saw. 

In presenting Mr. Freas to the Institute, a member 
of the committee said: 

“CQmne often hears it said of a successful invention 
how surprising it is that no one thought of it before, 
it being so simple. In reality surprise should be ex- 
pressed that anything so simple should have been 
thought of at all. 

“In the present instance there has been produced a 
detachable tooth saw for cutting metal, the success 
of which results largely from its remarkable simplicity. 
This simplicity of design is due to no mere chance, 
but has behind it years of concentrated application 
to the study of metal cutting. 

“The use of circular saws for metal cutting, while 
not new, is becoming increasingly extended. The in- 
serted tooth saw allows faster and more economical 
cutting, but the intense stresses set up in the teeth of 
a saw doing heavy work has made it a difficult prob- 
lem to hold the teeth in place, and at the same time 
have them readily removable and replacable. The 
medalist (Mr. Freas) has done this by a very simple 
but unusual combination of wedges. 

“Tt is in consideration of this excellence of design 
resulting in the extended and successful use’ of this 
saw that the Franklin Institute, through the commit- 
tee on science and the arts, has awarded the Edward 
Longstreth medal to Mr. Samuel T. Freas.” 


discoveries.” 


With Henry Disston & Sons, Ine. 


In the findings of the committee, the practical 
merits of the saw were reported in part as follows: 

“Several users of the interlocking tooth saw were 
written to for their opinions and very favorable replies, 
which are on file, were received in every case. 

“In conclusion, the results of this investigation indi- 
cate that the inventor was the first to fully realize the 


SAMUEL T. FREAS, HIS NEW INVENTION, AND MEDAL 


WHICHLE WAS AWARDED TO HIM 


stresses developed in a metal cutting saw and to use 
this knowledge in inventing an inserted tooth metal 
saw which operates effectively in the many uses to 
which it is applied, and has become a commercial 
success.” 

Mr. Freas, the inventor, has been associated with 
Henry Disston & Sons, Incorporated, Philadelphia, for 
the past twenty-one years. The saw was designed and 
developed by him in the Disston factory and is man- 
ufactured as a standard Disston product. It is known 
to the trade in two different styles. 

One is called the Disston sectional interlocked in- 
serted tooth metal cutting saw, and is designed for 
use in cutting irregular shapes, hard steel rails, gates 
and risers for steel castings, and wherever a very fine 
pitch of tooth is needed. The other style, called the 


Hisston interlocked metal cutting saw, is designed for 
such as 


use in cutting heavier work, large steel 


forgings. 
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MLL QUPPLUES 


Get the Advantage in Selling 


That a Good Finish on 
an Article Brings— 


Use the sand blasting pro- 
cess — whether you make 
goods of metal, glass, fibre, 
hard rubber, celluloid or 
wood. 


A fine, medium or coarse mat effect or a durable plate 
finish can only be produced satisfactorily and econom- 
ically by sand blasting. 


SAND BLAST 


is the outht to use—the cost is not great, $123.75 up 
complete—-according to the weight, size, quantity, and 
material of the article to be sand blasted. 

A BOY OR GIRL OPERATES THIS OUTFIT—NO PREVIOUS 
EXPERIENCE REQUIRED—The work cannot be spoiled. No 


dust fying around—no special room required—nothing to get 
out of order—very inexpensive to operate. 


Leiman Bros. 
Patented 
Continuous Feed 


‘Air from blower is fed 


in here, 


This glass admits light so thar 


work is easily seen. 


The 
Sar 


low 


Opening for admitting 
he work, 


the work. 


Cloth cuffs fitung 
the wrists. 


Metal apron catches 
sand when remov- 
ing||hands from 
cul 


A wite screen inside 
catches articles dr 


mall door here may 
be opened to recover 
any aaticle whic! 

may find its way to 
tom of machine — 


Sand may be quickly 
removed here when 
itis desired to change 
same for a different 
grade 


PATENTED 


An air supply for agitation of plating solutions and for operating gas or oil fired 
enamelling, annealing, melting furnaces, for blowing chips and stampings from 


presses—and for scores of other uses— 
either 


VACUUM or PRESSURE 


When you want to operate some automatic device such 
as a suction chuck—a device for picking up and carrying 
an article, sheet of paper, etc., when you want to create 
a vacuum in any receptacle or use a stream of air for 
any purpose—it is only necessary to use 


Leiman Bros. 
Rotary Positive 
High Pressure 


BLOWERS 
ad VACUUM Pumps 


One machine does both—either vacuum or pressure and we have 
10 sizes as to capacity or displacement. 


No Air Storage Tanks Necessary 


If you are doing some work by mechanical means perhaps air 
will do it better, swifter, smoother and cheaper—it does so many 
things that way now—tell us what you want to do. 


Tank prevents fluctuation 
of ar 


Weights for regulating 
pressure. 
OUTLET clief Valve. 


threaded for stand- 
ard Iron pipe. 


Enclosed stud in 
piston holds wing 
close to at 
Wing and cylinder surfaces 
aged hard and glasty- 
imsuring a perfect fit 
and positive pressure of 
INLET = vacuum. 
threaded for 


standar 


sition tps to 
require renewal 
frequently 
ing Self-Oiling 


PISTON 


PATENTED 


Wing kept in constant contact with , 
cylinder by centrifugal force 


“They Take Up Their Own Wear” 


Gis space trom small piston 


LEIMAN BROS., 81-06 Walker St.,. NEW YORK 


MAKERS OF GOOD MACHINERY FOR 35 YEARS 


When writing to Advertisers please mention Mitt Supp ies. 
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MULL, 


New Products and Improvements of Interest 


bond Foundry <ldds Two More Roller Bearings to the List and 


Campbell Company Announces Nei 


Bond Foundry and Machine Company, Manheim, 
Pa., announces that it now has ready for distribution 
two new roller bearings, one a “Bond” roller bearing 
box with single roller structure for line and counte-- 
shafts, and the other a heavy duty roller bearing 
box with double roller strueture for main or jack 
shafts and heavy belt pulls. One of the main features 
of the new bearings is the use of steel clamps for 
clamping the high carbon steel sleeve to the shaft. 
These clamps are made of pressed steel and welded 
to the sleeve, reducing the number of parts necessary 
in this type of bearing. The new bearings consist of 
three parts—the high carbon steel sleeve with pressed 


steel collars, the rollers and containers, and the hous- 
ings. As all parts of the bearings are split, it is not 
necessary to disturb shaft, couplings, collars, pulleys 
or belts, thus making it easy to install. It is claimed 
that the bearings prevent from 40 to 50 per cent of 
the friction in the ordinary bearing. 


J. C. Prims, mechanical engineer and designer of 
special machinery, Hornell, N. Y., has designed a new 
machine for cutting leather belts to form a taper lap for 
cemented or glued splices, making a different length of 


lap according to the width of the belt on any thickness 
of leather. Where belts are cut from the roll, no addi- 
tional length of belt is required to make the splice as one 
end of the belt which is tapered remains on the roll 


v Tool For Garages and Home Use 


length. The machine is operated by hand and is 
portable. 

Campbell Manufacturing Company, Worcester, 
Mass., is putting on the market a tool designed par- 
ticularly tor garage men and automobile owners. It 
is a hand vise lathe and 
is claimed by the com- 
pany to be the first suc- 
cessful device to enable 
one to make accurately 
from. bar without 
the use of an engine lathe 
or automatic screw ma- 
chine, milled studs, set 
screws, cap screws, pins 
and other special screws 
and studs used in auto- 
motive and other machin- 


stock, 


ery. It also winds wire 
springs to any desired 
pitch. The accompany- 


ing cuts show the tool set 
up and cutting chip 
from a bar held in a vise, 
and various parts made 
by the tool. Bar stock up 
to and including one inch 
in diameter can be han- 
dled, thus enabling the operator to make hexagon 
head cap screws up to and including 5¢-inch square, 
fillister and round head cap serews up to and includ- 
ing 34-inch, and flat head cap screws up to and in- 
cluding 5¢-inch. The tool set includes centering 


bushings and dies and taps. A combined die and tool 
holder is one of the features. This holder is so con- 
structed that the required die may be fitted in the 
upper portion of the holder and a centering bushing 
of the correct size in the lower portion. 


The Elwell-Parker Electric Company, Cleveland, 
Ohio, has just announced a new wheeled-platform 
trailer, designed especially for use interchangeably 
with the company’s electric elevating platform trucks 
and tractors. It has a load carrying capacity of 6,000 
pounds, and weighs 600 pounds. The main top plat- 
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“To Get the Right with *MEDARP 


Get the 


>~MEDARF 
Wood Split 
PULLEY 
from Stock ! 


@ What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? 

€ Wire them—’phone them—they’ll go off our ware- 
house racks and on the ears in a jiffy. 

© You can always get them from stock, and for a fair 
price, at “Medart’s.” 

{MR. SUPPLY DEALER—We have been engaged in the 


Pulley business for 40 years, and we know a great deal more 
about making good pulleys than many other concerns. 
fOUR POLICY in building Wood Split Pulleys is: Cheap- 
ness is suicidal; products must be the best in their class. We 
wouldn't = tk of running the slightest i of impairing the 
value of our most valued asset—our Good Will. 


Get the “MEDART” WOOD SPLIT PULLEY from Stock! 


THE MEDART COMPANY 
(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 


Office and Warehouse 
CINCINNATI 


Shafting, Couplings, Collars, Hangers, Bearings, Bearing Supports, 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, ete. 


Offices 
CHICAGO and PHILADELPHIA 


Crescent Universal 
Woodworkers 


OU do not have to cut the price 

to get orders for CRESCENT machines. 
CRESCENT prices are made at the factory, 
and are as low as is consistent with building 
strictly high grade wood working equip- 
ment. Your customers want CRESCENT 
quality and are willing to pay for it. Send us 
more orders and we will show you that the 
machines make good. 


Send today for catalog giving complete description of our band 
saws, saw tables, jointers, shapers, planers, borers, planer and 
matchers, swing saws, disk grinder, cut off table, hollow chisel 
mortiser, variety wood worker, universal wood workers. 


he 
Crescent Machine Co. 


96 Columbia Street 
LEETONIA OHIO 


Our Line is the recognized standard on 


Air Cocks Gauge Cocks 
Air Valves Water Gauges 
Priming Cocks 


Cylinder Cocks 


The 
STERLING & SKINNER MFG. Co. 


DETROIT, MICH. 


Moore & White 
FRICTIONc 
CLUTCHES 


The Business Builders 


ONFIDENCE is in- a 
spired and profits are 


good 
In fact, some of 


synonym for 
wares. 


made by the Dealer when 
he serves his customers 
with thoroughly reliable 
goods. Friction Clutches 
play an important part in 
the business of the Mill 
Supply Dealer. And it is 
a very easy matter to 
handle Clutches that have 
gained a _ reputation for 
economy and dependabil- 


ity. 

“M. & W.” Friction 
Clutches sell easily, as the 
name Moore & White is 


Free Catacocue “C” on REQUEST. 


our Clutches have been 


wearing for 15 to 25 
years and are still holding 
on. 

Now Mr. Mill Supply 
Dealer, the next time you 
get out amongst the trade, 
just make a special effort 
to “Moore - Whiteize” 
those prospective Clutch 
users whom you _ meet. 
You’ve got a first class 
article and a reliable and 
square firm back of you. 


Write Us Topay. 


THE MoorE & WHITE Co. 


Sole 


Makers 
2711 to 2741 N. 15th St., 


Philadelphia 


When writing to Advertisers please mention Mitt Suppties. 
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HULL QUPPLUES 


> 


form consists of a pressed, corrugated, open-hearth 
steel plate with door aprons on each side, making a 
very substantial support for the load. Heavy 4-inch 
longitudinal channels are tied into malleable corner 
castings. Two long steel caster fork pillars carry 
graphite bushed bearings at the upper ends, and ball 
swivel bearing and roller caster wheel bearing are 
retained in deep recesses in malleable corner castings. 
Fixed wheels on roller bearings are carried in forged 
stecl vokes, riveted to the top and sides. All bearings 
are provided with pressure lubrication. End or side 
standards with coupler are provided. When used as 
trailers, the unit is furnished with hook or eve cou- 
plers or with chain couplers. When used with electric 
lift trucks, clearance has been provided between the 
wheels in order that the lft truck platform may be 
driven beneath. 


The Turner Brass Works, Syeamore, IH1., have per- 
fected a new blow torch which, it is claimed, has 
every improvement known to make it an absolutely 
safe tool. There is only one opening in the tank 
and this is on top where there is no fuel. A pistol 
grip handle is another feature. A safety valve is set 
at 40 pounds and automatically opens and closes at 
this pressure. An air release, when opened after the 


operator has completed his work, releases the pressure 
in the tank. The baffle, the obstruction in the burner, 


TURMER PAT. 


EMERGENCY 
STAMPED j 
LUBRICATOR FOR 


LEATHER CUP 


TORMER 


ano 
PUTOMATIC 
SAFE TY 


3 
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EATHER 
cup 


FUEL 
STRAINER 


SECTIONAL VIEW*THE. MASTER LINE*EVERYTHING NEW 
heats the fuel. The flared tube, adjusting needle, 
shut-off needle, lubricator for leather cup and = im- 
proved pump are other patented features. 


Catalogs and House Organs 


Medart, Charles Parker and Akron Barrow Companies clunounce New Issues 


The Medart Company announces to the mill supply 
trade that it has ready for distribution a new con- 
densed catalog, No. 43, which will supersede all pre- 
viously issued catalogs and the existing No. 26 and 
I\ editions. It contains a complete list of Medart 
products, including shafting, shaft couplings, stand- 
ard drop hangers, universal hangers, single brace 
hangers, journal boxes, pillow blocks, base plates, 
floor stands, angle bearings, friction clutches, gear- 
ings, pulleys and other products. Copies will gladly 
be sent to all who desire them. 

It is interesting to note that a group of trade asso- 
ciations has recently published a booklet in the inter- 
est of the automotive division, bureau of foreign and 
domestic commeree. So far as is known, this is the 
first time that a government department has ever had 
areal piece of sales promotion literature. Included 
on the committee which prepared the booklet are W. 
©. Rutherford, of the B. F. Goodrich Co., and Graham 
W. Brogan and S. D. Black, of The Black & Decker 
Mig. Co. The cover design is a reprint of an oil 
painting by Jonas Lie, “The Spirit of Transportation,” 
and was used through the courtesy of the Clark 
Equipment Co., Buchanan, Mich. 

The Charles Parker Company, Meriden, Conn., has 
just distributed a new catalog, No. 57, showing its 
line of vises. It is very attractively illustrated. 

National Tube Company, Pittsburgh, has published 
a new bulletin, No. 4C, on the subject, “Preventing 
Corrosion of Boiler Tubes.” It contains 26 pages of 
interesting reading, including many scientific conclu- 
sions. Beeause of the inherent differences in the 
three main fields of boiler service, the subject of cor- 
rosion in this bulletin has been divided into three 
parts, covering separately, locomotive, stationary and 
marine types of service. The bulletin includes three 


authoritative articles, cach written from the viewpoint 
of either the locomotive, the stationary, or the marine 
engineer. 

Jasco Driller, the house organ of the James Clark, 
Jr., Electric Co., Louisville, Ky.. in its June number 
contains a very interesting article by F. F. Fleming, 
sales manager, on the subject of giving specific in- 
formation in connection with Mr. Fleming 
calls attention of buyers to the necessity for informing 
the company as to the electric current available for 
operating the tool. If direct current is used, it is only 
necessary to give the voltage, but if alternating cur- 
rent is used, it is necessary to specify, not only the 
voltage, but the phase and the frequency or number 
of cycles. 

The Akron Barrow Company, Cleveland, Ohio, 
manufacturer of industrial barrows, contractors’ and 
coal dealers’ equipment, has just published a new 
general catalog descriptive of its line of contractors’ 
and tubular. steel barrows, conerete carts, drag 
scrapers, coal wagons, salamanders, coal chutes and 
charging barrows. It contains many original features 
and illustrates many of the specialties of the com- 
pany’s line. 

The latest bulletin distributed by the Ohio Brass 
Co., Mansfield, Ohio, calls the attention of jobbers 
to the possibilities for cashing in on the good will 
which the company has built up among jobbers.’ 

The D. T. Williams Valve Co., Cincinnati, has just 
distributed a circular describing its “Cino” gate valve. 
The circular contains an interior view of one of these 
valves, with a diagram showing its principal features. 
It also contains a price list. 

Fulton Knoxville, manufacturer of 
heating specialties, has just issued a catalog, No. 100, 
describing its complete line. 
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ALLL, QUPPLUES 


VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 


and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 


VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 
weather and many thousands have been in use for years without requiring repairs. 
When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 


The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


4 


DRILLS AND GRINDERS 


Send for 


complete 
catalogue 


THE U. S. ELECTRICAL TOOL CO. Cincinnati, Ohio 


Boston, New York, Philadelphia, Pittsburgh, Detroit, Cleveland, Chicago, St. Louis, Milwaukee, Kansas City, Houston, New Orleans 


We have customers who have been buying from 
us for thirty-three years. Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 
Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 


ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


THE McRAE & ROBERTS CO. DETROIT, MICHIGAN 


Long Distance Phone—Cedar 74 
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HULL QUPPLIES 


May Business Figures Showed Marked Advance 


Department of Commerce Announcement Indicates Distinct 
Upward Trend In Industries With Favorable Features 


Figures received by the department of commerce 
up to June 20 indicate that the revival in business is 
getting on more substantial grounds. Among. the 
favorable features may be mentioned the continued 
increase in the iron-and-steel industry, which is now 
operating above the prewar level; the substantial 
activity in the building industry, which continues to 
make new high records each month; the marked 
increase in the production of automobiles and trucks; 
the lower interest rates and increasing demand for 
money; the increase in employment, and the decline 
in business failures. The stock market also continues 
active, with further increases in the prices of all classes 
of securities. Even the textile industry, which has 
been somewhat backward in recent months, showed 
greater activity in May. 

Another matter of importance is the distinct upward 
trend of prices. This was more marked in May than 
in any recent month. In most instances the rise has 
not been great, but it indicates a much firmer demand 
than has heretofore existed. 

The continuation of the coal strike, with no 
immediate prospect of settlement, constitutes an 
unfavorable feature which has so far seemed to cause 
little uneasiness. Stocks of coal are still ample, 
although the demands caused by greater industrial 
activities are using them up at a more rapid rate. 

The consumption of cotton increased in May, com- 
pared with the low figures in April, but the total of 
495,674 bales is still below the consumption in the 
closing months of 1921 or in January and March of 
the present year. Exports of cotton in May totaled 
409,397 bales, compared with the high April figure 
of 612,059 bales; however, the present figure com- 
pares favorably with other months of this year and 
with the May exports of last year and the year before. 
Stocks of cotton in mills and warehouses continued 
to decrease. The total in both positions was less 
than 4,000,000 bales in May, compared with 6,290,000 
at the beginning of this year and over 6,000,000 bales 
in May last year. The price of raw cotton and of 
cotton goods advanced, compared with April, and 
averaged nearly 50 per cent higher than in May last 
year. 

The price of wool and woolen goods also advanced, 
as did raw silk. The consumption of raw silk, as 
measured by warehouse withdrawals, increased, 
reaching the highest figures since January. Stocks of 
silk also increased. 

Pig-iron production continued to increase in May, 
with a total of 2,306,679 tons or 234,565 tons more 
than in April. This figure is still below the 1913 
monthly average, but is the largest output for any 
month since January, 1921. 

The production of steel ingots in May, computed 
to 100 per cent of the industry, amounted to 3,009,155 
tons, or about 300,000 tons greater than in April. 
Unfilled orders of the U. S. Steel Corporation at the 
end of May totaled 5,254,228 tons, or 157,000 tons 
more than the month before. This is the third con- 
secutive month in which unfilled steel orders have 


increased after a period of decline lasting for more 
than a year and a half. Reports from merchant pig- 
iron manufacturers show a marked increase in ship- 
ments and production, but with stocks and orders 
declining compared with April. 

Sales of fabricated structural steel amounted to 
146,900 tons in May, compared to 165,900 in April. 
The May tigure was still in excess of any other recent 
month. The number of locomotives shipped by the 
principal producers showed a big increase in May. 

The prices of all iron and steel products rose in 
May, in most cases reaching the highest point in 
more than a year. 

The May output and movement of zinc showed a 
larger volume than for many months past. The same 
was true of the receipts and shipments of lead. The 
prices of all metals increased, compared with a month 
ago. 

Coal production remained near the low level set 
in April, with a total output of bituminous of 
20,506,000 tons. Outside of a little river dredging of 
steam coal there was no anthracite production. The 
production of by-product coke increased 330,000 tons, 
compared to April, while beehive coke production 
again declined. 

Wholesale prices of bituminous coal increased dur- 
ing May, as did that of coke. There were no quotations 
on anthracite coal reported by the Bureau of Labor 
Statistics. Retail prices of all coal remained practi- 
cally stationary, with slight recessions from the April 
figure. 

Gasoline production in April, the latest figures 
available, amounted to 472,920,000 gallons and sets 
another new high record. Stocks of gasoline also 
increased nearly 40,000,000 gallons in April, thus 
breaking the high records established in each of the 
two preceding months. Stocks are now nearly 100.- 
000,000 gallons greater than any record made before 
the first of this year. Gasoline consumption amounted 
to 385,564,000 gallons in April, showing only a slight 
increase over the preceding month. 

The production of kerosene increased slightly in 
April, but the output of gas and fuel oil, as well as 
of lubricating oil, declined. Stocks of all three 
products increased slightly. 

The final figures on the production of automobiles 
in May are not available as this is written, but the 
preliminary tabulation shows a marked increase over 
April. The output of passenger cars will exceed 215,- 
000, compared with 196,512 in April, while the May 
production of trucks will total over 23,000, compared 
with 21,944 in April. 

Building contracts awarded in the 27 northeastern 
states totaled $362,590,000, or nearly $10,000,000 
greater than in April. The square feet of floor space 
reported amounted to 59,639,000. This established 
new high records for the industry, both in values and 
in volume. Residential buildings were valued at 
$140,933,000, compared with $132,478,000 in April. 
Business buildings accounted for $57,515,000 and 
industrial buildings another $23,893,000. Public works 
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Victor 


167 N. Market St. Chicago 


We manufacture all our products 
from the raw cotton to the finished 
belt. We spin our own yarn and 
weave our own duck, enabling us to 
furnish high quality belting with uni- 
tormity throughout. 


Manufacturers of ““V-B’ (Victor Balata) Belting and Canvas 
Stitched Belting, for transmission, elevating and conveying— 
also Tractor and Endless Thresher Belts. 


A few desirable territories still open 


Balata & Textile Belting Company 


Main Sales Office: 38 Murray Street, New York, N. Y. 


Factories: Easton, Pa. 


We carry large and complete stocks 
for immediate shipment at our fae- 
tory, branch stores, warehouses and 
distributing agents, and in all mar- 
kets, 


Write. 


Governor With Hood— 
Cover Removed 


The Pickering Governor Co. 


The Pickering Governor 
ADAPTED TO GAS ENGINE CONTROL 


To meet the growing demand for equipment that will properly regulate 
Gasoline Engines, we have worked out a Governor that is giving excellent satisfac- 
tion and with marked operating economies. 


For Stationary service, the open type is thoroughly practical, while for outdoor 
work or where Power Plant operates in a dusty place, it would be better to recom- 
mend Governor with Hood to protect revolving parts—as illustrated herewith. 


Write for booklet and further information, as 
these Governors are creating great demand. 


Portland, Conn. 


GUARANTEED 


TO CONTAIN NO ROSIN 


Are You Wizard-Wise ? 


If not you are not getting maximum efh- 
ciency from your belting. 


A WIZARD-dressed belt won't slip—saves 
power, can be applied to belts running full 
speed and just a little does the job. 


WIZARD dressed belts cling without stick- 
ing—belts can be run loose enough to 
greatly reduce wear on bearings. 


You can secure ten pounds to try. If it 
makes good pay us $5.00 and parcel post- 
age. If not there will be no charge. 


Many Jobbers Sell WIZARD Under This Guarantee 


Richmond Belt Dressing Mfg. Co., Inc. 
Richmond, Va. 


Our Specialties are sold to Jobbers only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 


Si™ p | 
tronges 
hanger ever made. 


@Note the ball and 
socket joint. 


@Hanger can swing in 
any direction. 


@Not necessary to re- 
move hanger to raise 
or lower pipe. 


Write for 
“Our Silent Salesman” 


The Penn Engineering Co. 
Philadelphia, Pa. 


When writing to Advertisers please mention Mitt SuppLiss. 
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and public utilities were valued at $63,817,000, a 
decrease of nearly $12,000,000, compared to April, but 
far higher than any other month in the past year and 
a half. There was a large increase in the contracts 
awarded for social and recreational building in May. 

In general, the total value of contracts awarded in 
May increased much more than the amount of floor 
space. This emphasizes the facts brought out by other 
data, indicating a substantial increase in the cost of 
construction. All index numbers of construction costs 
increased during May. \berthaw’s index for concrete 
construction rose from 157 on May 1 to 169 on June 
1. This was due to the rise in both material and 
labor costs. Other indices showed similar trends. 

The production of most building materials, so far as 
reported, also increased in May. This was particu- 
larly true of cement, the May output amounted to 
11,176,000 barrels and shipments totaled 12,897,000 
barrels, thus establishing new high records in this 
industry. 

The movement of cereals showed a far greater 
volume than in April, with prices higher, except for 
wheat and flour. 

Employment in factories showed a marked increase 
in May. The department of labor's tigure for 1,428 
firms increased 3.2 per cent for the month. Car load- 
ings also increased for all products other than coal. 
Sales of mail-order houses and chain stores indicated 
a decline in’ May, reflecting the usual seasonal 
tendeney. 

For the first time in many months there was a sub- 
stantial decrease in business failures, the total number 
dropped from 2,167 in April to 1,960 in May, and 
liabilities fell from $73,059,000 to $44,403,000. The 
latter figure is the lowest since last September. 


Some Jobber May Solve Problem 

Information is requested from readers of MILL Sup- 
rLiks who may know the name and address of the 
manufacturer of “Lavadura” boiler compound. A 
large New York supply house has had an inquiry from 
one of its customers for this particular brand and has 
written to Mitt A careful search of all 
available trade directories has failed to disclose the 
name of the manufacturer, but it is possible that some 
jobber may have knowledge of this special compound. 


MORE SHORTAGE PREDICTIONS 


Manufacturers at Summer Meetings of Eastern Supply Association 
Warn Jobbers of Conditions They Face 

The summer meeting of the astern Supply Associa- 
tion was held at the north ball room of the Astor hotel, 
New York, on June 14, with a large attendance of plumb- 
ing and heating supply dealers and manufacturers. The 
program included addresses by Arthur Lazarus, chief of 
the cost accounting bureau, Chamber of Commerce of 
the United States; John G. Jones, vice-president of the 
Alexander Hamilton Institute; D. H. Bowlzer, sales 
manager, Central Brass Mfg. Co., Cleveland; a keynote 
address by S. Stanwood Menken, founder of the National 
Security League. 

Among the manufacturers who spoke on conditions in 
the industry were President A. M. Maddock of the asso- 
ciation, William E. Manning, Youngstown Sheet & Tube 
Co.; Boyd, Watson, Spang, Chalfant & Co., Pittsburgh, 
and W. J. Kirby, Somerville Iron Works. All of these 


PULL GUPPLIES 


men stressed the outlook for shortage of material in 
the near future. 

While the Eastern association was holding its sessions 
in New York, the Central Supply Association was meet- 
ing at the Hotel Sherman, Chicago, the reports at this 
gathering being along the same general lines as those of 
the New York meeting. President FE. C. Garrity and 
Secretary Paul Blatchford provided an interesting pro- 
gram and the attendance was unusually large. 

— 


WILLIAM H. EAGER, PRESIDENT 


Whitman & Barnes Mfg. Co. Announce Election of New Execu- 
tive Head to Succeed A. D. Armitage 


Announcement is made of the elevation of William H. 
Ikager, since 1918 first vice-president of the Whitman & 
Barnes Mfg. Co., of Akron, to the presidency of that 
organization to succeed A. D. Armitage, who resigned 
June 7 is order to give more time to his duties as vice- 
president and general manager of the J. H. Williams 
Company, of Brooklyn. 

Since the sale of the Whitman & Barnes factories at 
West Pullman and St. Catherines, Ont., to J. H. Williams 


WILLIAM TT. EAGER 


& Co., Mr. Armitage has served in the dual position 
of president of the Akron Company and vice-president 
and general manager of the J. H. Williams Co. He still 
remains a member of the Whitman & Barnes board of 
directors. 

Mr. Eager assumes the office of president after an 
extended period of service with the company, and with 
a highly trained technical knowledge. He is a graduate 
of the Massachusetts Institute of Technology and also 
a member of_the Electrical Engineering Society, Amer- 
ican Iron & Steel Institute and Technology Club of 
New York. 

For the last 16 vears Mr. Eager has been with the 
Whitman & Barnes Mfg. Co., joining the organization 
as assistant superintendent of the Chicago factory, later 
becoming works manager, and in 1908 he was elected 
treasurer. In the early part of 1909 he was transterred 
to Akron, with the removal of the executive offices to 
that city, and two years later he was made sales manager, 
after which came his election as first vice-president 
of the company. His election as president comes as a 
logical step in his career. 
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In the Midst of Oil Use 
DUXBAK 
NUTAN 


It has a frictional surface that is but 
little affected by spatterings of oil and 
one that can be depended upon to de- 
liver the maximum of power at the 


point of operation on drill presses and 
similar machines. 


It will pay you to get in touch with our 
nearest Branch and have them show 
you the sales and advertising co-opera- 
tion DUXBAK gives its jobbers and 


dealers. 


Write them today. 


BELTIN 


TRADE MARK 


ore 


4 Tanners 
Belt Manufacturers 
Main Office and Factory 


42 Ferry Street, New York, N. Y. 


Tanneries: Bristol, Tenn. 


Distributing Branches and Dealers in All Leading 
Cities Throughout the World 


QUPP 


When writing to Advertisers please mention Supp ies. 
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PERSONAL 


L. J. Hengesbach, superintendent of the Van Dorn Electric 
Tool Co., is the newly elected president of the Industrial Asso- 
ciation of Cleveland. 

John F. Schurch has heen elected a vice-president of Man- 
ning, Maxwell & Moore, Inc., and has assumed charge of the 
company’s western sales with headquarters at the company’s 


JOHN SCHURCH 


Chicago otfice, 27-29 N. Jefferson street. Mr. Schurch was 
graduated from the University of Minnesota in 1893 and entered 
the service of the Minneapolis, St. Paul & Sault Ste. Marie 
railroad, with which he remained for several years. After 
leaving this position, he became associated with the Railway 
Materials Company of Chicago. In 1914 he was elected vice- 
president of the T. H. Symington Company, 

W. T. Todd, president of Somers, Fitler & Todd Co., Pitts- 
burgh, was recently elected first vice-president of the Pittsburgh 
Chamber of Commerce. 

William L. Niekamp, president of the Beck & Corbitt Iron 
Co., St. Louis, has heen elected president of the Iron, Steel 
and Heavy Hardware Association. 

_H. A. Baugh, formerly with the Chicago office of the Shepard 
Electric Crane & Hoist Co., Montour Falls, N. Y., is now con- 
nected with the company’s Pittsburgh office. 

Merrill G. Hastings, Dedham, Mass., assistant treasurer of 
the Whitcomb-Blaisdell Machine Tool Co., Worcester, has been 
elected treasurer of the Reed-Prentice Co., Worcester. 

Harrv M. Wey, formerly with the sales department of the 
U. S. Metallic Packing Co., has been appointed manager of the 
Chicago district of the Pittsburgh Testing Laboratories, 

Frank Disston of Henry Disston & Sons Co., Philadelphia, 
has been appointed a member of the committee on manufactures 
for the sesqui-centennial to be held in Philadelphia in 1926. 

J. A. Abbott has been appointed manager of the machine 
tool department of the Boston branch of the Fairbanks Co., 
374 Congress street. He has been connected with the company 
tor ten vears. 


H. V. Smallwood, purchasing agent of the Portsmouth, Ohio, 
works, Wheeling Steel Corporation, for the past four years, has 
heen made general purchasing agent of the company at the 
Wheeling office. 

W. E. Whiting has become associated with the sales depart- 
ment of the Greenfield Tap & Die Corp., with headquarters 
in Detroit. He was formerly with the wheel division of the 
Norton Co. in Michigan territory. 

J. W. Hemmerle has become associated with L. A. Green, 
First National Bank building, Pittsburgh, dealer in mill, mine 
and contractors’ supplies. He was formerly manager of the 
machine tool department of the Fairbanks Co, 

A. W. Ferguson has been appointed sales manager of the 
Ek. J. Woodison Co., Detroit, dealer in foundry supplies. He 
was formerly sales manager of the Blystone Mfg. Co., Cam- 
bridge Springs, Pa., manufacturers of mixing machinery. 

A. F. Anjesky, who has for two years been sales manager 
for the New York district for the Cleveland Crane and Engi- 
necring Co., will soon be in charge of the new Detroit office of 
that company. L. E. Salem will succeed him in the New York 
office. 

O. W. Crawshaw, formerly with Hyatt Roller Bearing Co., 
and later with Crawshaw Service, Chicago, has become identified 
with General Motors Corporation, Detroit. He will be affliated 
with the sales organization of General Motors truck unit in 
Michigan and Ohio. 

Frank H. Willard, assistant general manager, Graton & Knight 
Mfg. Co., Worcester, Mass., has been appointed by Governor 
Channing H,. Cox to represent the Massachusetts State Chamber 
of Commerce on the advisory committee to consider the ques- 
tion of a consolidation of New England railroads 

Frank Oliver has resigned as Chicago sales manager of the 
Greenfield Tap & Die Corporation, to accept the position of 
eastern sales manager of The Whitman & Barnes Mfg. Co., 
Akron, Ohio. He will make his headquarters in New York. 
C. C. Ziegler, district manager of the Greenfield company at 
St. Louis, has been appointed to succeed Mr. Oliver as Chicago 
manager. 

Frank F. Corby has recently been elected to the board of 
directors and made vice-president in charge of sales of the Steel 
& Tube Co. of America, Chicago. He has been general sales 
manager of the company since its organization four years ago, 
and previously had been sales manager of the Mark Mfg. Co., 
Chicago, for 20 years. His assistant, B. T. Bechtel, succeeds 
him as general sales manager. Mr Corby has a wide acquaint- 
ance among pipe and supplies men 

W. Woodward Williams, well known to many mill supply 
men through his recent connection with the Pittsburgh Gage 
& Supply Co., Pittsburgh, has been made vice-president of the 
Titan Iron and Steel Co., Newark, N. J. Mr Williams is a 
Harvard graduate and has heen connected with steel and iron 
companies since 1905 He became connected with the Pittsburgh 
Gage & Supplv Co. in September, 1920, and resigned his position 
with that company on May 31, 1922. 

Mark Kaplan, formerly manager and buyer of the mechanical 
rubber goods department of the Geo. B. Carpenter & Co., Chi- 
cago, has become associated with the sales department of the 
Victor Balata & Textile Belting Company. This change will 
be a pleasant surprise to his many friends whom he has made 
in his long and successful experience in the belting business. 
Mr. Kaplan enjoys a very broad acquaintance among distributors 
and jobbers, as well as consumers, which should be very helpful 
to him in his new position. 

Guy Hamilton, who for the past two years has heen engaged 
in other work, returned June 1 to the sales department of 
the Osborn Manufacturing Company, Cleveland, with which 
company he had previously been connected for several vears, 
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UNIT CATALOG SERVICE 


Mill Supplies, Machinery and Automotive Equipment 
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Tilustration Illustration 


Showing Com- 
parative Sise 
of Front of 
Catalog 


Showing 
Comparative 
Sise of 
Backbone 


Above illustrations show comparative sizes of an 800 page 744x10%-inch New (National Standard ) sise catalog 
as against a 1200 page 6x9-inch former size. This new size, on which we are now offering service, allows the 
listing to better advantage of more goods in one-third less pages at a lower cost than the smaller siz ¢, and there- 


fore, has proved of greater value. 
SER VICE 


Our Service consists of making your layout, securing the data and cuts, doing 
the compiling, setting the type, submitting proofs of same to you as well as the 
manufacturer for OK, printing and binding the catalogs. This Service also 
includes keeping your salesmen’s loose leaf catalogs continuously up-to-date by 
revising your pages immediately upon receipt of new data from manufacturers or 
information from our clients. This Service eliminates all your catalog troubles. 


NATIONAL STANDARD SIZES COMPILING STAFF 
We build to your individual requirements, Mill 
Supply, Machinery and Automotive Equipment Cata- us ficient 
logs in National Standard Sizes, of which the outside on a 
measurements are 7!4x10% inches, (type measure the lines you handle, will be placed at your disposa 
616x9 inches); also Hardware Catalogs in 8'4x11 to make your layout and thereafter confine his efforts 
strictly to your work until your catalog is completed. 


UNIT SYSTEM 


Our Units consist of whole and half pages as well 


INQUIRY INVITED 


as Units of four to eight items to a page, from which ‘We shall be very glad to write you more fully 
you may build your entire layout as per your ideas about our Service, mail samples of our work and 
and selection, enabling you to place in the hands of furnish estimates, or—if preferred—have one of our 
your clients an individual catalog illustrating the representatives call ready to lay out your catalog. 
lines you handle exclusively. This places you under no obligation whatever. 


Cuneo-Henneberry Service Company 


451-455 W. Twenty-Second St. CHICAGO 


When writing to Advertisers please mention MILL SuPPLIES. 
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UPPLEBS 


covering Various sales territories. .\nother announcement from 
the company is the appointment of E. W. Cannell as manager 
of sales extension. Mr, Cannell has heen with the Oshorn organi- 
zation for over ten years For several years he was advertising 
manager, and more recently has been covering an Ohio sales 
territory. 

Ralph Templeton, for several years manager of the Whitman 
& Barnes Manufacturing Company's New York oftice and store, 
will assume an important position in the company’s executive 
offices in Akron, July 1, according to a factory announcement. 
Mr. Templeton, who enjoys an unusually wide acquaintance in 
the twist and drill and reamer trade, first entered the employ of 
the Whitman & Barnes organization in 1898 and has served 
it in various capacities continuously since that time. After 
demonstrating marked ability in the Akron office and as Detroit 
representative, he was appointed manager of the New York 
office in 1910, and has since heen prominently identified with the 
company’s remarkable growth in eastern business. He leaves 
a host of friends among his eastern business connections who 
will regret his transfer as much as his former associates in the 
mid-western territory will welcome it. 


FACTORY ADDITIONS 

The Tin Decorating Co., Baltimore, Md., plans a one-story 
factory addition. 
The Simplex Wire & Cable Co., Cambridge, Mass., is building 
four-story addition. 
The National Pump & Machine Co., Oil City, Pa., is building 
a new one-story foundry. 

The Somerville Iron Works, North Chattanooga, Tenn., is 
huilding additions to its plant. 

The St. Louis Wire & Iron Co., 926 Chouteau avenue, St. 
Louis, is building a plant addition. 

The Gulf Welding & Machine Works, Beaumont, Texas, plans 
a new foundry and machine shop. 
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The Rundle Mfg. Co., Milwaukee, manufacturer of sanitary 
ware, is building a foundry addition. 

The Standard Oil Co. of New Jersey will build a one-story 
addition to its refinery at Bayonne, N. J. 

The \eme Works, Inc., Indianapolis, manufacturer of castings, 
has plans for a one-story addition to its plant. 

The Belle City Malleable Iron Co., Racine, Wis., plans addi- 
tions to its plant at an estimated cost of $500,000. 

The Standard Underground Cable Co., Perth Amboy, N. J., 
will build a three-story brick and steel addition. 

The Endicott Forging & Mfg. Co., Endicott, N. Y., is building 
a brick addition to its die room and machine shop. 

The Mt. Vernon Car Mfg. Co., Mt. Vernon, HL, is building 
a one-story foundry at an estimated cost of $250,000. 

The Mansfield Vitreous Enamel Co., Mansfield, Ohio, manu- 
facturer of stove parts, has completed a factory addition, 

The H & M Body Mfg. Co., Racine, Wis., will build a large 
drying kiln addition to its plant at an estimated cost of $125,000. 

The Wilson & Willard Mfg. Co., Vernon, Los Angeles, Cal., 
plans to build a new pattern shop and a one-story power house. 

John W. Sullivan, 210 Willoughby avenue, Brooklyn, will 
build a one-story machine shop addition at 827 E. Ninth street. 

The Rutland Sash & Door Co., Strongs avenue, Rutland, Vt., 
will build additions to its plant to cost $50,000, including equip- 
ment. 

The V. & O. Press Co. Brooklyn, plans to erect a factory 
on a site on Cooper avenue and the Long Island railroad, Glen- 
COC, 

The Kastory Mfg. Co., LaGrange, IIL, manufacturer of auto- 
mobile bodies, will build) a one-story plant addition to cost 
$40,000. 

The Portsmouth Stove & Range Co., Portsmouth, Ohio, plans 
to erect a three-story factory addition at an estimated cost of 
$150,000, 

The Gray Motor Co., Mack street, Detroit, will commence the 
immediate erection of a one-story addition at an estimated cost 
of $30,000. 

The Canton Rim Co. Canton, Ohio, plans to enlarge the plant 
which it recently acquired from the F. Rk. Fortune Tool Co., 
Wooster, Ohio. 

The Kimberley-Clark Paper Co., Niagara Falls, N. Y., is 
building two one-story additions to its plant at an estimated 
cost of $65,000. 


The Youngstown Mazda Lamp Co., Youngstown, Ohio, is 
said to be planning a two-story factory addition at an estimated 
cost of $75,000. 

The Kermath Mig Co., 5880 Commonwealth avenue, Detroit, 
manufacturer of marine engines, plans to build a two-story addi- 
tion to its plant. 

The Fibre Board Container Co., 3200 Williamsburg avenue, 
Richmond, Va., plans to enlarge its plant so as to double the 
present capacity. 

The Defiance Paper Co., Walnut avenue and Second street, 
Niagara Falls, N. Y., plans to build an addition to its plant at 
a cost of $200,000. 

The National Bronze & Aluminum Foundry Co., Cleveland. 
is building an addition to its plant at EF. Eighty-cighth street 
and Laisy avenue. 

The Collings Carriage Co., Arch and Federal streets, Camden, 
N. J., manufacturer of automobile bodies, plans to build exten- 
sions to its plant. 

The Chantrell Hardware & Tool Co., Reading, Pa., is building 
a two-storv addition to its factory, and will make alterations 
in itS present works. 

The Electric Motor Co., Tampa, Fla., plans to build a plant 
addition to cost $50,000. It will be used to manufacture heavy- 
type clectric elevators. 

The H. L. Judd, 87 Chambers street, New York, manufacturer 
of hardware specialties, plans to build additions to its plant 
at East Chattanooga, Tenn. 

The Belle City Incubator Co., Racine, Wis., plans to build 
a one-story addition for its sheet metal and shipping department. 
The estimated cost is $65,000. 

The Chicago Hardware Foundry Co., 546 W. Washington 
boulevard, Chicago, is building a one-story addition to its plant 
at an estimated cost of $50,000. 

The Lionel Corporation, 605 S. Twenty-first street, Irvington, 
N. J., manufacturer of mechanical toys, plans a two-story addi- 
tion at an estimated cost of $25,000. 

Alfred Box & Co., Inc., 813 N. Front street, Philadelphia. 
manufacturer of cranes and hoisting machinery, will build a 
new machine shop and pattern shop. 

The Sullivan Machinery Co., Chicago, manufacturer of mining 
machinery, will soon begin construction of a plant at Michigan 
City, Ind., at an estimated cost of $1,000,000. 

The Lima Locomotive Co., Lima, Ohio, plans additions to its 
plant which will increase its capacity by 50 per cent. The im- 
provements will cost approximately $1,500,000. 

The Federal Button Co., Newark, N. J., plans to to build 
additions to the former plant of the Klaxon Co., Wright and 
Emmett streets, which has been acquired hy the company. 

The Rudolph Wurlitzer Co., 120 W. Forty-second street, New 
York, is building a one-story addition to its plant at North 
Tonawanda, N. Y. for the manufacture of mechanical toys. 

The De Zeng-Standard Co., E. State street, Camden, N. J.. 
manufacturer of optical and surgical instruments, plans to build 
a branch plant at Geneva, N. Y., at an estimated cost of $50,000. 

The New Departure Mfg. Co., Bristol, Conn., manufacturer 
of ball bearings, will open a new branch plant at Meriden, Conn., 
this fall, and is now making preparations for installation of 
machinery. 

The Pacific Sanitary Mfg. Co., Richmond, Cal., plans to build 
additions to the plant which it recently acquired in North Rich- 
mond. The company is a new organization with a capital stock 
of $2,000,000. 


The Buffalo-Springfield Roller Co., Springfield, Ohio. manu- 
facturer of road building apparatus, is building an addition to 
he used as an assembling floor for the motor sweeper which 
one of its subsidiary companies is manufacturing. 

The Royal Metal & Century Silver Works, Inc., plans to 
make extensions in the plants of the Royal Metal Box Co., 
Inc., 423) Kent avenue, Brooklyn, and the Century Polishing 
Works, 247 Centre street, New York, which were recently con- 
solidated by the company. 

The Clay Products and Mining Corporation, Trenton, N. J., 
plans to enlarge the plant of the Southern Refractories & Kaolin 
Co., Fort Payne, \la., which was recently taken over. The 
corporation was recently organized with a capital of $1,500,000. 

S. C. Johnson & Sons, Inc., Racine, Wis., manufacturer of 
paints, varnish and kindred products, plans to build additions 
to its plant at an estimated cost of $175,000 The work contem- 
plated includes the erection of a varnish plant, a three-story 
addition to the main factory building and a new tank storage 
house. 
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QUPPLUES 


PERATING EFFICIENCY 

can be economically maintained 
with the use of dependable valves, 
fitings and piping equipment. 


Power Plant 
Equipment 


is constructed of material 
that is reliable because of 


its strength and correct de- 
sign, and when properly 
installed makes a piping 
system having long life and 
low maintenance cost. 


We are manufacturers of about 20,000 articles, including valves, pipe fittings and steam specialties, 
made of brass, iron, ferrosteel, cast steel and forged steel, in all sizes, for all pressures and all 
purposes and are distributors through the trade of pipe, heating and plumbing materials. 


SALES OFFICES, WAREHOUSES AND SHOWROOMS: WORKS: CHICAGO AND BRIDGEPORT 
BOSTON ATLANTIC CITY MEMPHIS INDIANAPOLIS ST. PAUL SEATTLE 
SPRINGFIELD NEWARK LITTLE ROCK = DETROIT MINNEAPOLIS TACOMA 
FO o Ve 18655 

HARTFORD CAMDEN CHICAGO WINONA PORTLAND 
BRIDGEPORT BALTIMORE TULSA A E ROCKFORD DULUTH POCATELLO 
ROCHESTER WASHINGTON s OSHKOSH SALT LAKE CITY 
NEW YORK SYRACUSE GRAND RAPIDS FARGO OGDEN 
HARLEM BUFFALO WICHITA 836 S. MICHIGAN AVE. DAVENPORT WATERTOWN RENO 
ALBANY SAVANNAH ST. Louts DES MOINES ABERDEEN SACRAMENTO 
BROOKLYN ATLANTA KANSAS CITY CHICAGO OMAHA GREAT FALLS OAKLAND 
PHILADELPHIA KNOXVILLE TERRE HAUTE SIOUX CITY BILLINGS SAN FRANCISCO 
READING BIRMINGHAM CINCINNATI MANKATO SPOKANE LOS ANGELES 

CRANE MONTREAL, TORONTO, VANCOUVER, WINNIPEG, CRANE-BENNETT, Lrp. 

LIMITED CALGARY. REGINA, HALIFAX, OTTAWA, LONDON, ENG 


You are cordially invited when in Atlantic City to make the Crane Exhibit Rooms (1105-1107 Boardwalk) your headquarters. 
We will be glad to receive any mail addressed to you in our care. 


74 When writing to Advertisers please mention Mitt Supp ties. 
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UPPILUBS 


NEW FACTORIES. 


The American Borax Co. is building a new factory at Roch- 
ester, Pa. 

The California Wire Co., Orange, Cal., is building a new 
one-story plant. 

The New Jersey Concrete Products Co., Dover, N. 
to build a new factory. 

The National Boiler Co., Garwood, N. 
one-story foundry buildings. 

The Northwest Paner Co., Cloquet, Minn., is building a new 
paper mill to cost $500,000. 

The Atlanta Casket Co., Atlanta, Ga., is building a new factory 
to manufacture steel caskets. 

The Pacific Malleable Iron Co., Gresham, Oregon, plans to 
huild a new one-story foundry. 

The Mengel Co., Louisville, Ky., is considering plans for a 
new factory near Mobile, Ala. at an estimated cost of $500,000. 

The Silica Products Co., Lowville, N. Y., will build a new 
plant at an estimated cost of $100,000. 

Thistle Cotton Mills, Inc., Hchester, Md., plans to build a new 
factory at an estimated cost of $75,000. 

The Standard Foundry & Mfg. Co., Kansas City, Mo., is 
building a new one-story plant to cost $125,000. 

The American Gill Screw Co., Providence, R. 
a new one-story plant at Poe and Eudora streets. 

The Doble-Detroit Steam Motors Co., 408 McKerchey build- 
ing, Detroit, plans to establish new works at Los Angeles. 

\ manual training addition is being built at the Merrill, Wis., 
high school at a cost of $165,849. 

The Calumet Tank & Mfg. Co., Hammond, 
a new one-story factory at a cost of $70,000. 
_ The Huff Mfg. Co., Miami, Fla., is building a plant to manu- 
facture blow torches. The company was recently organized. 


J., plans 


J., is building three 


I., is building 


Ind., will build 


The Spencer Construction Co., Spencer, Iowa, will erect a 
new three-story plant for the manufacture of millwork products. 
The White Haven Printing Co., White Haven, Pa., will erect 
a new two-story printing plant at an estimated cost of $55,000. 
The Union Machine & Supply Co., West Union, W. Va., will 
iuild a new machine shop. The company was recently organized. 
Streff & Elmer, 1416 N. Second street, Philadelphia, is building 
a new two-story machine shop at Hope and Jefferson streets. 

The Sands Mtg. Co., 5407 Sweeney avenue, Cleveland, is 
innlding a new two-story factory to manufacture domestic water 
heaters. 

The Ohio Crankshaft Co., Cleveland, has acquired a site at 
6307 Park avenue, that city, and will build a new one-story 
factory, 

The Duntile Products Co., Holland, Mich., will erect a new 


branch f Rochester, N. Y. at an estimated of 


tactory at cost 
$30,000. 


The Vuleweld Rubber Co., Pottstown, Pa., manufacturer of 
automobile tires, plans to build a new factory at Limerick, near 
Pottstown. 

The Motor Wheel Corporation, Lansing, Mich., plans a branch 
factory at Shreveport, La., to manufacture wire wheels 
automobiles. 

The Du Roth Steel Truck Co., Greenville, Pa., plans to build 


tor 


new plant for manufacturing motor trucks. The estimated 
cost is $55,000. 
The Newton Giant Incubator Co., Harrisonburg, Va., plans 


co Iuild a new factory and has arranged a list of machinery 
for installation. 

The Textile Mill Supply Co., Charlotte, N. C., 
new factory. 
& Co., 

The Wadsworth Electric Co., Covington, Ky., is considering 
plans for erecting a new factory to contain about 200,000 square 
feet of floor space. 

The Middlesex Machine Co., Paige street, Lowell, 
manufacturer of metal plumbing specialties, has plans 
new one-story factory. 

The Kund & Eiben Mig. Co., 204 Warrington avenue, Pitts- 
burgh, plans to erect a new plant at Bedford, Md. to manufac- 
ture hardware products. 

The California Electric Co., Los Angeles, will build a new 
factory to manufacture electrical specialties, including a com- 
bination heater and fan. 


will erect a 
Plans have heen completed by Lockwood, Greene 
( hicago 


Mass., 


for a 


MLL 


The Corrugated Rubber Co., 25 W. Forty-third street, New 
York, plans to erect a new plant in Poughkeepsie, N. Y., at an 
estimated cost of $90,000. 

A new high school will be built at Manitowoc, Wis. at an 
estimated cost of $350,000, and considerable space will be allotted 
to manual training shops. 

The American Bakeries Co., Macon, Ga., is building a new 
two-story baking plant and will install ovens, power equipment 
and conveying machinery. 

The William F. Bleck Co., Chicago, manufacturer of sash, 
doors and blinds, will build a new factory on N. Lamon avenue 
near Bloomingdale avenue. 


The Dallas Gas Co., Dallas, Texas, plans to build a new one- 
story machine shop for meter repair service, and also a repair 
shop for company trucks. 

The Aero Cushion Inner Tire & Rubber Co., 907 Ford huild- 
ing, Saginaw, Mich., has plans for a new one-story factory at 
an estimated cost of $75,000. 

The Standard Sanitary Mfg. Co., Pittsburgh, is said to he 
considering the erection of a new plant at New Brighton, Pa., 
at an estimated cost of $100,000. 

The Henry G. Loeber Co., New York, manufacturer of soda 
fountains and fixtures, is building a new two-story factory on 
Buckley street, Long Island City. 

The Blumenthal-Kahn Electric Co., 505 E. Eutaw street, Balti- 
more, plans to build a new five-story plant on a site recently 
purchased at 527 N. Howard street. 

The Crawford Co., 27 S Fourth street, Philadelphia, manu- 
facturer of pipe hangers and other products, will build a new 
machine shop at 1538 Wood street 

The Jesperson Newsprint Co., Lambertville, N. J., plans to 
remodel and install new equipment in the plant of the Persever- 
ance Paper Co., recently acquired. 

The Chicago Macaroni Co., 3148 Canalport avenue, Chicago, 
is building a new three-story factory at 2104 S. Sangamon 
street, at an estimated cost of $47,000. 

M. Wasserman, Inc., 4406 Sixteenth avenue, Brooklyn, manu- 
facturer of plumbing equipment, will build a new two-story 
factory at an estimated cost of $50,000. 

The Philadelphia Tram Rail Co., Front and Tusculum streets, 
Philadelphia, will build a new one-story factory for the manu- 
facture of railroad frogs and switches 

The Farmers’ Mutual Packing Co., Jotter, Iowa, is building 
a new three-story and basement refrigerating plant at Musca- 
tine, lowa, at an estimated cost of $150,000. 

The Jones Machine Works, Fifty-third and Lansdowne ave 
nue Philadelphia, plans to build a new one-story machine shop 
at Primos, Pa., at an estimated cost of $50,000. 

The Consolidated Asphalt Co., Louisville, plans to build new 
works at an estimated cost of $400,000. The company was 
recently organized with a capital of $1,000,000. 

The Anaconda Copper Co., 25 Broadway, New York, is said 
to be planning the erection of a new lead and zinc plant at 
\kron, Ohio, at an estimated cost of $1,000,000. 

The Winsor & Jerauld Mfg. Co., 223 Harrison street, Prov- 
idence, RK. [., manufacturer of textile machinery, is building a 
new one-story factory at Manucentre, Providence. 

Robert H. Hassler, Inc., 1335 Naomi street, Indianapolis, 
manufacturer of shock absorbers, is building a new two-story 
and basement works at an estimated cost of $40,000. 

The Fisher Body Corporation, General Motors building, De- 
troit, is said to be planning the erection of a new six-story 
plant on Fort street at an estimated cost of $500,000. 

The Beith & Reilly Co., 2475 Third, avenue, New York, plum}- 
ing equipment and supplies, has plans for a new three-story 
building at Lincoln avenue and 137th street to cost $120,000. 

The Biflex Products Co., North Chicego, Ill. has acquired 
the No. 5 foundry of the Chicago Hardware Foundry Co., and 
the latter company will build a new foundry to take its place. 

The Wheeling Corrugating Co., 16 Desbrosses street, New 
York, plans to build a six-story building at Van Dam and Nott 
avenues, Long Island City, to he used as an eastern factory 
branch. 

The Ideal Concrete Machinery Co., Cincinnati, manufacturer 
of tumbling barrels and other machinery, contemplates the erec- 
tion of a new plant on property acquired on Spring Grove 
avenue. 
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QUPPLIES 


SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 


““GRIP-TIGHT” Wire Hose Clamps 


The Strongest and Cheapest 
clamp for steam, water and 
radiator hose. 


Write for Sample and Prices 


SCHLANGEN BROS. CO. 


Makers of a Complete Line of 
Hose Fittings. 


2435 IRVING PARK BOULEVARD, CHICAGO, ILL. 


SPECIALTIES 


Pressure Regulators 
Back Pressure Valves 
Stop and Check Valves 
Exhaust Relief Valves 


Float Valves 
Steam Traps 
Flow Regulators 
Special Valves 


Write to the G. M. Davis Regulator Co. 
411 Milwaukee Avenue, Chicago 


for details of money-back 
jnarantec. 


MODERN GRINDER MFG. CO. 


MILWAUKEE, WISCONSIN 


SUPER QUALITY 


Tools 


Grinders 
Clamp Vises 
Built 


Mechanically 
Right 
Catalog 


Write for Complet 
and Revised Price List 


Sales Representatives 
SURPLESS, DUNN & CO. 
NEW YORK CHICAGO 
74-76 Murray St. 34 No. Clinton St. 


MORGAN VISES 


Guaranteed Against Breakage 


All parts are carefully 
machined to insure 
perfect interchangea- 
bility. 

The jaws are equipped 
with renewable tool 


steel faces which add 
100% to life of vise. 


Write for New Catalog 
and Discount Sheet 


MORGAN VISE CO. 35S. Desplaines St. CHICAGO 


“BLUENOSE”’ 


Pressed Steel 


Hand Trucks 
“BRUTE” 


Pressed Steel 
Trailers 


PRESSED 


Write for specifications and Prices 


Sharon Pressed Steel Co. 


Sharon, Pa. 


SEND FOR OUR REVISED PRICE LIST OF 
STANDARD IRON and STEEL STUDS 


We recently acquirea tne enure equipment of one of the best equipped 
shops for the manufacture of studs and threaded rods. 


We Also Manufacture a Line of 
Malleable and Drop Forged Thumb Huntington Pattern Emery Wheel 


Screws and Nut Dressers and Cutters 
Victor Small Screw Clamps Victor Gas Solder tron Furnaces 
Malleable Carriage Clamps Victor Soft Metal Face Hammers 


Special Studs and Screw Machine Products made to individual requirements 


VICTOR PRODUCTS CORP. 


Factory 


Office 
560 Van Buren st, CHICAGO 2631 Belmont Ave. 


You Are Overlooking 
A Real Opportunity 
If You Don’t Sell 


LUE RIBBO 
FIT DRESSING 


Packed in high class printed carton of 6, 12, 
25, 50 or 72 pounds. Shipments made sub- 
ject to approval. Write for information and 
our jobbers’ proposition. 


JOBBERS MANUFACTURING CO. 
950 Webster Bldg. Chicago 


You know about 
our pipe repairs 


but are you familiar with thi 
Skinner Pipe Saddle? Gives 
snug, even support all around 
the pipe—saves cutting out 
lines and installing tee-fittings. 
Every jobber should get our 
“SPS” bulletin. These saddles 
SELL. 


M. B. Skinner Co. 
Chicago, 


When writing to Advertisers please mention Miri Supp.ies. 
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PULL 


The Chesebrough Mtg. Co., McKees Rocks, Pa., 
new three-story plant and will build a new 
house in connection with it. 
$500,000. 

The Confederated Home Abbatoir Corporation, Portland, Me., 
will erect a new meat-packing plant at an estimated cost of 
$500,000. The company was recently organized with a capital 
of $750,000. 

The Florida Fly-Exit Sereen Co., 316 Graham building, Jack- 
sonville, Fla., will erect a new one-story plant for the manu- 
facture of screens and other wire products, The company was 


is building a 
one-story power 
The cost of the work will be about 


recently organized. 
The Fidelity Machine & Mfg. Co., 4015 Paul street, Phila- 
delphia, is building a new plant at Frankford and Pike street 


to manufacture machinery and parts. The 
the work is $69,000. 

\ new four-story and basement engineering building will be 
erected at the University of Michigan. It will contain machinery 


estimated cost of 


shops, foundry, metal-working shops and laboratories. The esti- 
mated cost is $750,000. 

The Annapolis Lead Co., Annapolis, Mo., plans to build a 
new plant, comprising a main concentrator building and a power 
house. The offices of the company are in the Internationai 
Lite building, St. Louis. 


The Union Chemical Products Co., Pittsburgh, is planning to 
erect a new plant at Buena Vista, Va., at an cstimated cost 
of $50,000. The company offices are in the Chamber of Com- 
merce building, Pittsburgh. 

The Westgate Metal Products Co., Oakland, Cal, plans to 
establish a plant to manufacture iron and steel castings, tools 


and kindred products. The company was recently incorporated 
with a capital of $2,500,000. 

The Weldless Tool Co., Wooster, Ohio, plans to luild a new 
plant for manufacturing weldless steel tubing. The company 
was recently incorporated by interests identified with the Wood- 
ard Machine Co., Wooster. 

Horace 7. Potts & Co.. 316 N. Third Strect, 
manufacturers of iron and steel products, are 


Philadelphia, 


building a new 


factory building at Erie avenue and D street. The estimated 
cost of the building is $90,000. 

The Measurite Co., Louisville, plans a new one-story plant 
at Fourteenth and Hill streets for the manufacture of vasoline 
pumps and equipment. It will contain 530,000 square feet o1 
floor space and the estimated cost is $100,000. 

The Central Construction & Supply Co., 2220 Arch. street, 
Philadelphia, manutacturer of contractors’ equipment and sup- 
plies, will build a new one- and two-story plant at Florence 
and Fifttv-third streets at an estimated cost of $75,000. 


The ¢ ae al Electrotype Foundry Co., 9 Camphell street, New- 
ark, X has let contract for a new three-story and hasement 
plant to . erected at 63 Warren street at an estimated cost of 
$110,000, Walter C. Jacobs is president of the company. 

The Great Atlantic & Pacific Tea Co., Jersey City, N. J. will 
erect a service and repair works for automobile trucks at Dallas 


avenue and the Pennsylvania railroad, Pittsburgh, in connection 
with a new warehouse which is being constructed at that point. 

The A. J. Reach Co., Tulip and Palmer streets, Philadel- 
phia, manufacturer of sporting goods, will build a new one- 
story and hasement building for manufacturing purposes. The 
plans call for installation of the very latest handling and = con- 


equipment. 
INCREASED CAPITAL 
The Imperial Pipe Co... Birmingham, \la.. has increased its 
capital stock to $100,000, 
The Theurer Wagon Works has increased its capital stock 


from $30,000 to $200,000. 
The 
their 


Guyan Machine Shops, Logan, W. Va.. have increased 


capital stock to $75,000. 
The Pneumatic Disc Wheel Co., Richmond, 
its capital stock from $500,000 to $1,000,000. 


Vas 


has increased 


The Hydro-Carbon Burner Mtg. Co., Newport, R. I, has 
increased its capital from $100,000 to $200,000 

The Atwood Stewart Vacuum Machine Co., Chicago, has 
increased its capital stock from $25,000 to $50,000. 

The Crescent Tube & Tinning Co., Johnson City, Tenn., has 
increased its capital stock from $15,000 to $50,000. 

The Blackman Talking Machine Co., Hornell, N. Y., has filed 
notice of an increase in its capital stock from $200,000 to 
$1,000,000. 


The Steel Hoop Co., 
question of increasing its 
$20,000,000 
_ The Southwest Metals Co,, 15 Broad street, New York, has 
increased its capital stock from $10,000,000 to $12,000,000. for 
expansion purposes. 

The Wilart Instrument Co., New Rochelle, N. Y., has increased 
its capital stock from $100,000 to $1, (000,000, in order to allow 
for general business expansion, 

The Syracuse Sander Mfg. Co., New York, has increased its 
capital stock from $10,000 to $50,000. The company manufac- 
tures sanding and polishing machines. 

The Formica Insulation Co., Cincinnati, has increased its 
capital from $100,000. to $150,000 to allow for plant expansion. 
The company manufactures composition gears and insulation. 

The East Iron Machine Co., Lima, Ohio, is increasing its 
capital stock from $400,000 to: $500,000, as one of the steps in 
the reorganization of the company, which has heen in receiver- 


Sharon, 
capital 


Pa., is considering the 
stock from $15,000,000 to 


ship. 

The Kirby Mig. Co., Cleveland, sugar machinery manutac- 
turer, has increased its capital stock from $400,000 to $800,000. 
The increase will be issued in preferred stock, allotted to the 
present stoc kholders. 


NEW INCORPORATIONS 
Mite. Co., Platteville, Wis., $75,000, 
mowers and hardware specialities. 

The Art Bronze & Tron Works, 
porators: D. J. and others. 


Mound City to make lawn 


Danville, Pa., $50,000; ineor- 


Reese 


The Tue Tor Metal Corp., New York, $200,000; incorporators : 
WW. M. Smith, H. FE. Brown and E. H. Foster. 

The Gritlin Radio Mfg. Ltd., Toronto, Ont., $2,000,000; 
incorporators: John C. Thompson and others. 

The American Body Co., Cleveland, $200,000; incorporators : 
Chester .\. Humel, John P. Nalina and others. 

The \ero Rubber Products Corp., Kingston, N. Y., $150,000; 
incorporators: I. KR. Davies, J. P. Todd and 1. Todd. 


The Buffalo Boiler Screen Co., Buffalo, N. Y., $100,000; incor- 


porators: P. H. F. Spies, F. Irr and J. Ek. Cunningham. 
The Peerless Body Corp., Youngstown, N. Y., $50,000; incor- 
porators: B. D. and N. D. Haskell and C. W. Robertson. 
The National Laundry Machinery Corp., New York, $400,000; 
incorporators: L. M. Kohn, J. S. King and S.A. Manheim. 
The E-Z Car Control Co., Syracuse, N. Y., $100,000, to make 
railway equipment; incorporators: WW. M. and F. A. Lawre. 
The Aluminum Container Corp., Fulton, N. Y., $200,000; incor- 


Jensvold, F. A. Stafford and S. M. Stevenson. 
The Velvet Action Brake Lining Co., Charlotte, N. C., $100,- 


porators: 


000; incorporators: J. C. Barefoot, \. A. Knee and S, L. Bagby. 
The Fire Grate Radiator Heating Corp., Knoxville, Tenn., 
Sa00,000 incorporators : F, Hodges, S. Hodges and others 
The Stanton Forging Co., Camden, N. J., $50,000; incorpor- 
ators: Henry DPD. Rutter, Hugh A. McDonnell and James I’. 
Stanton. 

The Automatic Meshbag Co., Providence, Rk. $200,000; 
incorporators: Edwin) Spiedel, Albert) Spiedel and William 
Thornley. 

The Rogers Bracket Co., Tallahassee, Fla., $50,000, manu- 
facture brackets; incorporators: John H. Nelson, O. B. Acker 
and others. 

The Graham Mtg. Torrington, Conn., $150,000, to make 
needles; mcorporators: J. H. Graham, C. A. Graham and J 


F. Graham. 

The Davis-Jones 
O00; incorporators: 
F. Murphy. 


Providence, 
George T. Jones and 


$X0,- 
John 


Insulated Wire Co., 
David S. Davis, 


The Dressel Railway Lamp & Signal Co., Portland, Me 
$1,000,000; incorporators: R. Johnson, A. B. Farnham and 
M. F. Foster. 


Maccon Products. 
machine shon: incorporators: ©. J. 
and W. H. Lee. 

The Seward Wire 
manufacture wire; 
and EF. S. Moore. 


Buffalo, N. Y., $100,000, to operate a 
Connon, H. J. MeCauley 


Parkersburg, W. 


incorporators: ©. S. Hawkins, 


$150,000, to 
Dave Kahn 


Co: 
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UPIPILITES 


SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunitiesifor Sales and Profit 


PORTER’S BOLT CLIPPERS 


““Easy’’, ““New Easy’’, “‘Allen Randall’”’ 


30 YEARS EXPERIENCE THE BUYER 
30 YEARS ADVERTISING SENEFITS THE DEALER 


THE GOODS FOR WHICH THERE IS A DEMAND 


H. K. PORTER, Everett, Mass. 


STANLEY 


HELPS THE SALESMAN’S WELCOME 


The known supremacy of Stanley Solid Woven Cotton Belting 
makes it easier to sell—and because 
it is the finest, it adds distinction to 
even the best jobbing lines. 


Investigate: Prices,  diseounts 
samples and literature on request. 


STANLEY BELTING CORPORATION 
36 South Clinton Street, 
Chicago, Hlinois 


MADE IN SCOTLAND j 


The No. 401 Champion 
Steel Rivet Forge 


ean be seen working on 99 out of 
every 100 structural steel buildings 
being built in the United States to- 
day. The same may be said of all 
railroads, bridge builders, boiler 
makers, etc. The No. 401 Forge 
has not only been adopted by this 
class of trade in the United States, 
but also throughout the entire 
world. 

Carried in stock by all the lead- 
ing mill supply jobbers, 


Write for catalog and price sheet. 


Champion Blower & Forge Co. 


Lancaster, Pa. 


“Quality 


IN, 
All Our > Protects 
Distributors Profits” 
Successfully 
Selling 


Reg. U. S. Pat. Off. 

OUR LINE INCLUDES 

Complete Welding, Cutting, Brazing, Lead Burn- 

ing and Decarbonizing equipments. Non-Flash 

Torches, Gas Regulators, Acetylene Generators, 

Cylinder Trucks, Welding Rods, Fluxes and Accessories. 
Write for 


Torchweld Equipment Co. 
our Sales 
Proposition FULTON & CARPENTER STS., CHICAGO 


CONCO TROLLEYS 


Self-Equalizing 
Hyatt Equipped 
Built Right 
Priced Right 


It will pay you to carry them in stock. 


Ask for our Catalog illustrating: Overhead Carrying Systems, Trolleys 
Cranes and Hoists. 


H. D. CONKEY & COMPANY 


Mendota, Dept. T. Illinois 


PAPER COMPOSITION PULLEYS 
Water Proof 
Oil Proof 


Will Not Fray at Edges. 
Not to Be Confused 
With Ordinary Pulleys. 


Jobbers Wanted Everywhere 


Wood Products Co. 


10 So. La Salle St. Chicago, Il. 


MASON 


Reducing Valves 
ARE STANDARD 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 
BOSTON, MASS. 


STEEL GRIP 


Your customers use _ 
these gloves — why § 
not you supply 
them? 


Send for Catalogue 
xo ‘dustrial Gloves Corporation 
Gauntlet 2643 North Maplewood Ave. Short 
Glove Glove 
Chicago, lll. 


When writing to Advertisers please mention Mitt Suppties. 
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QuUPPLIES 


The Kobert Supplementary Pulley Rim Co., Springfield, Mass., 


$75,000; incorporators: Frank P. Kobert, James A. Redemann 
and George R. Stobbs. 
The Crescent Armored Wire Co., Trenton, N. J., $500,000; 


incorporators: C. 
Jr., and J. Cornell Murray. 
The Viking Engineering Co., West 
manufacture hardware specialties; 
Fidler and L. K. Anderson. 
Rubwood, Inc., Lawrence, Mass., 
products; incorporators: Harry N. 
M. Andrew and T. Edwin Andrew. 
The Henrici Laundry Machinery Co., Boston, 
build machinery; incorporators: William P. 
McCarthy and Thomas W. Morris. 


Edward Murray, Sr., C. Edward Murray, 
Allis, Wis., $75,000, to 
incorporators: A. Keiding, 


$800,000, to 
Atwood, 


steel 
Frank 


make 
Boston, 


$165,000, to 
Everts, B. A. 


The Atlas Electric Corp., Boston, Mass., $98,000, to make 
electrified specialties; incorporators: Frank, P. Kobert, James 
A. Redemann and George R. Stobbs. 

The Tube & Machinery Co., Ltd., Montreal, $100,000, to manu- 
facture machinery, tools and castings; incorporators: Leopold 
Barry, Corrido C. D. Coste and others. 


The Air-Tite Mfg. Co.. New Bedford, 
make automobile accessories; incorporators : 
Aldege Chausse and Alfred R. Galipeau. 

The Iten Fibre Co., Cleveland, Ohio, $50,000, to manufacture 
fibre; incorporators: Charles J. Iten, Paul Thompson, W. 
Dawley, E. kK. Curtiss and George S. Myers. 

The Winnebago Implement & Tractor Co., 


Mass., $100,000, to 
Emile L. Galipeau, 


128 N. Wells street, 


Chicago, $750,000; incerporators: P. J. Loveland, F. B. Reed, 
G. W. Drake, N. C. Bement and L. I. Weil. 

Henry Auto Parts Co., Milwaukee, Wis., $50,000, to make 
automobile accessories; incorporators: Henry G. Wild, 653 
Franklin place, O. L. Prime and D. T. Allen. 

The American Nut Co., Detroit, $25,000, to make nuts and 
screws; incorporators: John T. Annis, 343 Lennox avenue, 


Detroit, |. Conrad Breed and J. Chester Wilkie. 

The Hudson Electric Appliance Co., Springfield, H1., 
to manufacture and deal in electrical appliances; 
Noah Gullett, Ridgely Hudson, Walter L. Wessel. 

The Farrand Mfg. Co., Boston, $200,000, to manufacture 
clinching bolts; incorporators: George L. Edward, 
Mass., John N_ Threlfall and Ernest. H. Landberg. 

The Gordon Soy Bean Harvester Co., Elizabeth City, N. C., 
$200,000 to manufacture grain harvesting machines; incorpor- 
ators: G Markham, C. R. Pugh and G. G. Gaither. 

Valve Co., 417 Sherman street, Pontiac, Mich., 
manufacture automobile valves and accessories, 

Charles P. Clarke, Frank S. Shaw and George 


$60,000, 
yrporators: 


self- 
Cambridge, 


The Pontiac 
$150,000, to 
incorporators : 
Walton. 

The Hampden Grinding Wheel Co., Springfield, Mass., $100,- 
000, to take over the Hampden Carborundum Wheel Co.; incor- 


porators: Willard P. Leshure, Frank S. Hatch, and John M. 
Collins. 
K. I. Willis Corp., 206 Eighteenth street, Moline, II, $100,000, 


to manufacture and deal in ornamental sheet iron; 


incorpor- 


ators: Willis, Oscar Erickson, J. A. Gerwin and J, A. 
Kittilson., 

Mermaid Mfg. Co., Milwaukee, Wis., $50,000, to manufacture 
electric washing machine and household appliances; incorpor- 
ators: Paul Zabel, Adolph Landauer and Robert F. Reiter, 1020 
Holton street. 


The Eureka Power Co., New York, $100,000, to make and 


deal in machinery and tools; incorporators: J. Yazbik, T. 
Moosey and G. C. Dagher. The attorney for the company 
is J. A. McNamara, 165 Broadway. 


The Semaphoric Indicator Co., 53 > W. Jackson 
Chicago. $50,000, to manufacture and deal in metal, 
products and automobile accessories ; 
Cullen, Joseph P. Gordon and Raymond V. Gordon. 


houlevard, 
steel, iron 
George T. 


GENERAL NEWS FROM THE FIELD 
The Union Chain & Mfg. Co., Seville, Ohio, 
plant to Sandusky, Ohio. 
Petition for a receiver for the Toledo Tap & Die Co., Toledo, 
Ohio, was recently filed with the common pleas court of that city. 
The Philadelphia Tramrail Co., Philadelphia, Pa., has moved 
to its new factory at East Ontario and Weikel streets, that city. 
The Canton Rim Co. has recently acquired the plant of the 
R. O. Fortune Tool Co., Wooster, Ohio, and plans to make 
enlargements. 


is moving its 


Property of the 
street, New York, 
Fries, on June 5, 
The Steyn, Pease Co., iron and steel and hardware representa- 
tive, has moved its headquarters from 100 Church street to 300 
W. 56th street, New York. 

The Mechanical Appliance Co., 133 Stewart street, Milwaukee, 
manufacturer of dynamos and other electrical products, has 
changed its name to the Louis Allis Co. 


A company is being organized to operate the plant of the 


New York Nipple Mfg. Co., 410 E. Tenth 
was offered for sale by the receiver, C. C. 


Cooley Castings Co., Saginaw, Mich, The organizers are Edward 
Mills, Midland, Mich., and Samuel Fair, Saginaw. 


The Pennsylvania Pump & Compressor Co., Easton, Pa., has 
opened up a district office at 105 W. Monroe street, Chicago. 
H. M. Montgomery will be manager of the district. 

The American Machine Products Co., Detroit, has changed 
its name to the Ampco Twist Dril! Co., and will continue its 
business of manufacturing twist drills and kindred tools. 

The Herman Nelson Corporation, Moline, IL, has — 
sales ottices at 2036 EF. 105th street, Cleveland; at 110 W. Augusta 
avenue, Spokane, \WWash.; at Denver and at Kansas City, Mo, 


‘The Ramsdell Specialty Co., Inc., Worcester, Mass., maker 
of screw machine products, has been taken over by the 
Worcester Electric Specialty Co., 68 High street, Worcester. 


Joseph T. Ryerson & Son have moved their foreign department 
headquarters from Chicago to the company’s branch offices, 
30 Church street, New York. Paul H. Petersen will have charge. 

The Murmac Mig. Co., Gloucester, Mass., a newly organized 
company, is now in its new plant and ready for manufacturing 
operations. The company will make tools and operate a machine 


shop. 

Property of the International Belt Co., Inc., 50 Smith street, 
Newburgh, N. Y., was offered for sale by the receiver, Frederick 
W. Steele, on June 6. The company manufactured mechanical 
helting. 

The E. L. Essley Machinery Co., Chicago, has been appointed 


agent for the Chicago district for the line of portable electric 
drills and grinders manufactured by the Jas. Clark, Jr. Electric 
Co., Louisville, Ky. 

Hearings on the Pittsburgh hase hefore the federal trade com- 
mission at Chicago have heen closed after about three months’ 
sessions. Testimony will now be taken at Birmingham, Ala., and 
Chattanooga, Tenn, 

The [enn Engineering Co., Reading, Pa., manufacturer of 
vise posts and pipe benders, has purchased a building at Third 
street and the Lehigh railroad in that city and has moved its 
husiness to the new location. 

The Lee Rule & Level Co., Greenfield, Mass., will soon begin 
manufacturing operations. The company was recently organized 
to make a new combination tool which embraces rule, level, 
square and straight edge all in one. 

O. L. Stephenson and H. O. Bernard have leased the plant 
of the Birmingham Pipe & Fitting Co. at Gate City, Ala., and 
have placed it in operation. When in full capacity, this plant 
has a dailv output of 30 tons of soil pipe. 

The Factory & Mill Supply Co., 137 Oliver street, Boston, 
recently purchased the mechanical equipment of the Conley & 
McElroy Co., Beverly, Mass., including drop hammers, lathes, 
presses, milling machines and other machinery. 

The Chas. J. Tagliablue Manufacturing Co., Brooklyn, has 
taken over the manufacture and sale of Mono products, Fred- 
erick D. Harger, formerly vice-president and general manager 
of the Mono Corporation, has joined the Tagliablue staff. 

The Orton & Steinbrenner Co., 
other handling machinery, has moved its general offices from 
the eleventh floor of the Transportation building, 608 S. Dear- 
horn street, Chicago, to the nineteenth floor of the same building. 
Middle- 

shock 
Shartle, Jr.; 
general superintendent, L. L. 


manufacturer of cranes and 


The following are the officials of the Lomar Mfg. Co., 
town, Ohio, recently incorporated to manufacture 
absorhers: president and general manager, C. W., 
vice-president, Thomas Randolph; 
Lomar. 

The assets of the Burrows Mfg. Co., York, Pa., have recently 
heen acquired by F. A. Burrows, John J. — and Harry Ness, 
and the business is being continued as the A. Burrows Mfg. 


Co., manufacturing boiler feed water and other 
specialties. 

The Fulton Co., Knoxville, Tenn., manufacturer of heating 
specialties, has been reorganized, New officers of the company 


are: president and treasurer, W. M. Fulton; vice-president, 
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Be it a small size water or oil line, or the large size high 
pressure and high temperature steam line, there is a 
Lunkenheimer Valve especially suited to the purpose. 
Every type is designed to give maximum service under 
extreme operating conditions, and, with the line complete, 
standardization with its manifold advantages is easily 
accomplished. 


With the seating surfaces regrindable and all parts made 
to gauge and renewable, the installation of Lunkenheimer 
valves means permanence in the line with minimum main- 
tenance expense. 


Bring these facts to the attention of your customers,— 
emphasize the good service and the satisfaction Lunken- 
heimer valves give. The results will prove to you that it 


pays to concentrate on LUNKENHEIMER PRODUCTS. 


THe LUNKENHEIMER 


QUALITY 


‘America’s Best since 1862” LARGEST MANUFACTURERS OF 


HIGH GRADE SPECIALTIES 
EW YORK BOSTON 


“enicaso CINCINNATI.U.S.A. Lonoon 


EXPORT DEPT. 129-135 LAFAYETTE ST., NEW YORK 


Fig. 73 


“Renewo” 


ervice way 


Vig. 606 
Cast Steel 


Fig. 1021 
“Perrenewo” 
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Warren Webster; executive manager, C. N. Mynderse; secretary 
Henry Hudson. 

The Seyler Mig. Co., Sharpsburgh, Pittsburgh, a new cor- 
poration, will operate a Pittsburgh plant to manufacture hard- 
ware for electric transmission line service. Carl Seyler, 
formery general manager of the Hubbard Co., 
president of the new company, 

David H. Smith and J. William Smith of the Brazil Novelty 
Works, Brazil, Ind., have acquired by lease the foundry building 
of the former Crawford & MeCrimmon plant and plan to 
manufacture wheelbarrows, freight trucks, handles for various 
tools and kindred products. 

The Keating Valve Co., Springfield, Mass., has recently pur- 
chased the business of the Robert M. Keating Co., and has 
resumed the manufacture of the flush valves. Henry L. Bowles 
of Springfield is president of the new company, and Charles 
Ss. Vining is treasurer and manager. 

The Ingersoll-Rand Co., New York., in its report for the 
year ended Dee. 31, 1921, shows net income of $582,241, after 
interest, depreciation and inventory adjustment, equivalent after 
preferred dividends to $3.95 a share earned on the 
stock. In 1920, the company earned $34.26 a share. 

George F. Henneberry, president of the Cuneo-Henneberry 
Compan Chicago, catalogue compilers printers, the 
sympathy of the mill supply jobbers of the country in the 
tragic death of his eleven year old son, George F., Jr., who was 
killed by an automobile at Glen View, IL, on Tuesday, June 13. 

The Canadian Vickers Limited has recently undertaken the 
manufacture of mining, power and general industrial machinery 
at its Montreal works, It is reported that agreements have been 
made to manufacture a number of products for American com- 
panics which heretofore have handled Canadian distribution 
from their own plants. 

The Black & Decker Mfg. Co., Baltimore, Md., builders of 
portable electric tools, announces the establishment of a new 
Detroit office in the General Motors building. ©. G. Odell, 
assistant to the president of the- company, will use this office 
as his base, and in addition it will provide headquarters for the 
local Detroit representative. 


Pittsburgh, is 


common 


The national screw thread commission will hold its next 
eveneral meeting at Washington, July 3 to 7, and will consider 
the reports on subcommittees on tap drills, special threads and 
holt) heads, nuts and wrenches. The standards committee 
section on plain limit gauges for general engineering work 
recently met at Cleveland. 

The Gardner Tap & Die Co., Cleveland, a new corporation, 
his taken over the business of the Gardner-Bryan Co. and will 
manufacture taps, dies and screw plates. The officers of the 
new company are: President, F. W. Wood, president of Wood 
& Spencer Co., Cleveland; vice-president, J. M. Gardner 
secretary, D. G. Miller, secretary of the Wood & Spencer Co. 
Mr. Gardner will also act as sales manager and treasurer. 

Adolphus Clay Bartlett, chairman of the board, Hibbard, 
Spencer, Bartlett & Co., Chicago, hardware jobber, died May 3. 
at Pasadena, Cal., following a stroke of paralysis. He was 77 
vears old and had been engaged in the hardware business for 
59 years. At the age of 19 he entered the employ of Tuttle, 
Hibbard & Co. as an office boy and worked his way up to 
the highest position in the organization, Mr. Bartlett left an 
estate estimated at upwards of two million dollars. 

It will be good news to the mill supply jobbers in the vicinity 
of Newark, N. J., to learn that the large automobile plant built 
about two years ago by the Willys Corporation with the intention 
of manufacturing automobiles, has been sold at public auction 
to W. C. Durant, head of the Durant Motors Co., and will he 
used to manufacture the new Star automobile. This plant is 
one of the most complete automobile manufacturing establish- 
ments in the world, and represents an investment of several 
million dollars. 

The Carborundum Company, Niagara Falls, has recently had 
an eight-reel moving picture taken to show the production and 
use of its products. The picture shows step by step the various 
processes in the production of grinding wheels and other abra- 
sives, In addition there are scenes showing the finished products 
in use in various industries. The picture has been given the 
title, “The Jewels of Industry.” Copies of the films will be 
placed at the disposal of the government for use in connection 
with Secretary Hoover’s campaign to use the movies to create 
foreign markets for American products. 

The American Railway Association and the Railway Supply 
Manufacturers’ Association held simultaneous conventions at 
Atlantic City, June 14 to 21. An exhibit of railroad equipment 


was one of the features There were 341 exhibitors and it is 
said that it was one of the greatest exhibitions of mechanical 
equipment ever staged at the Million Dollar Pier, Many well 
known mill supply manufacturers were among those who 
exhibited, included in the list heing the Cleveland Twist Drill 
Co., Dale Machinery Co., Henry Disston & Sons Co., Joseph 
Dixon Crucible Co., Jenkins Bros., Ingersoll-Rand Co., Lunken- 
heimer Co., National Tube Co., Racine Tool & Machine Co., 
S. Kk. F. Industries, Inc., Walworth Mfg. Co., Wright Mfg, 
Co., and Yale & Towne Mig. Co. 

E. C. Eckhouse, president of the Central Brass Co., who 
addressed the recent convention of the National Pipe & Supplies 
Association, made a report on the convention at the meeting 
of the National Association of Brass Manufacturers which was 
held recently at the Old Colony Club in the Hotel Tuller, 
Detroit. .\ poll of the members present at the meeting showed 
that business for the first few months of the year, as compared 
with the corresponding period of last year, showed an increase 
of 67 1/5 per cent. Among the subjects which were discussed 
hy the manufacturers was the question of standardization and 
it was concluded that they should adopt a uniform. standard 
size of catalogs and that this standard should he 74 inches by 
1054 inches. 


CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc. 
will be published in this Department at a rate of 25 cents a line, each 
insertion, Count nine words to a dine, 


SITUATIONS -WANTED 


D—Pe Osition with plumbing supply house, 12 
years’ experience, willing to travel. Write particulars to 
Samuel Weissberg, 132 Hooper street, Brooklyn, N. Y. 


BELTING SALESMEN WANTED 


WANTED—Reliable  castern) manufacturer established 
fifty vears requires several experienced belting salesmen in 
open territory throughout the United States and Canada. 
This offers a splendid opportunity to wide-awake salesmen 
who can produce. Write stating experience and territory 
covered. Address No. 726, care MILL SUPPLIES, 537 S. 
Dearborn St., Chicago. 


SALES REPRESENTATIVES WANTED 

WANTED—Young man to travel as representative for 
long established firm manufacturing mill supply and radio 
lines of equipment of highest quality. Must be hustler with 
selling ability and some knowledge of mechanical and elec- 
trical principles. Character references required. Write 
stating age, education, experience, and salary desired. Ad- 
dress No. 725, care MILL SUPPLIES, 537 S. Dearborn St., 
Chicago. 

WANTED—Manufacturers’ agent to sell electric and belt 
driven GRINDERS AND POLISHING AND BUFFING 
LATHES in the following territory: 

Pennsylvania. 

New York state except city of New York. 

Maine. 

Connecticut. 

Delaware. 

City of Chicago. : 

City of Detroit, Mich. : 

Reference required. Address No. 721, care MILL SUP- 
PLIES, 537 S. Dearborn Sb, Chicago. 


TDA 


~ 


FITTING BIN LABEL CARDS AND CARD HOLDERS 


How to Buy Right. To buy right, you must know how 
much stock you have on hand, how much you have sold 
during certain periods of the past, and how much you may 
expect to sell during certain periods in the future. Send for 
free booklets: “Perpetual Stock Inventories” and “How to 
Systematize the Store Room” and free samples of Stock 
Record Cards, Bin Tags and Card Holders for mill, mine, 
plumbing and auto supplies. Haddon Bin Label Co., Had- 
don Heights, N. | 
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QUALITY 


is a necessary considera- 
tion where protection 
against fire loss is in- 
volved. All Diener 


co 


Products are produced 

with this idea in mind. 
This is only one of the AEPROVED | 
many reasons for the Wil 
large sale of Diener cane 3) il 


products to large indus- 
trial plants and the 
growing demand for IN i 
them everywhere. - 


“Protection”” Approved Safety 
Non-Explosive Can 
and all other Diener Products are being sold easily by 


jobbers who wish to build business for permanence, 
because Diener reputation aids in their sale. 


WE WANT MORE JOBBERS—NOW 


You will find it to your interest to investigate this 
line further. Write for catalog showing our complete 
line, price list, and any other desired information. 


GEORGE W. DIENER MFG. CO. 


400-420 MONTICELLO AV., CHICAGO 


A Good Valve 
Proposition for YOU 


MR. JOBBER, if you want to develop a 
substantial inerease in your valve busi- 
ness, suppose you put in small stock 
of Cino Iron Body Gate Valves, and you 
will soon see the demand grow far be- 
yond your expectations. 


Here is a valve which, while moderate 
in price, is of much better quality than 
some of the more expensive valves now 
on the market. It is the latest and one 
of the best products of our engineering 
department and was designed to fulfill 
the demand of the consuming trade for 
an iron gate in the small as well as the 
larger sizes. 


It is of very simple construction, and has 
two discs and seats—a double protection 
against leakage. It will take pressure 
from either side—is far superior to the 
standard wedge dise valve, and will give 
the best of satisfaction on all pressures up 
to 125 pounds. 


Being made of iron, Cino Valve enjoys a large demand 
among users who handle cyanides or other acids which 
ordinarily attack brass. It is also extensively us din 
Chemical Plants, Tanneries, Oil Wells, Breweries, Mines, 
ete. It is made in 8 sizes. % in. up to 3 in., and is 
fusnished with iron body and brass mountings or entirely 
of all iron. 


It is the best gate valve value on the market—bar 
none. Send us a trial order, so we can prove tt. 


The D. T. Williams Valve Co. 


CINCINNATI, OHIO 


THE JOHNSON FRICTION CLUTCH 
Friction Clutches from Stock 


Johnson Clutches, both single and double, can now be 
obtained from stock in our standard slow speed type 
to fit all common shaft diameters and all standard 
pulley bores, within the range of light and medium 
horse powers that we cover. 


State definitely— 
Just what the clutch must drive. 
Actual maximum horse power. 
Speed of clutch shaft. 
Diameter of shaft. 
Diameter, width and bore of pulley. 


We will select the proper clutch and make 


Immediate Shipment on All 
Ordinary Requirements 


Friction Control Means Better Machinery 

And the Johnson Clutch is supreme among friction 
clutches. Adopt it as 
your standard—always 
dependable and always 
promptly obtained. 


Complete engineering 
service to consult on 
your problems and to 
handle special installa- 
tions of any kind. 


DOUBLE 
CLUTCH, 
WITH 
PULLEYS 


Write for our stock list and catalog D-R 


THE CARLYLE JOHNSON MACHINE CO. manc 


HESTER-CONN 


MYERS 
High Duty Self-Oiling Power Pumps 


Heavy pressure, high elevation, long distance and 
similar pumping duties subject the pump to 
severe strain. Myers High Duty Self-Oiling 
Power Pumps are extra heavy, strong and compact, and 
have covered working parts, a positive self-lubricating sys- 
tem, large valves, unrestricted waterways and other im- 
portant features which adapt them to hard service. They 
are ideal for oil fields, highway construction and similar 
duties. Many are in service as boiler feeders. 


You will appreciate the excellent qualities of this and the other 
stvles of Myers Self- 
2 Oiling Power Pumps 


and Working Heads. 
4 ro Tell us of your needs 

LD We will be glad to send 

A literature and informa- 

YERS tion. 

PUMPS FOREVERY ce’ 
TOOLS & DOOR 

HAY TOOLS & HANGERS] 


TWELVE 
STYLES 
AMF 


Pump Hot or Cold Water, Motive and 
Lubricating Oils and Similar Liquids 


THE F. E. MYERS & BRO. CO. 
Ashland, Ohio 
Ashland Pump and Hay Tool Works 
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Classified List of the Products of Advertisers 


*Member American Supply & Machinery Manufacturers’ Association. 
For Location of Advertisements see Alphabetical Index to Advertisers, 


ACCESSORIES, AUTOMOBILE 
Detroit Brass & Malleable Works, 
*General Asbestos & Rubber Co. 
*The Lunkenheimer Co. 
*The Wm. Powell Co. 
ALUMINUM AND ALLOYS 
Michigan Smelting & Refining Co. 


APRONS, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
ARBORS AND MANDRELS 
The Whitman & Barnes Mfg. Co. 


ASBESTOS MATERIALS 
*General Asbestos & Rubber Co. 


BABBITT METALS 
Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
Michigan Smelting & Refining Co. 


BALLS, STEEL, BRASS, BRONZE, ALUMI- 
NUM, MONEL AND BELL METAL, 
SOLID AND HOLLOW 

Hoover Steel Ball Co. 


BARRELS, TUMBLING 
*Royersford Foundry & Machine Co. 


BEARINGS, BRONZE 
*Sherwood Manufacturing Co. 


BEARINGS, ROLLER 
*“The Reeves’’—Reeves Pulley Co. 
*Royersford Foundry & Machine Co. 


BEARINGS, SHAFT 
Arguto Oilless Bearing Co. 
*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*Ww. A. Jones Foundry & Machine Co. 
*The Medart Company 
*Royersford Foundry & Machine Co. 
*The Skayef Ball Bearing Co. 
*T. B. Wood’s Sons Co. 

BELT DRESSING 
*Beltex’’—Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 

Gandy Belting Co., The 

Joseph Dixon Crucible Co. 

*Jobbers Mfg. Co. 

Richmond Belt Dressing Mfg. Co., Inc. 
*Chas. A. Schieren Co. 


BELT FASTENERS 
*Flexible Steel Lacing Co. 


BELT LACINGS, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*“Cocheco”’—I, B. Williams & Sons. 

BELT LACINGS, METALLIC 
*FKlexible Steel Lacing Co. 

BELT TIGHTENERS 

*Dodge Sales & Engineering Co. 
*The Hill Cluteh Co. 
*Ww. A. Jones Foundry & Machine Co. 
*The Medart Company 
B. Wood's Sons Co. 


BELTING, BALATA 
*Victor Balata & Textile Belting Co. 


BELTING, CANVAS STITCHED 
“Gandy’—The Gandy Belting (o. 
*Victor Balata & Textile Belting Co. 

BELTING, CONVEYOR 
Gandy Belting Co. 
*The B. F. Goodrich Co. 
New York Belting & Packing Co. 
Stanley Belting Corporation 
*Victor Balata & Textile Belting Co. 
BELTING, COTTON, SOLID WOVEN 
Stanley Belting Corporation 
*Victor Balata & Textile Belting Co. 
BELTING, IMPREGNATED, BLACK 
Gandy Belting Company 
BELTING, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
Geo. Rahmann & Co. 
*Chas. A. Schieren Co. 
*“Shield”—McCauley Belting Co. 
“Sterling’—Chas. Bond & Co., Philadelphia 
*I, B. Williams & Sons. 
BELTING, LINK 
H. W. Caldwell & Son Co. 
*Chas. A. Schieren Co. 


BELTING, ROUND 
*Chicago Belting Co. 
*Chicago Kawhide Mfg. Co. 
*New York Leather Belting Co. 
*Chas. A. Schieren Co. 
*l. B. Williams & Sons. 


BELTING, RUBBER 
*Diamond Rubber Co., Inc. 
*New York Belting & Packing Co. 
BELTING, THRESHER 
Gandy Belting Co. 
*New York Belting & Packing Co. 
*l. B. Williams & Son 
*Victor Balata & Textile Belting Co. 
BELTING, TRACTOR 
*Victor Balata & Textile Belting Co. 


BELTING, TWISTED 
*Chicago Rawhide Mfg. Co. 
BELTING, WATERPROOF 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
Gandy Belting Company 
***Marine’—McCauley Belting Co. 
Rahmann & Co. 
*Chas. A. Schieren Co. 
*I. B. Williams & Son 
*Victor Balata & ‘Textile Belting Co. 
BELTS, WELL DRILLING 
*Victor Balata & Textile Belting Co. 
BENCHES (WORK) JEWELERS 
Leiman Bros. 
BENCH LEGS 
*W. A. Jones Foundry & Machine Co. 
*Standard Pressed Steel Co, 
BENCH STOPS 
Chas. Morrill. 
BENDERsS, PIPE 
*M. B. Skinner Co. 

BITS, AUGER, AND EXPANSIVE 
“Pexto’’—The Peck, Stow & Wilcox Co. 
The Whitman & Barnes Mfg. Co. 

BLOCKS, CHAIN 
*Wright Mfg. Co. 


BLOCKS, PILLOW 
*Bond Foundry & Machine Co. 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
The Carlyle Johnson Machine Co. 
*loyersford Foundry & Machine Co. 
*Standard Pressed Steel Co. 
*T. B. Wood’s Sons Co. 
BLOWERS 
*Champion Blower & Forge Co. 
Leiman Bros. 
BLOWERS, FLUE 
*Sherwood Manufacturing Co. 
BLOWERS, SANDBLAST 
Leiman Bros, 
BOLT CUTTERS 
*H. K. Porter—‘Easy,” “New Easy,” ‘“‘Allen- 
tandall.”” 
BOLTS, CONNECTING ROD 
*Ferry Cap and Set Screw Co. 
BOLTS, KING 
*Ferry Cap and Set Screw Co. 
BOLTS, NUTS AND SCREWS 
*The National Acme Company, 
*Standard Pressed Steel Co. 
BOLTS, SPRING 
*Ferry Cap and Set Screw Co. 
BRACES, BIT 
“Pexto”’—The Peck, Stow & Wilcox Co. 
BRACKETS, WALL 
*Bond Foundry & Machine Co. 
*W A. Jones Foundry & Machine Co. 
*The Medart Company 
BRAKE LINING 
*General Asbestos & Rubber Co. 
BRASS GOODS, STEAM 
*American Injector Co. 
Crane Co. 
Detroit Brass & Malleable Works. 
*The Lunkenheimer Co. 


_*McRae & Roberts Co. 


*Sherwood Manufacturing Co. 

*The Wm. Powell Co. 

*Sterling & Skinner Mfg. Co. 

*The D. T. Williams Valve Co. 

BRONZE BUSHINGS AND BARS 
*Sherwood Manufacturing Co. 
BROOMS, FACTORY, WAREHOUSE AND 

RAILROAD 


*Indianapolis Rrush & Rroom Mfg. Co. 
Long Island Broom Works 


BROOMS, STREET AND PLATFORM 
Long Island Broom Works 
BRUSHES, BENCH, FLOOR, ETC. 
*Indianapolis Brush & Broom Co. 
Long Island Broom Works 
BRUSHES, PAINT 
Long Island Broom Works 
BUCKETS, ELEVATOR 
W. H. Caldwell & Son Co. 
*W. A. Jones Fdy. & Machine Co. 
“Salem’’—Mullins Body Corporation 
BUILDERS’ HARDWARE 
Peck, Stow & Wilcox Co. 
BUSHINGS, PULLEY 
Arguto Oilless Bearing Co. 
CABINETS, TOOL 
The Whitman & Barnes Mfg. Co. 
CANS, EXCELSIOR 
Geo, W. Diener Mfg. Co. 
Peerless Safety Can & Device Mfg. Co. 
CANS, OILY WASTE 
Geo. W. Diener Mfg. Co. 
Peerless Safety Can & Device Mfg. Co. 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
Peerless Safety Can & Device Mfg. Co. 
CAR-MOVEKS 
*Appleton Car-Moving Co. 
CARS, INDUSTRIAL 
H. I) Conkey & Company. 
CARTS, CONCRETE 
The Akron Barrow Co. 
CASING, WELL 
National Tube Co, 
CASTINGS, BRASS, BRONZE AND 
ALUMINUM 
*Sherwood Manufacturing Company 
CASTERS, TRUCK 
*Bond Foundry & Machine Co. 
CASTINGS, GRAY AND MALLEABLE 
Detroit Brass & Malleable Works, 
Illinois Malleable Iron Co. 
*sherwood Manufacturing Co. 
CATALOGS, SUPPLY HOUSE 
Cuneo-Henneberry Service Co. 
*R. R. Donnelley & Sons Co. 
*Wynkoop Hallenbeck Crawford Co. 
CEMENT, LEATUER BELT 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*Cocheco—I, B. Williams & Sons. 
*Chas. A. Schieren Co. 
CHAIN BELTS 
H. W. Caldwell & Son Co. 
*w. A. Jones Foundry & Machine Co. 
CHISELS, CARPENTERS’ 
“‘Pexto’”—The Peck, Stowe & Wilcox Co. 
CHUCKS, DRILL 
*Skinner Chuck Company 
CHUCKS, LATHE 
*Skinner Chuck Company 
*“Sweetland’—The Hoggson & Pettis Mfg. Ce 
CLAMPs, BELT 
*The Hoggson & Pettis Mfg. Co. 
B. Wood's Sons Co. 
CLAMPs, “C” 
Machinists’ and Toolmakers’ 
*Armstrong Bros, Tool Co. 
CLAMPS, PIPE AND PIPE JOINT 
*M. B. Skinner & Co, 
CLEANERS, CLOSET BOWL 
Hercules Chemical Co., Ine. 
CLEANERS, SEWER AND DRAIN PIPE, 
CHEMICAL 
Hercules Chemical Co. Inc. 
CLEANERS, SEWER. AND DRAIN PIPE, 
MECHANICAL 
Hercules Chemical Co., Inc. 
CLIPPERS, BOLT 
*H. K. Porter. 
CLOSETS, FROST PROOF 
Jos, A. Vogel Co. 
CLUTCHES, FRICTION 
*Bond Foundry & Machine Co. 
H. W. Caldwell & Sons Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
Edgemont Machine Co., The 
*The Hill Clutch Co, 
*“Lemley”—W. A. Jones Fdy. & Mach. Co. 
*The Medart Company 
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Pyott Foundry Co. 
*The Moore & White Co. 
*“The Reeves’’—Reeves Pulley Ce. 
*T. B. Wood's Sons Co. 
COCKS, AIR 
*American Injector Co. 
Crane Co. 
Detroit Brass & Malleable Works. 
*The Lunkenheimer Co, 
*McRae & Roberts Co. 
*The Wm. Powell Co. 
*The Sterling & Skinner Mfg. Co. 
*Tbe D. T. Williams Valve Co. 
COCKs, BALL 
*Detroit Lubricator Co. 
*McRae & Roberts Ca. 
*The Sterling Skinner Mfg. Co. 
COCKS, CORPORATION 
Crane Co. 
*The Lunkenheimer Co. 
*The Wm. Powell Co. 
*American Injector Co. 
Crane Co, 
Detroit Brass & Malleable Works, 
*Jenkins Bros. 
*The Lunkenheimer Co. 
*“Ohio’—The Ohio Brass Co. 
Powell Co. 
*Sherwood Manufacturing Company. 
*The D. T. Williams Valve Wo. 
COCKS, STEAM AND SERVICE 
Crane Co. 
Detroit Brass & Malleable 
*The Lunkenheimer Co. 
*McRae & Roberts Co. 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 
*The D. T. Williams Valve Co. 
COLLARS, SHAFT 
*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*lDodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*wWw. A. Jones Foundry & Machine Co. 
*The Medart Company 
*Royersford Foundry & Machine Co. 
*Standard Pressed Steel Co. 
*T. B. Woods’ Sons Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
Superior Flake Graphite Co. 
COPPERsS, SOLDERING 
Chicago Solder Co, 
COUNTERBORES 
The Whitman & Barnes Mfg. Co. 
COUNTERSHAFTS 
*T. B. Woods’ Sons Co. 
COUNTERSHAFTS, SMALL 
Birkle Machine Works. 
COUNTERSIN KS 
The Whitman & Barnes Mfg. Co. 
COUPLINGS, HOSE 
Schlangen Bros. Co. 
COUPLINGS, MOTOR 
Birkle Machine Works. 
*Bond Foundry & Machine Co. 
*W. A. Jones Foundry & Machine Co. 
COUPLINGS, SHAFT 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co, 
*The Hill Clutch Co. 
*The Medart Company 
*Royersford Foundry & Machine Co. 
*Spiro—Bond Foundry & Machine Co. 
*Standard Pressed Steel Co. 
*T. B. Woods’ Sons Co. 
COUPLINGS, SHAFT, 
irkle Machine Works, 
*Bond Foundry & Machine Co. 
*wWw. A. Jones Foundry & Machine Co, 
*T. B. Woods’ Sons Co. 
COUPLINGS, SHAFT, FRICTION CUT-OFF 
The Carlyle-Johnson Machine Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*T. B. Woods’ Sons Co. 
CRANES, HAND 
H. DL. Conkey & Company. 
CUP LEATHERS 
*Chicago Belting Co 
*Chicago Rawhide Mfg. Co. 
CUPS, OIL AND GREASE 
*American Injector Co. 
Crane Co. 
*Detroit Lubricator Co. 
*The Lunkenheimer Co, 
*The Wm. Powell Co. 
*Sherwood Manufacturing Company. 
*D. T. Williams Valve Co. 
CUPS, PRIMING 
*The Lunkenheimer Co. 
CUTTERS, BOLT, RIVET AND WIRE 
°H. K. Porter. 


GAUGE 


Works. 


FLEXIBLE 


POWER AND ELECTRIC 


QuUPPLIES 


CUTTERS, GASKET AND WASHER 
*M. B. Skinner Co. 
CUTTERS, PIPE 
The Curtis & Curtis Co. 
*roledo Pipe Threading Machine Co. 
CUTTERS, STORAGE BATTERY 
K. Porter. 
CUTTING DIES FOR LEATHER, PAPER AND 
CLOTH 


*The Hoggson & Pettis Mfg. Co. 
CYLINDERS, WATER, AIR OR GAS 
National Tube Co. 
CYLINDERS, WATER, BRASS AND BRASS 
ANED 
F. E. Myers & Bro. Co. 
DIES, BOLT THREADING 
*The National Acme Company. 
DIES, BRASS EEI \ AND 
tINTIN 
*The Hoggson & Pettis Mf. Co. 
DIES, PIPE THREADING 
The Oster Mfg. Co. 
*Toledo Pipe Threading Machine Co. 
DOGS, LATHE 
*Armstrong Bros. Tool Co. 
DRIETS, DRILL 
The Whitman & Barnes Mfg. Co, 
DRILLING POSTS 
*Armstrong Bros. Tool Co. 
DRILL STANDS 
The Whitman & Barnes Mtg. Co. 
DRILLS, BREAST 
“Pexto’—The Peck, Stow & Wilcox Co, 
DRILLS, CARBON 
The Whitman & Barnes Mfg. Co, 
DRILLS, CENTER 
The Whitman & Barnes Mfg, Co. 
DRILLS, ELECTRIC 
Clark, Jr. Electric Co. 
ht Enginecring & Sales Co. 
Electrical Tool Co. 
DRILLS, HIGH SPEED 
The Whitman & Barnes Mfg. Co, 
DRILLS, POST 
*Champion Blower & Forge Co. 
*The Crescent Machine Co. 
DRILLS, RATCHET 
*The Armstrong Bros. Tool Co. 
“Pexto’—The Peck, Stow & Wilcox Co. 
The Whitman «& jarnes Mfg. Co. 
DRILLS, TWIST 
*Whitman & Barnes Mfg. Co. 
DRIVES, POWER 
‘The Toledo Pipe Threading Machine 
DRUMS, CAST TRON 
*W. A. Jones Foundry & Machine Ce. 
*The Medart Company. 
*T. b. Woods’ Sons Co. 
DRUMS, STEEL RIM 
*The Medart Company. 
EJECTORS 
*American Injector Co. 
*Sherwood Manutacturing Company. 
ELIMINATORs, OIL 
*The D. T. Williams Valve Co. 
ENGINE AND BOILER FITTINGS 
*Americon Injector Co. 
Crane Co. 
*The Lunkenheimer Co. 
*McRae & Roberts Co. 
The Pickering Governor Co. 
*The Wm. Powell Co. 
*Sherwood Manufacturing Co. 
*bD. T. Williams Valve Co. 
ENGINES, HOISTING 
Somers, Fitler & Todd Co. 
EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 
Peerless Safety Can & Device Mfg. Co. 
FASTENERS, BELT 
*Flexible Steel Lacing Co. 
FEED WATER SOFTENER AND PURIFIER 
*lodge Sales & Engineering Co. 


*American Swiss File & Tool Co. (Precision, 
toolmakers’, jewelers’, machin- 
ists’. 

*Delta ile Works. 
FIRE FIGHTING DEVICES—UNDER- 

WRITERS’ APPROVED 

Geo. W. Diener Mfg. Co. 

Peerless Safety Can & Device Mfg. Co. 
FIRE PREVENTION EQUIPMENT—UNDER- 
WRITERS’ APPROVED 

Geo. W. Diener Mfg. Co. 
Peerless Safety Can & Device Mfg. Co. 
FITTINGS, GAS FIXTURE 
Detroit Brass & Malleable Works, 
FITTINGS, PIPE, MALLEABLE 
Crane Co. 
lbetroit Brass & Malleable Works. 


Illinois Malleable lron Co. 
*Walworth Mfg. Co. 
FLOOR STANDS 
*Bond Foundry & Machine Co. 
*bDodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co, 
*The Medart Company 
*T. B. Woods’ Sons Co. 
FLUX, SOLDERING, ACID, PASTE, ROSIN 
AND STEARINE 
Chicago Solder Co. 
PLY WHEELS, CAST IRON 
*Dodge Sales & Engineering Co. 
*The Itill Clutch Co, 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
Vyott Foundry Co, 
*T. B. Woods’ Sons Co. 
FORGES, BLACKSMITH 
*Champion Blower & Forge Co. 
FORGES, RIVET 
*Champion Blower & Forge Co. 
FRAMES, WALL 
*Bond Foundry & Machine Co. 
*lDodge Sales & Engineering Co. 
. A. Jones Foundry & Machine Co, 
*The Medart Company 
*Valley Lron Works. 
*T. B. Woods’ Sons Co, 
FRICTION CLUTCHES 
(See “Clutches, Friction’) 
FRICTIONS, PAPER COMPOSITION 
Compesition Wood Products Co. 
FURNACES, SOLDERING 
Diener Mig. Co. 
GAGES, WATER 
*American Injector Co. 
Crane Co, 
Detroit Brass & Malleable Works. 
*bDetroit Lubricator Co. 
*The Lunkenheimer Co, 
*McRae & Roberts Co. 
*The Ohio Brass Co. 
*The Penn Engineering Co. 
*The Win. Powell Co. 
*Sterling & Skinner Mfg. Co. 
GASKETS 
*General Asbestos & Rubber Ce, 
‘Jenkins Bros. 
*New York Belting & Packing Co. 
GEARS 
H. W. Caldwell & Son Co, 
* lodge Sales & Engineering Co. 
W. A. Jones Foundry & Machine Co. 
*The Medart Company 
GEARS, RAWHIDE 
*Chicago Rawhide Mfg. Co. 
*W. A. Jones Foundry & Machine Co. 
GLASSES, GAUGE 
*The Libbey Glass Mfg. Co. 
GLOVES, STEEL GRIP 
Industrial Gloves Corporation 
GOVERNORS, FOR STEAM AND GASOLINE 
ENGINES 
The Pickering Governor Co., 
GRAPHITE FOR ALL 
Joseph Dixen Crucible Co. 
Superior Flake Graphite Co, 
GREASE, LUBRICATING 
Adam Cook's Sons. 
Joseph Dixon Crucible Co. 
*ltovyersford Foundry & Machine Co. 
Superior Flake Graphite Co. 
GRINDERS, ELECTRIC 
*Jas. Clark, Jr. Electric Co. 
*U. S. Electrical Tool Co. 
GRINDERS, HAND 
Modern Grinder Mfg. Co. 
GRINDERS, POWER 
Conkey & Company. 
GRINDERS, TOOL, ROLLER BEARING 
*Chicago Pulley & Shafting Co. 
GUARDS, ELECTRIC LAMP 
*Ilexible Steel Lacing Co. 
GUNS, OIL AND GREASE 
*Royersford Foundry & Machine Co. 
HAMMERS, HAND 
“Pexto"—The Peck, Stow & Wilcov Co} 
The Warren Tool & Forge Co. 
HANGERS, DOOR 
Fr. E. Myers & Bro. Co. 
HANGERS, PIPE 
“Ball Joint’—The Penn Engineering Co. 
HANGERS, SHAFT 
*Bond Foundry & Machine Co, 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*Roversford Foundry & Machine Ce. 
*S K F Industries, Inc. 
*Standard Pressed Steel Co. 
*T. B. Woods’ Sons Co. 
HATCHETS 
“Pexto’"—The Peck, Stow & Wilcox Co. 


Geo. W 


Portland, 
PURPOSES 


Conn. 
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HE fumeless 
solvent that is 
guaranteed to work 
with cold water. 
Costs less than any 
other. 
A substitute is NOT as good. 
Hercules Chemical Co., Inc. 


440 Washington St., New York 


Canadian Dist., W. H. Cunningham 
& Hill, Ltd., 269 Richmond st., 
Toronto, Ont. 


The Best and Most Powerful 
Car-Mover Made 


In strength, power and push the ATLAS Car-Mover 
is without an equal. The unique design and con- 
struction of the spurs make slipping i ibl 


One man with the ATLAS can easily move a loaded 
ear, while 12 men without it can hardly budge an 
empty car. 


Let us tell you all about its many fea- 
tures. Write for literature and prices 4 


Appleton 
Car-Mover Co. 


Appleton, Wis. 


10% of Your Power or 
Fuel Cost Is How Much? 


That’s just what 
SELLS ROLLER BEARINGS 


will save you.* 


—And you install them without taking down a foot 
of shafting, a hanger or even disturbing a coupling or 


pulley. 
They Are Split Throughout 


Let us send a list of installations. Then write to these 
concerns. Ask them what they think of Sells Roller 
Bearings. 


“Some are saving as high as 15% 
in the power and fuel bills. 


We'll have one of our engineers call; also mail folders 
the same day we receive your request. 


Here’s a Feature of Royersford Hangers 


The feet are ground perfectly flat and fit flush without 
troublesome shimming. There are also features that 
you will appreciate in connection with all Royersford 
products, such as Roller Bearings for Mine Cars, 
Trailers, Tractors and Wagons, Shaft Hangers, Collar 
and Couplings, Rollerine, the Ball and Roller Bearing 
Lubricant, Combination Oil and Grease Gun, Bab- 
bitted Ring Oiling Bearings, Punches and Dies, Punch- 
ing and Shearing Machines, Sensitive Drill Presses, 
Drill Presses and Foot Presses, Grinding and Polishing 
Machines, Tumbling Barrels. 


Royersford Foundry & Machine Co. 


43 N. 5th Street Philadelphia, Pa. 


KESTER 


Acid Gre WIRE SOLDER. 


apparent the year ’roundon the 

average farm, but its neglected 
use is due to the messy method of 
using ordinary solder and flux, 
which has little appeal for the busy 
farmer. 


4 [ve daily need for solder is 


Your next call for ‘either solder or 
\ flux is your chance to make a satis- 
fied and permanent customer. Take 
a spool or carton of Kester Acid 
Core Wire Solder and say to him, 
“this solder requires only heat to do 
neat, rapid and permanent work.” 


Explain also, how the extensive use of solder 
prolongs the utility of various equipment. 


Then show him how this solder contains , 
tiny pockets, which supply the flux at the 
proper time. 


Tell him, ‘‘Kester comes coiled in one- 
pound cartons or on one-pound spools, but 
it is more economical to buy it on the five 
or ten pound spools.” 


When he has indicated his choice, then 
you’ve made a “‘Kester Sale’’—clean, quick 


and profitable. 


CHICAGO SOLDER 
COMPANY 


4215 Wrightwood Ave., Chicago, Ill. 


postage prepaid. 


\ 


J 


37-22 


Please send me a sample of Kester Acid Core Solder, no charges, 
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HOISTS, CHAIN 
*Wright Mfg. Co. 
HOISTS, ELECTRIC 
H. Ll. Conkey & Company 
HOLDERS, TOOL 
*Armstrong Bros. Tool Co. 
HOOKS, BELT 
*Flexible Steel Lacing Co. 
HOSE FITTINGS 
Schlangen Bros. Co. 
HOSE, COTTON 
*Diamond Rubber Co., Inc. 
*New York Belting & Packing Co. 
HOSE, FIRE 
*Diamond Rubber Co., Ine. 
*New York Belting & Packing Co. 
HOSE, RUBBER 
*Diamond Rubber Co., Inc 
*New York Belting & Packing Co. 
HOSE, STEAM 
*Diamond Rubber Co., Inc 
*New York Belting & Packing Co. 
HYDRAULIC LEATHER 
*Chicago Rawhide Mfg. Co. 
*Chas. A, Schieren Co. 
INJECTORS 
*American Injector Co. 
*The Lunkenheimer Co. 
*Sherwood Manufacturing Company. 
*The Wm. Powell Co. 
LACE LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*New York Leather Belting Co. 
*Chas. A. Schieren Co. 
*I, B. Williams & Sons. 
LACING, BELT, METALLIC 
*Flexible Steel Lacing Co. 
LAMP GUARDS 
*Flexible Steel Lacing Co. 
LEATHER BELTING 
(See “Belting, Leather.’’) 
LATHES, SPEED 
Leiman Bros. 
LEAD BURNING EQUIPMENT 
Torchweld Equipment Co. 
Oxweld Acetylene Co. 
LEATHER SPECIALTIES 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
Industrial Gloves Corporation 
LEATHERS, HAND 
California Tanning Company 
*Chicago Belting Co, 
*Chicago Rawhide Mfg. Co. 
LEGS, BENCH 
ew. A. Jones Foundry & Machine Co. 
*Standard Pressed Steel Co. 
LETTERS AND FIGURES, STEEL 
*The Hoggson & Pettis Mfg. Co. 
LIQUID SOAP DISPENSERS 
Chas. Morrill 


LUBRICANTS, BALL & ROLLER BEARING 


*Royersford Foundry & Machine Co. 
LUBRICATORS 

*American Injector Co. 

*Detroit Lubricator Co. 

*The Lunkenheimer Co. 

*McRae & Roberts Co. 

The Pickering Governor Co. 

*The Wm. Powell Co. 

*Sherwood Manufacturing Company 

*The D. T. Williams Valve Co. 

MACHINE TOOLS 

Somers, Fitler & Todd Co. 
MACHINERY CLUTCHES 

The Carlyle Johnson Machine Co. 

*Dodge Sales & Engineering Co. 

Edgemont Machine Co., Inc. 

*The Hill Clutch Co 

*T. B. Wood's Sons Co. 

MACHINERY, COAL HANDLING 
*Dodge Sales & Engineering Co. 


MACHINERY CONVEYING AND ELEVATING 


H. H. Caldwell & Son Co. 
*Dodge Sales Engineering Co. 
*The Hill Clutch Co. 
*w. A. Jones Foundry & Machine Co. 
MACHINES, GRINDING AND POLISHING 
*Jas. Clark, Jr. Electric Co. 
*Royersford Foundry & Machine Co. 
MACHINES, MARKING 
*The Hoggson & Pettis Mfg. Co. 
MACHINES, PIPE CUTTING AND 
THREADING 
The Oster Mfg. Co. 
*Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND SHEARING 
*Royersford Foundry & Machine Co. 
MACHINES, SHEET METAL WORKING 
Peck, Stow & Wilcox Co. 


MACHINERY, WOODWORKING 
*The Crescent Machine Co, 
Somers, Fitler & Todd Co. 
MALLETS AND HAMMERS, RAWHIDE 
*Chicago Rawhide Mfg. Co. 
MATS AND MATTING, RUBBER 
*Diamond Rubber Co., Ine. 
*New York Belting & Packing Co. 
MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 
METAL, BEARING 
*Dodge Sales & Engineering Co. 
*The Medart Company 
Michigan Smelting & Refining Co. 
*Reeves Puiley Co. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia. 
*Chicago Belting Co. ‘ 
*The Chicago Rawhide Mfg. Co. 
*Chas, A. Schieren Co. 
MILL SUPPLIES 
Somers, Fitler & Todd Co. 
MILL SUPPLY CATALOGS 
Cuneo-Henneberry Service Co. 
*R. R. Donnelley & Sons Co. 
*Wynkoop, Hallenbeck Crawford Co. 
MITTENS, STEEL GRIP 
Industrial Gloves Corporation 
MOTORS, AUTOMOBILE 
*Reeves Pulley Co. 
MOTORS AND DYNAMOS 
*Jas. Clark, Jr. Electric Co. 
MOVERS, CAR 
*Appleton Car-Mover Co. 
MULE STANDS 
*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co, 
*The Medart Company 
*T. B. Wood's Sons Co. 
NAIL PULLERS 
Chas. Morrill 
NAME PLATES 
*The Hoggson & Pettis Mfg. Co. 
NOZZLES, HOSE 
Schlangen Bros. Co. 
NUTS AND SCREWS 
*The National Acme Co, 
NUTS, THUMB 
Victor Products Corp. 
OIL WELL ACCESSORIES 
*The Wm. Powell Co. 
OILING DEVICES 
*American Injector Co. 
Crane Co, 
*Sherwood Manufacturing Company 
*The D. T. Williams Valve Co. 
*The Wm. Powell Co. 
PACKING, AMMONIA 
*Diamond Rubber Co.. Inc. 
Goodsell Packing Co. 
*New York Belting & Packing Co. 
PACKING, HYDRAULIC 
*Chicago Rawhide Mfg. Co. 
*Diamond Rubber Co., Ine. 
*General Asbestos & Rubber Co. 
Goodsell Packing Co. 
*New York Belting & Packing Co. 
PACKING, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*Chas. A. Schieren Co. 
PACKING, PISTON 
*Diamond Rubber €o., Ine. 
*General Asbestos & Rubber Co, 
Goodsell Packing Co. 
PACKING, RING 
*Diamond Rubber Co., Ine 
*General Asbestos & Rubber Co. 
Goodsell Packing Co. 
*New York Belting & Packing Co. 
PACKING, RUBBER 
*Diamond Rubber Co., Ine. 
*General Asbestos & Rubber Co. 
*New York Belting & Packing Co, 
PACKING, SHEET 
*Diamond Rubber Co., Inc. 
*General Asbestos & Rubber Co. 
*“Jenkins '96'’—.Jenkins Bros. 
*New York Belting & Packing Co. 
PACKING, VALVE STEM 
*Diamond Rubber Co., Inc. 
*General Asbestos & Rubber Co. 
*New York Belting & Packing Co. 
PAINT, SILICA-GRAPHITE 
Joseph Dixon Crucible Co. 
Superior Flake Graphite Co. 
PASTE, SOLDERING 
Chicago Solder Co. 


PEGS OR PINS, RAWHIDE 
*Chicago Rawhide Mfg. Co. 


PICKS 
The Warren Tool & Forge Co. 
PIPE CLAMPS 
*M. B. Skinner Co. ‘Emergency” 
PIPE SADDLES 
*M. B. Skinner Co. ‘“Skinner’’ 
PIPE THREADING TOOLS 
Crane Co, 
*Toledo Pipe Threading Machine Co. 
PIPE, STEEL 
National Tube Co. 
Crane Co. 
PIPE, WROUGHT IRON 
Crane Co. 
Somers, Fitler & Todd Co. 
PLATES, BASE 
*Bond Foundry & Machine Co. 
*bDodge Sales & Engineering Co. 
PLATES, FLOOR AND CEILING 
Crane Co. 
The Penn Engineering Co. 
PLIERS 
The Peck, Stow & Wilcox Co. 
PLUGS, BRASS AND FUSIBLE 
*American Injector Co. 
*The Wm. Powell Co. 
*Sherwood Manufacturing Company 
*The D. T. Williams Valve Co. 
POLES, TUBULAR STEEL 
National Tube Company 
POWER TRANSMISSION APPLIANCES 
*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
Edgemont Machine Co., The 
The Carlyle Johnson Machine Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*The Moore & White Co. 
Pyott Foundry Co. 
*ltoyersford Foundry & Machine Co. 
*S K F Industries, Inc. 
*Standard Pressed Steel Co. 
*T. B. Wood’s Sons Co, 


PRESSES (DRILL) JEWELERS’ SENSITIVE 
Leiman Bros. 
PRESSES, DRILL AND FOOT 
*Royersford Foundry & Machine Co. 
PRESSES, PAPER BALING 
Somers, Fitler & Todd Co. 
PRINTERS AND BINDERS 
Cuneo-Henneberry Service Co. 
*k. R. Donnelley & Sons Co. 
*Wynkoop Hallenbeck Crawford Co. 
PROTECTORS, ELECTRIC LAMP 
*Flexible Steel Lacing Co, 
PRUNING SHEARS 
“Pexto’’—Peck, Stow & Wilcox Co. 
PULLEY BUSILINGS 
Arguto Oilless Bearing Co. 
PULLEY COVERING 
*Chicago Rawhide Mfg. Co. 
PULLEYs, CAST IRON 
Birkle Machine Works. 
*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
Pyott Foundry Co, 
*Koyerstord Foundry & Machine Co. 
*T. B. Wood's Sons Co. 
PULLEYs, PAPER COMPOSITION 
Composition Wood Products Co. 
PULLEYS, CONE 
*W. A, Jones Foundry & Machine Ca 
Pyott Foundry Co, 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 
PULLEYS, CONVEYOR 
*The Medart Company 
Pyott Foundry Co, 
*T. B. Wood's Sons Co. 
PULLEYS, FLANGE 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*w. A. Jones Foundry & Machine Co. 
*The Medart Company 
*The Ohio Valley Pulley Works, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 
PULLEYS, FRICTION CLUTCH 
*Bond Foundry & Machine Co. 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
The Carlyle Johnson Machine Co. 
*w. A. Jones Foundry & Machine Co. 
*The Medart Company 
*The Moore & White Co. 
Pyott Foundry Co, 
*Reeves Pulley Co. 
*T. B. Wood’s Sons Co. 
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QUPPLIES 


ONE-HAND- Electric When You Want 


Dri 
Good Packings, 
Buy Goodsell Brands 


Weight 

3 Ibs. 
Capacity 
in. 

Westinghouse 
Motor 


Goodsell’s ‘‘98’’ Stitched 


Goodsell’s “Dollar” Packin 
ces Work Everywhere g 
Goodsell’s Rubber Back Flax oe 
This 3 pound electric drill with a die-cast Goodsell’s Polar Ammonia iphe 
aluminum housing, bores holes in wood 
or metal quickly, accurately and quietly. 
; THE reputation that our products enjoy is the 
Runs on direct or alternating current at Z result of over forty years of manufacturing qual- 
: : ity packings. e have a packing for every purpose. 
900 R. P. M. Takes bits up to and includ- Jobbers everywhere now sell Metalpac and Goodsell 
4 inch. brands because their customers demand the best. 


Just the tool for light work and it sells at : 
a reasonable and popular price. Samples and Literature 


on request. 


Goodsell Packing Co., Inc. 


Write us direct 


Knight Engineering & Sales Co. Maywood, IIl. 
' 30 W. Walton Place, Chicago 210 W. Seventh St., Los Angeles Suburb of Chicago 
Most Plumbers and Fitters Know Them as the 


Wedge-shaped 
Nickel Bronze 
Scat inserted 

under hydrau- 
lic pressure 


‘*Dependable’’ 
Brass Goods 


and 


Malleable 
Fittings 


Not only through constant ad- 
vertising in trade papers but by 
30 years of actual experience 
with them. They are recognized 
-by this trade mark. 


© 


Sold Through Jobbers 
‘DETROIT BRASS & MALLEABLE WORKS 


Formerly Detroit Valve & Fittings and Detroit Brass Works 
Holden and Greenwood Ave., Detroit, Mich. 
N. Y. Office (Metropolitan District Only) 66 Cliff St. 

H. ROMEYN SMITH, Eastern Sales Manager 
southern Representative (Texas and Oklahoma) 


Face Joint and 
Back Joint on 
same plane. 

No Recess at 
Tace Joint. 


Webco Unions 


EBCO users know the value of the 
Webco bronze-to-iron seat, with binding 
joint, as a protection against rust and leakage. 
If you're not satisfied with the service you're 
getting from ordinary unions, try Webco. 
Plain or galvanized 4” to 4”. Plain flanged 1” to 
a". Write for descriptive folder with prices. 


C. M. Crookshank, 915 Great Southern Life Bldg. 
Dallas, Texas 


When writing to Advertisers please mention MILL SupPPLigs. 
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PULLEYS, GROOVED 


Birkle Machine Works. 

*bLodge Sales & Engineering Co. 

*w. A. Jones Foundry & Machine Co. 
*kKeeves Pulley Co. 

*The Ohio Valley Pulley 
*Saginaw Mfg. Co 

*The Medart Company 
*T. B. Wood's Sons Co, 


PULLEYS, HEADED 
*Dodge Sales & Engineering Co. 
*The Medart Company 
*Reeves Pulley Co. 


PULLEYS, IRON CENTER 


*Dodge Sales & Engineering Co. 
*The Medart Company 
*The Ohio Valiey Pulley Works, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood’s Sons Co. 

PULLEYS, LOOSE 
*Chicago Pulley & Shafting Co. 
*Dodge Sales Engineering Co, 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*Reeves Pulley Co. 
*The Ohio Valley 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 

PULLEYS, MOTOR 
Birkle Machine Works. 
Composition Wood Products Co. 
*W. A. Jones Foundry & Machine Co. 
*The Ohio Valley Pulley Works 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 

PULLEYs, SASH 
Stover Mfg. & Engine Co. 


PULLEYS, STEEL 
*Dodge Sales & Engineering Co. 
PULLEYS, STEEL RIM 
*The Medart Co. 
PULLEYS, STEP AND TAPER CONE 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co, 
*The Medart Company 
*The Ohio Valley Pulley Works, Ine. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 
PULLEYS, WOOD SPLIT 
*Dodge Sales & Engineering Co. 
*The Medart Company 
*The Ohio Valley Pulley Works, Ine. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
PUMPS, GAS AND VACUUM 
Leiman Bros. 
PUMPS, HAND AND POWER 
Fr. E. Myers & Bro. Co. 
PUMPs, JET 
*American Injector Co. 
*Sherwood Manufacturing Company 
PUMPs, MINE 
F. E. Myers & Bro. 


Works, Inc. 


Pulley Works, Inc. 


PUMPs, OIL 
*Detroit Lubricator Co. 
Leiman Bros. 
*The Lunkenheimer Co. 
The Pickering Governor Co. 
*Sherwood Manufacturing Company 
PUMPS, TANK 
F. E. Myers & Bro. 
PUNCHES AND DIES 
*lRoyersford Foundry & Machine Co. 
PUNCHES, SHEET METAL 
Peck, Stow & Wilcox Co. 
RAILS, ELECTRIC MOTOR 
Birkle Machine Works 


RASPS 
*Delta File Works 
RATCHETS 
*Armstrong Bros. Tool Co. 
REAMERS 


*Whitman & Barnes Mfg. Co. 
RESEATERS, VALVE 
*M. B. Skinner Co. “Skinner” 
ROOFING 
The Richardson Company. 


ROPE DRIVES 
*Dodge Sales & Engineering Co. 
H. W. Caldwell & Son Co. 
*The Hill Clutch Co. 
*The Medart Company 
*T. B. Wood’s Sons Co. 


SUPPLIERS 


RUBBER GOODS, MECHANICAL 
*Diamond Rubber Co., Inc. 
*General Asbestos & Rubber Co, 
*Jenkins Bros. 
*New York Belting & Packing Co. 
SAFETY DEVICES 
*The Crescent Machine Co. 
*Dodge Sales & Engineering Co. 
SAND BLAST OUTFITS 
Leiman Bros. 


SAW SETS 
Chas. Morrill 
SAWS, BAND 
*The Crescent Machine Co. 
SAWS, HACK (Machines) 
Racine Tool & Machine Co, 
SAWS, SWING, CUT-OFF 
*The Crescent Machine Co. 
SCREW DRIVERS 
The Peck, Stow & Wilcox Co, 
SCREW MACHINES, AUTOMATIC 
*The National Acme Company 
SCREW MACHINE PRODUCTS 
*The National Acme Company 
*standard Pressed Steel Co. 
SCREWS, CAP AND SET 
*lFerry Cap and Set Screw Co. 
SCREWS, SAFETY SKT 
*Kerry Cap and Set Screw Co. 
*The Natienai Cumpany. 
*Standard Pressed Steel Co. 
Strong, Carlisle & Hammond Co. 
SCREWs, THUMB 
Victor Products Corp. 
SEPARATORS, O1L AND STEAM 
*The D. T. Williams Valve Co. 
SHAFTING 


*Bond Foundry & Machine Co. 

Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 

*The Hill Clutch Co. 

The Carlyle Johnson Machine Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
*Royersterd Foundry & Machine Co. 
Somers, Fitler & Todd Co 
*T. B. Wood's Sons Co. 


SHAFTING, TUBULAR (MATERIAL FOL 
National Tube Company. 
SHEARS, SQUARING 
Peck, Stow & Wilcox Co. 
SHEAVES, MANILA AND WIRE ROPE 


*The Hill Clutch Co 
*Ww. A. Jones Foundry & Machine Co 


*The Medart Company 
*T. B. Wood’s Sons Co. 
SLEEVES AND SOCKETS, DRILL 
The Whitman & Barnes Mfg. Co, 
SNIPS AND SHEARS 
“Pexto’—The Peck, Stow & Wilcox Co. 
SOAP DISPENSERS 
has. Morrill 
SOCKETS, DRILL 
The Whitman & Barnes Mfg. Co. 
SOLDER, BAK AND WIRE 


Chicago Solder Company. 
Michigan Smelting & Refining Co. 


SOLDERING COPPERS, FLUX, PASTE AND 
SALTS 


Chicago Solder Company. 
SPROCKETS 

H. W. Caldwell & Sons Co. 

*w. A. Jones Foundry & Machine Co. 

*The Medart Company 

Pyott Foundry Co. 


SQUARES, STEEL 
The Peck, Stow & Wilcox Co. 


STEAM SPECIALTIES 


*American Injector Co. 

Crane Co. 

*G. M. Davis Regulator Co. 
*Detroit Lubricator Co. 

Detroit Brass & Malleable Works. 
*The Lunkenheimer Co. 
*Sherwood Manufacturing Co. 
*Sterling & Skinner Mfg. Co. 
Strong, Carlyle & Hammond Co. 
*The MeRae & Roberts Co. 

The Pickering Governor Co. 
*The Wm. Powell Co. 

*Walworth Mfg. Co. 

*The D. T. Williams Valve Co. 


STEEL STAMPS AND MARKING DIES 


*The Hoggson & Pettis Mfg. Co. 
STENCILS, SHIPPING 
*The Hoggson & Pettis Mfg. Co. 
STOCKS AND DIES 
Crane Co. 
The Oster Mfg. Co. 
*Teledo Pipe Threading Machine Co. 
STRAINERS 
*American Injector Co. 
STRAPS, LEATHER 
*Chieago Belting Co. 
*Chicago Rawhide Mfg. Co. 
STUDs, MILLED 
*Ferry Cap and Set Screw Co. 
Victor Products Corp. 
TANKS, SEAMLESS STEEL 
National Tube Company. 
TAPS, COLLAPSING 
*The National Acme Co. 


TILING, RUBBER, INTERLOCKING 
*New York Belting & Packing Co. 
TIRES, AUTOMOBILE 
*Diamond Rubber Co., Ine. 
Empire Tire & Rubber Co. 
TOOLS, BORING 
*Armstrong Bros, Tool Co. 
TOOLS, CARPENTERS’ 
The Peck, Stow & Wilcox Co. 
TOOLS, ELECTRICAL 
*Jas. Clark, Jr. Electric Co. 
Knight Mugineerng & Sales Co. 
*U. S. Electrical Tool Co. 
TOOLS, MACHINISTS’ 
*American Swiss File & Tool Co, 
*Armstrong Bros. Tool Co. 
Morgan Vise Co. 
The Warren Tool & Forge Co. 


TOOLS, PLUMBERS’ AND STEAMFITTERS’ 


Crane Co. 
The Curtis & Curtis Co. 
The Oster Mfg. Co. 
The Peck, Stow & Wilcox Co. 
*Toledo Pipe Threading Machine Co. 
*Walworth Mfg. Co 
TOOLS, VALVE RESEATING 
*M. B. Skinner Co. ‘Skinner’ 
TORCHES, BLOW 
Geo. W. Diener Mfg. Co, 
TORCHES, WELDING 
Oxweld Acetylene Co, 
Torchweld Equipment Co. 
TRADE CATALOG PUBLISHERS 
Cunco-Henneberry Service Co. 
elt. R. Donnelley & Sons Co. 
*Wynkoop Hallenbeck Crawford Co. 
TRAILERS, FACTORY TRUCK 

Sharon Pressed Steel Co. 

TRANSMISSION, VARIABLE SPEED 
*The Moore & White Co. 
*Reeves Pulley Co. 

TRAPS, STEAM 

*G. M. Davis Regulator Co. 


Strong, Carlisle & Hammond Co. 
*D. T. Williams Valve Co. 


TROLLEYS 
Hh. Conkey & Company, 
TRUCKS, HAND 
Sharon Pressed Steel Co, 
TRUCKS, FACTORY 
HW. Conkey & Company, 
TUBING, RUBBER 
*New York Belting & Packing Co. 


TUBING, STEEL 
National Tube Co. 


TWIST DRILS 
The Whitman & Barnes Mfg. Co. 


UNIONS, BRASS AND IRON COMBINED 


Crane Co. 
Illinois Malleable Iron Co. 
*Walworth Mfg. Co. 
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) THE SKINNER DRILL CHUCK’ 


“New Model’’ 
Meets the Most Exacting Buyers’ Demands 


The most accurate, adjustable drill chuck 
made. The jaws are made of carefully 
hardened steel ground true. The slots in 
which these jaws slide are accurately milled. 
The jaws are fitted to these slots and con- 
tinuous, accurate service insured. 

The chucks are operated by revolving the 
sleeve by hand, thus opening or closing the 
jaws. The final grip is secured by applying 
the spanner wrench provided for that 
purpose. 

As in all Skinner Chucks, there is em- 
bodied in this drill chuck the result of years 
of intensive study of chuck requirements. 
Properly designed, these “New Model” 
Drill Chucks are made of material of the 
highest grade by skilled, trained mechanics. 


Long years of service and continuous satis- 
faction have established their superiority. 


Illustrated Descriptive Literature Upon Request 


THE SKINNER CHUCK COMPANY 
NEW BRITAIN, CONN., U. S. A. 
Established 1887 


New York Office: San Francisco Office: 
94 Reade Street Rialto Building 


Chicago Office: ondon Office 
552 West Washington Bivd. 139 owt Victoria St., E.C.4 


O 


PLAIN 
CASTELLATED 
NUTS 


STANDARD 


COMPANY 
CLEVELAND’ OHIO 


NEW YORK BOSTON ~ CHICAGO 
DETROIT +» BUFFALO 


S. A. E. Plain and 
Castellated Nuts 


SPECIAL 


Special screw machine 
products of all types in- 
cluding hardened and 
ground parts, made to 
specifications in sizes up 
to 4 inch diam. 


WINDSOR VT.» MONTREAL PQ 


When writing to Advertisers please mention Mitt Supp cies. 
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VALVE LEATHERS 
*Chicago Belting. Co. 
*Chicago Rawhide Mfg. Co. 


VALVES, AIR 
Detroit Brass & Malleable Works. 
*Homestead Valve Mfg. Co, 
*The Lunkenheimer Co. 
The Penn Engineering Co. 
*Sterling & Skinner Mfg. Co. 


VALVES, BALANCED, FLOAT 
*Mason Regulator Co. 


VALVES, BLOW OFF 
Crane Co. 
*Hlomestead Valve Mfg. Co. 
*Jenkins Bros. 
*The Lunkenheimer Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co, 
*Walworth Mfg. Co. 


VALVES, CHECK 
Crane Co. 
*Jenkins Bros. 
Detroit Brass & Malleable Works. 
*The Ohio Brass Co, 
*The Wm. Powell Co. 
*The LD. T. Williams Valve Co. 
*Walworth Mfg. Co. 


VALVES, GATE, GLOBE AND AN 
Crane Co. 
Detroit Brass & Malleable Works. 
*Homestead Valve Mfg. Co. 
*Jenkins Bres. 
*The Lunkenheimer Co. 
*The Ohio Brass Co. 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 
*The D. T. Williams Valve Co. 


VALVES, HIGH PRESSURE 
Crane Co. 
*Homestead Valve Mfg. Co. 
*Jenkins Bros, 
*The Ohio Brass Co. 
*The Wm. Powell Co. 
*The LD. T. Williams Valve Co. 
*Walworth Mfg. Co. 
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VALVES, HYDRAULIC 
Crane Co. 
*Homestead Valve Mfg. Co. 
*Jenkins Bros. 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 
*The Lb. T. Williams Valve Co. 


VALVES, POP SAFETY AND RELIEF 


Crane Co. 

*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*The Wm. Powell Co. 
*Walworth Mfg. Co. 


VALVES, PRESSURE REGULATING AND 


REDUCING 
Crane Co, 
*G. M. bavis Regulator Co. 
*Mason Co. 
*Walworth Mfg. Co. 


VALVES, PUMP OR RUBBER 
Crane Co. 
*Diamond Rubber Co., Ine. 
*Jenkins Bros. 
New York Belting & Packing Co. 


VALVES, RADIATOR 
Detroit Brass & Malleable Works. 
*betroit Lubricator Co, 
*Jenkins Bros. 
*The Lunkenheimer Co. 
*The Ohio Brass Co. 
*The Wm. Poweil Co. 
*Walworth Mfg. Co 
*The D. T. Williams Valve Co. 


VALVES, THROTTLE 


*Detroit Lubricator Co. 
*Jenkins Bros. 
*The Lunkenheimer Co. 
*Walworth Mfg. Co. 
*The D. T. Williams Valve Co. 

VISES, BENCH 
Modern Grinder Mfg. Co. 
Morgan Vise Co. 
*The Chas. Parker Co. 
*Walworth Mfg. Co. 

VISES, DRILL PRESS 


*The Skinner Chuck Co. 


VISES, PIVE 
Crane Co. 
*The Chas. Parker Co. 
*Toledo Pipe Threading Machine Ce. 
*Walworth Mfg. Co. 
WASHERS, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co, 
WASHERS, RUBBER 
*Diamond Rubber Co., Ine, 
New York Belting & Packing Co. 
WASTE, COTTON AND WOOL 
*The J. Milton Hagy Waste Works. 
WATER CLOSETS, FROST PROOF 
Jos. A. Voxel Co. 
WELDING EQUIPMENT 
Oxweld Acetylene Co, 
Torchweld Equipment Co. 
WHEELS, GRINDING 
*New York Belting & Packing Co. 
WHEELBARROWS 
The Akron Barrow Co. 
WHISKBROOMS 
Long Island Broom Works 
WIPING CLOTHS, MACHINERY 
*The J. Milton Hagy Waste Works. 
WIRE SOLDER 
Chicago Solder Co. 
WRENCIL SETS 
*Armstrong Bros. Tool Co. 
WRENCHES, ADJUSTABLE 
The Peck, Stow & Wilcox Co. 
*Walworth Mfg. Co, 
WRENCHES, ENGINEERS’ & MACHINISTS’ 
*Armstrong Bros. Tool Co. 
“Pexto”’—The Peck. Stow & Wilcox Co. 
WRENCHES, PIPE 
The Peck, Stow & Wilcox Co. 
*Walworth Mfg. Co. 
WRENCHES, SOCKET 
*Armstrong Bros. Tool Co. 
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JOSEPH DIXON CRUCIBLE CO. 


Jersey City, N. J. 
Established 1827 
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RE you conservy- 

ing Time — 
Energy and Costs in 
your Hoisting Oper- 
ations? 

Wricht Hoists are 
built) to aecomplish 
these results. 

May we tell you 
how ruggedly they 
are built? 

What's your nance and 


address 


COMPANY 


Lisbon, Ohio, U.S.A. 
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BIRKLE Flexible Insulated AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
‘ COUPLING quality first requisite. Used by manufacturers of quality 
’ products, tool and die makers, instrument manufacturers, 

Shipped Within machinists, jewelers, and other skilled workers. 


Twelve Hours 


Motor Pulleys 
and Motor Rails 


Carried in stock for 
Immediate Shipment 


Booklet with list of distributors and other interessing data sent 
upon request. Sold by the foremost dealers. 


BIRKLE MACHINE WORKS, CHICAGO American Swiss File & Tool Co. 


Phones Main 0754-0755 126 S. Clinton St. Sales Office, 26 John Street, N. Y. Factory, Elizabeth, N. J. 


A chuck that stands by B U Cc K E I Ss 
HH you through time and Built so well that they’ve been leaders 
bs abuse is the in the field for half a century. 
| Rounded Heel Scientific tests have proved that 
SWEETLAND Shelf — Bucket, Salem buckets last years longer than 
| others. The biggest users specify 
adapte “ ” 
Remarkably Accurate handling damp Salem. Bg 
materials as send for Price List Bee ae 
Shall we send vou the well as coal, 
Sweetland Catalog? Mullins Body Corporation 
TT vates at low 102 Mill St., Salem, Ohio 
co. a Successors to The W. J. Clark Co. 
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; | McCAULEY BELTING COMPANY GRAPHITE GREASE 


GRAPHITE PAINT 


LE AT 8 LTi al G Lubricating Graphite Boiler Graphite 


Pipe Joint Compound 


412-420 ORLEANS STREET, CHICAGO, ILL. SUPERIOR FLAKE GRAPHITE COMPANY 
76 West Monroe St., Chicago, Ill. 


SUPERFLAKE 


GRAPHITE 


MORRILL SAWSETS 


Set Saws Just Right 


W SPECIAL The Nos. 1 one Special for Hand saws not over 16 gauge; No. 3 for Cross-cut saws 14 to 20 

—_ ' i. 7 SAWSET gauge; No. 4 for ‘‘M”, ‘“‘Champion” and other double-toothed saws 14 to 20 gauge, and No. 5 for 
mann 


Timber and Board saws 6 to 14 gauge. 
Write in for catalog and prices. 


Chas. Morrill, 98 Lafayette St., New York 


ALLIGATOR 


BELT LAGNG STOVE2 __ 


duty belts. 


Neverlets go. Orly aham The better your sash the quicker they'll sell 

ti when 1 with Stover pulley Or 

WRITE NOW for valuable ground and polishe: 

an ook “Short Cuts to 

elt Laci Power Transmission.” Best of Workmanship 
b FLEXIBLE STEEL Stover quality and reputation Pi STOVER MFG. 


( LACING CO. insure you of the best in P & ENGINE CO. fe?) 
4633 Lexington Street / 766 Lake St., Freeport, Il. \ 
Chicago, Ill., U.S.A. / Send prices and descriptive 
i literature regarding sash pulleys you 
& ENGINE co. Street Address . 
Freeport, Fd 


Reg. U. S. Pat. Office 
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“They Say—” 


‘*Since handling the Diamond line our 
sales have increased several hundred 
per cent, and we have found by expe- 
rience that some of the largest firms 
who have tested Diamond Belting and 
Hose will accept no other make.”’ 


7 


‘“There is no firm with whom we deal 
that supplies us with better advertis- 
ing or better direct sales helps than The 
Diamond Rubber Company.”’ 


‘‘With the cooperation of The Dia- 
mond Rubber Company we have been 
able to show a very substantial in- 
crease in our sales of rubber goods, and 
we are daily adding new customers to 
our accounts.”’ 


“Association with The Diamond Rub- 
ber Company is a most profitable one 
for the jobber.”’ 


These are some of the things said about us 


by our Distributors. 


Many similar com- 


ments might be cited. Profit, growth and 
satisfaction go hand in hand with the Dia- - 
mond line. Investigate this opportunity. 


Write us today. 


THE DIAMOND RUBBER COMPANY, Inc. 
Akron, Ohio 


Diamond 


BELTING ~ HOSE ~ PACKING 


When writing to Advertisers please mention Mitt Supptirs. 
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SERVICE or EXCUSES 
What Are You Getting Now? 


Equip Your Grinders with Norton Grinding Wheels and Get the 
Service You Should ‘ 


Greater Satisfaction and Larger Production has been the result wherever 
Norton Grinding Wheels are installed. 


A Grinding Wheel For Every Use. 
Write Us Today. We Have Some Mighty Valuable Information For You. 


SOMERS, FITLER AND TODD COMPANY 
327 Water Street Pittsburgh, Pa. 


Putting the screws on 
Waste— 


A factory’s fight for profits today is a con- 
centrated struggle to eliminate waste. 
Wherever you find a factory manager scru- 
tinizing every opportunity for a saving you 
find an opening for Mac-it Set-Screws. 


MAC-ITS save in three ways— 


—first, by out-wearing ordinary set-screws. 


—second, by permitting faster handling— 
you never need be gentle when 
tightening up a Mac-it 


The Strong, Carlisle —third, by never losing a head and thus 
& Hammond Company ' tying up a machine or a depart- 


ment 


Sample set-screws for sales-demonstrations 
BRANCHES: are gladly furnished on request. 


Boston Philadelphia “ ° 
Detroit New York - Make Mac-it 


Chicago endurance your 
best insurance” 


Cleveland, Ohio 


PRINTED BY ATWELL PRINTING & BINDING CO., CHICAGO, ILL. 
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